















Index to Advertisements, 63-65 


COPYRIGHT 1932 BY AMERICAN LUMBERMAN 


Established 1873—Office of Publication, Manhattan Building, Chicago, Ill. 


Table of Contents, Page 17 


Entered as second-class matter January 27, 1899, at the Postoffice at Chicago, Illinois, under Act of March 3, 1879. 


JAN 18 1932 








PUBLISHED WEEKLY 
WHOLE NUMBER 2957 


CHICAGO, JANUARY 16, 1932 


FOUR DOLLARS A YEAR 
SINGLE COPY 25 CENTS 


























A Campaign for 
The Home 


O spotlight the American home as the 
headliner in the 1932 program of 
business rehabilitation—the leader 
l in the big parade to prosperity—is 
L_ the avowed object of a movement 
% launched in Chicago last week. 
The slogan “Spend for the Home in 1932,” tells in con- 
cise form the objective of the campaign. It was adopted, 
after careful study of scores of suggested slogans, because 
of its brevity and its frankness. It does not even attempt to 
camouflage spending for the home by calling it investing, 
although most people are pretty well convinced by this time 
that, even considered solely from the investment standpoint, a 
good home will not suffer by comparison with any other form 
of property. 

Notwithstanding its brevity, the slogan is comprehensive: 
for “Spend for the Home” includes in its scope every sort of 
expenditure, big or little, from a new shingle for the roof or 
a new board for the porch floor to the addition of a sun parlor, 
complete modernization throughout, or even the building of a 
new home. More than that, it urges spending for every form 
of equipment and furnishing for the home. Any expenditure 
that will make the home more convenient and comfortable, 
more attractive and beautiful, comes within the scope of this 
campaign. Therefore—and therein lies the strong hope if not 
certainty of its being an outstanding success—it is enlisting 
the eager and enthusiastic support and co-operation of not only 
building material interests but of representatives of every line 
of trade supplying anything for the home. 

That brings into the campaign powerful allies which have 
held aloof from previous movements of the sort sponsored by 
groups interested chiefly in promoting the sale of building ma- 
terials. This campaign not only invites, but already has se- 
cured, the wholehearted co-operation of groups whose interests 
lie in the direction of the re-equipping and re-furnishing of 
homes already existing as well as in the selling of equipment 
and furnishings for the new homes that are to be built. As a 
matter of fact, the idea of promoting a campaign of this sort 
under the slogan “Spend for the Home in 1932,” was first con- 
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ceived in the offices of Domestic En- 
gineering, Chicago, a publication devoted 
to plumbing and heating. Wisely con- 
sidering that co-operation by other publi- 
cations and organizations equally inter- 
ested in promoting spending for the home 
would add tremendously to the force of 
the campaign, the editors of that journal 
submitted the idea and slogan to a meet- 
ing of representatives of trade and busi- 
ness journals, held in Chicago last week, 
who instantly recognized the value of 
concerted action and pledged their whole- 
hearted co-operation. 

Although the AMERICAN LUMBERMAN 
during the last few years has individually 
originated and carried out several very 
successful campaigns for promoting 
home building and | Turn to page 30] 
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THEIR PROPERTIES 
AND USES 


“Wood, Lumber and Timbers” 


is designed along practical lines, to supply quickly in- 
formation on the choice, grading, specification and inspec- 
tion of wood. Wood, its properties and characteristics, 








Re y) strength, moisture content, grain, texture, preservation, 
‘we. y drying, classification of lumber, and many other features 
are discussed in a concise, non-technical manner. 
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“ Lumber Sales Literature,” have helped lum- ing, data on inspection services. All the facts on every ||P 
bermen in every field get new business. phase of the subject, in a dependable form are made ||P 


To promote your lumber sales, the Associa- easily accessible in this book. 
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AMERICAN LUMBERMAN 


A Word of Encouragement to Con- 
gress Would Help 


FAVORITE indoor sport of the 

average citizen is to criticize the 

national lawmakers and often to 
deprecate the quality of statesmanship 
evidenced in the halls of Congress. It 
is not at all unusual, when groups of 
business men get together, to hear ex- 
pressions of regret that no longer is 
Congress made up of statesmen of the 
caliber of the stalwarts of the earlier 
days who had so much to do with shap- 
ing the future destinies of the country. 
Unfortunately, all too often these crit- 
icisms are justified by the lack of real 
statesmanship shown and the petty 
politics displayed by some members of 
Congress. However, the AMERICAN 
LUMBERMAN believes it both unwise 
and unjustifiable to make a blanket 
charge of inefficiency and lack of pa- 
triotism against the national Congress. 
There are men in that august body, and 
they are not in the minority, whose 
love of country, whose interest in the 
welfare of the people and whose sin- 
cere desire to be of service can not be 
questioned and whose ability as states- 
men is of the highest order. 

It is particularly gratifying to note 
that in these times that are trying 
men’s souls, when there is need as 
never before for clear thinking and wise 
judgment on the part of the national 
lawmakers, as a rule they are rising to 
the occasion and are trying to meet the 
situation courageously, with the best 
interests of the country at heart. There 
probably has never been a time when, 
regardless of party affiliations and from 
a high sense of patriotic duty, most 
members of Congress were striving so 
wholeheartedly to render a real public 
service. While it is probably true that 
many congressmen went to Washing- 
ton for the present session without a 
full knowledge of the situation the 
country was facing, they now have 
this knowledge, and reports from the 
capital indicate that this knowledge has 
not added to the sum total of their 
happiness nor tended to create among 
them any marked degree of optimism. 

Members of Congress, always keenly 
amenable to the desires of their con- 
stituents and glad to have their encour- 
agement and support, now more than 
ever, will appreciate the close co-op- 
eration of the people “back home” in 
the effort being made, through wise 
legislation, to solve the desperate prob- 
lems of the nation and ameliorate the 
deplorable condition of such a large 
proportion of the citizenry. With this 
in mind, if lumbermen, men in other 
industries and business men generally 
would take the time to send a word of 
encouragement to their congressmen 
it would be helpful to every legislator 


and inspire them to continue their best 
efforts for the common good. A tele- 
gram or a letter from these sources to 
every senator and to every member of 
the lower house, along these lines, 
could not fail to have a good effect: 

“We are gratified to observe the 
prompt and patriotic manner, rising 
above partisanship, with which you and 
other members of Congress are taking 
action in respect to the present national 
economic emergency. 

“We believe that the passage of the 
Reconstruction Finance Corporation 
bill and other features of the national 
relief program now before you will 
have an instantaneous and invigorating 
effect on public morale and will help 
to restore a large part of the waning 


Exercising a Proper 


of One’s 


WIDELY KNOWN small-city re- 
A tailer recently discussed with the 

AMERICAN LUMBERMAN the matter 
of building materials other than lum- 
ber. This dealer handles these mate- 
rials. During recent years they have 
become a recognized part of standard 
retail stocks, for the good reason that 
certain of them have proven their use- 
fulness in the erection of houses. But 
our dealer friend admitted that the 
number of these lines and patterns and 
the persistence with which their 
wholesale distribution is pushed have 
created a yard problem. 

“T think of them,” he said, “in rela- 
tion to the real control of the retail 
business. That is steadily becoming 
a serious problem. If I were to stock 
all the lines that are urged upon me 
directly and those which are carried 
over my head by popular advertising 
to the customer I would have an in- 
vestment so large | couldn’t hope to 
make a profit. I couldn’t turn enough 
of any one line to make it profitable 
to the manufacturer. Unless I can 
have some control over these matters, 
the manufacturers and I all lose. 

“The way I’m trying to exercise this 
control is about this way: I select those 
lines which seem best fitted to the 
community and which complete my 
general material service. But after 
I’ve stocked these selected lines I’m 
careful not to knock the others. If a 
customer asks advice I give him my 
honest opinion; but if I can see that 
he is determined to buy goods which 
I don’t stock in quantity I offer cheer- 
fully to get him what he wants. In 
fact I sometimes state casually that I 
carry certain goods in stock when that 
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confidence in the strength of our coun- 
try and its financial and business in- 
stitutions. We believe that deflation, 
which already has gone to irrational 
extremes, can and should be checked 
by sound financial legislation and other 
rational measures. 

“We hope you and your colleagues, 
regardless of party, will continue in 
support of this program.” 

Some organized branches of the lum- 
ber industry already have adopted res- 
olutions urging the passage of this 
helpful legislation and others will do 
sO as opportunity arises. Personal let- 
ters or telegrams embodying some such 
thoughts as above suggested will add 
strength to these resolutions and give 
encouragement to these legislators, 
who are facing no easy task in endeay- 
oring to pass non-partisan legislation 
for the relief of the country at a time 
when politics are so much to the front 
and a national political campaign im- 
pending. 


Degree of Control 
Business 


“stock” may consist of but one or two 
pieces. It is always possible to get 
these items from near-by wholesalers 
or from city yards; and my experience 
indicates that this method makes it 
possible to turn the customer to the 
goods I really do carry, while a flat 
refusal often alienates the customer. 
If he really can get what he asks for, 
he is more ready to consider the items 
that are suggested as preferable. 

“A dealer can’t afford to be too auto- 
cratic in handling these lines, for they 
can be and often are handled by other 
merchants; by hardware dealers, gro- 
cers, filling station men and the like. 
Getting hardboiled on the subject 
simply drives customers to these not 
very logical competitors. 

“This matter of controlling his own 
business enters into a lumberman’s 
relationship with building mechanics. 
In this community I have made it a 
point of policy to be the first to make 
contact with building prospects. It’s 
a matter of knowing the community, 
being acquainted with as many people 
as possible, and of giving that inci- 
dental service which entails little ex- 
pense but much practical knowledge. 
I have put my special knowledge at 
the disposal of my customers for so 
many years that nearly every one 
thinks of me when he has a building 
problem. When I’ve succeeded in sell- 
ing a house job I go, say, to the 
painter. I tell him frankly that I don’t 
intend to give him any cut of my 
profits in the form of special discounts 
on the price of the paint. These spe- 
cial discounts sometimes make a sale; 
but they have a bad after effect by 
creating in the mechanic’s mind the 
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notion that he is a more important per- 
son in the transaction than is actually 
the case. He gets the idea that he and 
the lumberman are in a conspiracy to 
gouge the customer and if gouging is 
to be done the mechanic may get the 
further idea that he might as well do 
a complete job and shake down the 
dealer a little more. It’s a bad atmos- 
phere and one in which I don’t believe 
as being either ethical or practically 
useful. 

“I do guarantee that the paint speci- 
fied in the bill will do the job. I agree 
to include the painter’s labor charges 
in the bill and to see that he is paid. 
He sees that I am in a position to offer 
him considerable work on that basis. 


AMERICAN LUMBERMAN 


The same thing is done with masons, 
carpenters and the other mechanics. 
Sometimes there are ten sub-contracts 
of this kind in a single job. 

“Once this is in operation, it gives 
the dealer a considerable amount of 
control over his own sales. But if he 
is to have this control he must admit 
that serious obligations are involved. 
There is the obligation to deal fairly 
with the customer. Under such an 
arrangement the customer doesn’t get 
bargains by means of competitive bids 
that run lower than actual costs; and 
so he must be assured of protection 
against too high prices. He must be 
certain of getting labor and materials 
at fair prices, which is as much as he 
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should expect. This fairness, in addi- 
tion to the dealer’s special knowledge, 
will in time establish the yard as the 
proper place to go in the first instance 
when building projects are on foot.” 

Our dealer friend’s ideas are not 
spectacular in the sense of being means 
of getting rich all at once, but they do 
have lasting qualities. Not the least 
of their values lies in the fact that 
there is nothing to conceal. All of 
these arrangements might be spread on 
the table before the customer without 
revealing cause for suspicion or resent- 
ment, for the sufficient reason that they 
are fair all around. Business control 
without the element of fairness is built 
on a foundation of sand. 





Praise Mail Order House Mort- 
gage Plan 


New York, Jan. 12.—Real estate experts, 
builders and architects concluded the four-day 
convention of Sears, Roebuck & Co.’s home di- 
vision by hailing the stabilizing effect of the 
mail-order house’s entrance into the home build- 
ing business. Particular stress was laid on the 
company’s 75 percent mortgage plan. 

Arthur E. Holden, architect, said that the 
importance of the Sears operations was the 
close collaboration obtained between bankers, 


builders, supply dealers, architects and the 
home-owner. He said that the granting of the 
mortgage in one step, instead of from two 


sources, made home-owning much simpler. 

Col. John Reed Kilpatrick, vice president of 
the George A. Fuller Co., contractors, said that 
the building industry, as a whole, had been one 
of the most backward in the world. He said 
that Sears Roebuck’s entrance into the field of 
mass production was a fine thing. 

Charles D. Fiske, real estate agent, said that 
the delay in getting a second mortgage often 
discouraged prospective home-owners, and that 
he thought the simplification of this process was 
the chief contribution of Sears, Roebuck to 
building and home-owning. 


Surcharge Not Deductible 


SEATTLE, WASH., Jan. 9.—The rail rate sur- 
charge appears so slight that a number of lum- 
bermen interviewed expressed themselves as 
little concerned. Increasing West Coast freight 
rates one-half cent per hundred pounds (six- 
tenths cents a hundred pounds is the actual 
charge) does not, in a large majority of de- 
livered costs, change the present actual amount 
of freight included in computing delivered 
prices, because the nearest 25 cents is used in 
determining the freight charge. The West 
Coast Lumbermen’s Association points out that 
as this increase is a part of the cost of de- 
livery, it properly should be paid by the buyer. 
The association estimates that surcharges on 
lumber and shingles may total over one-half 
million dollars a year, a sum which the manu- 
facturers can not well afford to absorb. As 
the exact amount of the surcharge is dependent 
upon the actual ,scale weight, which is not 
known until after the car is en route, it is not 
practical to include the surcharge in the in- 
voice. It is, therefore, necessary to indicate 
the additional surcharge cost to the buyer in 
quoting upon other than an f. 0. b. mill basis. The 
trade practice committee of the West Coast 
Lumbermen’s Association recommends the use 
of a rubber stamp «upon quotations, confirma- 
tions, and invoices, giving notice that the sur- 
charge is not deductible from invoice. As a 
convenience to shippers, the association has pre- 
pared a suitable stamp: 

INCREASED DELIVERY COST 
Prices shown herein do not include in- 





creased freight cost as authorized by the 
Interstate Commerce Commission. As the 
exact amount of this charge depends upon 
actual weights, it is impractical to in- 
clude such cost in quotation or invoice as 
provided in West Coast Terms and Condi- 
tions of Quotation and Sale; such charge 
being a part of the delivery cost and not 
included in named price, is for the ac- 
count of the buyer and IS NOT deductible 
as a part of freight remittance. 

Other associations recommending use of such 
stamp to their members are: Western Pine 
Association, Southern Pine Association, Cali- 
fornia Redwood Association, Southern Cypress 
Manufacturers’ Association, Northern Hem- 
lock & Hardwood Manufacturers’ Association. 
The old 3 percent war tax in 1917 was han- 
dled in the same manner. 





Fell Unusually Large Pine Tree 


EastMAN, Ga., Jan. 11—An unusually large 
yellow pine tree was felled near here last week 
for H. C. Allen, who operates mills here and 
at Scott, Ga. This tree measured 16 feet in 
circumference four feet from the ground, and 
at 18 feet measured 11 feet 10 inches, this be- 
ing at the end of a 14-foot log. Another 26- 
foot cut was then taken, which made four 
pieces 8x16, and the butt cut contained four 
pieces 12x12, these eight pieces being practically 
all heart. In its 70 feet of merchantable length, 
the tree scaled approximately 5,000 feet board 
measure, which would have produced enough 
lumber for a fair sized modern house. Com- 
puted according to the annular rings, this tree 





Home Building is one of the fac- 
tors in character building. 





was approximately 175 years old. After the 
tree was felled and bucked, the logs were 
loaded on heavy duty trucks and brought to the 
mill, where special equipment was required to 
manufacture them into lumber. Small mills 
have heretofore operated within a short distance 
of this tree, but because they were not equipped 
to handle logs of this size no attempt was made 
to cut it. 





Uses Preservative Process 
To Keep Lumber Bright 


SPARKMAN, ArK., Jan. 11.—The S. B. Horne 
Lumber Co. has recently constructed a new 
dipping vat at its plant here and will use Lig- 
nasan therein. This vat is placed in line with 
the green lumber chain and the lumber is 
brought direct from the saw into the vat and 
carried through to the stackers in one opera- 
tion. Through the use of Lignasan, which is a 
very efficient preventative, sap-stain in pine 
lumber is prevented and the stock is kept bright. 
The Horne Lumber Co. is one of the first pine 
mills in this section to install the Lignasan 
method. 


What New Englanders Think 


of Future 


Boston, Mass., Jan. 12—James L. Barney, 
of the Barney & Carey Co., Milton, as chair- 
man and Vernon M. Hawkins, of W. R. Ches- 
ter & Co. and the Hawkins Companies (Inc.), 
Boston, as vice chairman, have authorized the 
following interesting summary of a market sur- 
vey conducted by the lumber committee of the 
New England Shippers Advisory Board: 


A canvass of the lumber trade does not ex- 
pose many optimists. Out of the number re- 
porting, only one thinks that there will be 
more business in the next three months than 
in the same three months of 1931, while the 
large majority report less business, varying 
from 10 percent to 50 percent. Ten, however, 
think that business will be about the same 
level. 


Of the reports, 74 percent indicate that 
present business is bad, while only 3 percent 
maintain it is good and 23 percent report 
fair. The outlook, according to 57 percent of 
the reports, is for bad business, while 3 per- 
cent say it will be good and 40 percent in- 
different. 


The condition of stocks is apparently much 
below normal, varying anywhere from 10 per- 
cent to 65 percent, the average being 35 per- 
cent. However, two report that stocks are 
above normal and three report about the 
same as usual. 

The number of claims seems to be decreas- 
ing, since 78 percent report that they have 
had no claims on account of cinder damage 
and 83 percent report no claims for other 
causes. The total number of claims of cinder 
damage during the last quarter was only 
eight, while for other causes: only three. 
This is indeed encouraging. 

We hope that a larger number of reports 
giving specifically their ideas as to prospec- 
tive business and claims for damage will 
come into our hands next quarter. 





New Mexican Concern Sells 
Out to Los Angeles Firm 


Gatuup, N. M., Jan. 9.—The Hilso Lumber 
Co., composed of C. C. Hile, of Chicago, and 
George Sokol, of St. Louis, which established 
a sawmill between Fort Wingate and McGaf- 
fey, N. M., two years ago, shipping mainly to 
Chicago, has sold equipment, stock and stump- 
age contract on the Cibola national forest to 
Dixon & Chase, of Los Angeles. Dixon & 
Chase, with main office at 5810 S. Normandie, 
Los Angeles, have been engaged principally 
in handling woodworking machinery and plant 
liquidations, and established a branch at Mc- 
Gaffey, N. M., upon the purchase of the plant 
of the A. B. McGaffey Co. New Mexico op- 
erations will hereafter be directed from a new 
office established at Gallup. Elton W. Chase, 
one of the firm, announces that a planing mill 
will be added, the lumber to be shipped to 
southern California. 
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QUERY AND COMMENT 


Charcoal Burning Pits 


I should like some information about char- 


coal burning pits.—INQuIRY No. 2752. 
[This request comes from a New York 
reader. It is inferred that he wishes to know 


how to build the pits or piles of wood when 
charcoal is produced by the open pit method. 
It is understood that the old-fashioned pit 
method of burning charcoal has been largely 
superseded by the wood distillation plants, 
which are more economical because they re- 
cover other products besides charcoal. In fact, 
it is understood that one of the major problems 
of the distillation plant is to find a profitable 
market for its charcoal output. 

In building a charcoal “pit” the wood, which 
may be of various dimensions, is piled in a 
circular heap much as a large pile of stove 
wood is built, the pieces of wood being laid 
vertically, or radiating from the center. A ver- 
tical opening is leit in the center to provide 
a draft, and this central flue is connected with 
other openings at the base running to the out- 
side. When the pile has been built to the 
required size, which may be from 30 to as much 
as 70 cords, the whole is covered with leaves, 
grass and other refuse found in the woods, to 
a depth of a few inches. Then a somewhat 
thinner layer of earth and sod is thrown upon 
the other layer. The pile is lighted by means 
of a torch and the burning proceeds. The wood 
should be stacked closely, the covering should 
exclude the air and the burning should be 
accomplished by a smothered fire without blaze. 
Anyone planning to burn charcoal by this or 
any other method ought first to acquire some 
practical knowledge among experienced pit 
builders and burners. The name of the inquirer 
will be supplied on request.—EnbIrTor. | 





Maps of Lumber Producing Regions 


We are interested in getting maps and in- 
formation on the various producing terri- 
tories in the different States. For instance, 
California pine, map or list of counties in 
the several States growing this. species. 
Likewise, sugar pine, Pondosa pine, shortleaf 


yellow pine 
If you have 
us where we 
the favor 


longleaf yellow pine, and so on. 
this data compiled or can advise 

can get it we will appreciate 
INQUIRY No. 2748. 

[This inquiry is made by a dealer in building 
materials in Pennsylvania. Maps of various 
kinds have been prepared by the Forest Service 
of the United States Department of Agriculture, 
and these may be obtained from the Super- 
intendent of Documents, Government Printing 
Office, Washington, D. C., who will send on 
request a circular or list of its map publications 
together with descriptions and prices. 

While it is true that certain counties in cer- 
tain States have superior stands of certain 
species, it is hardly practicable to outline the 
habitat of important species by counties. For 
example, Ponderosa pine is found from Idaho 
to New Mexico, and perhaps to a considerable 
extent in regions beyond in both directions. 
One of the handiest of reference books concern- 
ing the nomenclature and habitats of the vari- 
ous species of American trees is George B. 
Sudworth’s “Check List of the Forest Trees of 
the United States, Their Names and Ranges.” 
This is “Miscellaneous Circular 92,” of the De- 
partment of Agriculture and may be obtained 
from the Superintendent of Documents at 40 
cents a copy. 

The Department of Agriculture has _pub- 
lished through the Forest Service numerous 
bulletins on the various woods, some of which 
contain maps indicating the ranges of the woods 
treated of. Gibson’s “American Forest Trees,” 
a book of over 700 pages, contains a vast 
amount of information, including much concern- 
ing the ranges of the species. It is supplied by 
the AMERICAN LUMBERMAN at the publisher’s 


price, $5 a copy, delivered. Also Hough’s 
“Handbook of the Trees of the Northern States 
and Canada,” contains besides a description of 
each species, in nearly every case a shaded map 
showing its range. This book also is supplied 
by the AMERICAN LUMBERMAN at the pub- 
lisher’s price, $8 a copy, delivered.—Ebi!tor.] 


which the poet refers to the interesting variety 
of woods that went into the construction of 
this famous vehicle; which, it will be remem- 
bered, was so soundly constructed that it “ran 
a hundred years to a day,” and no wonder, for— 


“The Deacon inquired of the village folk 





Wood That "Cuts Like Cheese" 


of the 
made to 


In a recent issue 
MAN reference was 
panels of the famous 
wood was 
INQUIRY No. 


indicated by 


2756. 


[This inquiry from a midwest reader appar- 
ently refers to an article appearing in the Dec. 
26 issue describing the amateur wood-carving 
efforts of two boys who have won prizes for 
Evidently the writer of the 
mind Oliver Wendell 
description of the “One-Hoss Shay,” in which 
“The panels of 


their handiwork. 
article had in 


appears the following line: 


white-wood, that cuts like cheese.” _ I submit for 
It is probable that the poet had in mind the nai a" 
species known throughout New England, **” “‘°* 


where it is widely found, as yellow poplar; 
also called in some localities tulip tree; the 
wood of which is light in weight, quite soft and 
According to Knight the tulip 
tree is not a true poplar, although often con- 


easily worked. 


fused therewith. 


While on the subject of the “One-Hoss Shay,” 
it seems worth while to quote a few lines in 


AMERICAN LUMBER- 
“soft-textured 
wood, the sort that cuts like cheese—iike the 
one-hoss 
would be interested to know what species of 
this 


The 


shay.” I cheese, 


quotation.— The 


lips, 


Holmes’ 


of markets 


Lumber—Then 


Where he could find the strongest oak, 
That couldn't be split nor bent nor broke— 
That was for spokes and floor and sills; 
He sent for lancewood to make the thills; 
The crossbars were ash, from the straight- 
est trees 
panels 


of white-wood that cuts like 


But lasts like iron for things like these; 
hubs of 
ellum’’— 
Last of its timber—they couldn’t sell ’em, 
Never an axe 
And the wedges 


logs from the “Settler's 


had seen 
flew 


their chips, 
from between their 


Their blunt ends frizzled like celery_tips.” 


—EDITOR. ] 


"Use Lumber—Then Paint" 


slogan the follow- 
Paint.”—INQUIRY 


a lumber 


[This striking slogan is submitted by J. H. 
Miner of Meridian, Miss., who for many years 
has been supplying saws and equipment to mills 
throughout the South. 
in every effort looking toward the enlargement 
for 
LUMBERMAN is glad to pass on the suggestion 
of a telling slogan.—EbirTor. | 


He is keenly interested 


lumber, and the AMERICAN 
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The Chicago Lumber Co. has 
purchased a Corliss engine 
from the Atlas Engine Works, 
Indianapolis, Ind., to place in 
its mill in Chicago. It will 
be a 26x30 engine with a 14 
ton band wheel for a 36-inch 
belt. The plant will have four 
boilers made of Otis steel, five 
feet in diameter each, and 16 
feet long, 

* * * 


The Northwestern Lumber- 
men’s Association that was 


formed last summer is fast ap- 
proaching dissolution, Its mus- 
cles are twitching and its gasp 
denotes death. Soon, all will 
be over. The lumbermen of 
that section see the necessity 
of such an organization, and 
possibly, out of the grave of 
the old one, will spring a shoot 
that will grow into a vigorous 


tree. 
* — * 


Oregon and Washington ter- 
ritories are singularly rich in 
forest growth, but at the rate 


at which the work of denuding | 
the hills and mountains is go- | 


ing on, another generation will 
begin to realize some such a 
condition of affairs as prevails 
in Canada. It may seem to be 
rather early in the history of 
the northwest territories to be 
obliged to consider the ques- 
tion of preservation of the for- 








ests, but a vigorous canvass of 
the question may awaken a 
public sentiment which will 
forestall the future and make 
the forests of the Pacific slope 
a constant source of revenue 
for all time instead of realiz- 
ing only a first profit at the 
expense of coming generations. 
* * * 


The new railroad bridge 
across the Little Manistee at 
Stronach, Mich., is 1,700 feet 
long, 48 feet high at the high- 


est point, and 32 at the low- 


est, Over 1,500,000 feet of 
timber was used in its con- 
struction. 

* * oo 


It would be strange if even- 
tually the country should large- 
ly depend upon Mr. Seward’s 
sub-Arctic purchase for a tim- 
ber supply. Rev. Mr. Jackson, 
known as the “Bishop of the 
Rocky Mountains,” recently re- 
turned from Alaska, and has 
been lecturing in New York 
concerning that country. He 
estimates that the timber sup- 
ply of that almost unknown 
region is equal to the entire 
growth of all the timber bear- 
ing lands in the eastern and 
northwestern states. Ample 
waterways make it possible to 
get it to the seaboard, one 
river being navigable for 2,000 
miles. 





Steam tramways are talked 
of on the Sabine, Texas, near 
Orange, for lumbering pur- 


poses. 
* * 7 


P. C. Smith’s line of tugs, 
the Rumage and Smith, the 
past season pulled 270 rafts 
containing 75,000,000 feet of 
logs, from the Au Gres and 
Rifle rivers to Bay City, Mich. 
All but 10,000,000 feet of these 
logs were to be sawed in Bay 
City, the smaller amount go- 
ing to mills up the river. 

- * +. 


White, Friant & Co. of 
Grand Haven, Mich., are build- 
ing a mammoth steam barge, to 
be used next season in carry- 
ing lumber to Chicago, The 
Ottawa Iron Works Co., of 
Ferrysburg, Mich., are build- 
ing for it one of their heavy 
marine engines, 28x30 inches. 

- . * 

Hay is $18 per ton at Sagi- 
naw, Mich. 

* * * 

The San Bernardino Lumber 
& Flume Co. has been organ- 
ized with headquarters at San 
Bernardino, Calif., with a capi- 
tal of $1,000,000. The direc- 
tors are Charles F. Burnham, 
John T. Bradley, Samuel W. 
Platt, Dwight Whitney and 
Samuel Locke. 
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LUMBER MARKET REVIEW 


Yard Demand for Southern and Carolina Pines Is Dull; 
Railroads Sending Big Inquiries 


Southern pine reports covering the week ended Jan. 9, 
for the first time, include statistics of some North Carolina 
pine mills, and it is not possible to compare them with 
those covering preceding weeks. Retail yards in the mid- 
dle West find trade dull, partly because of unfavorable 
weather, which has greatly restricted country business. 
Some of them, especially line yards, have been sending in 
more inquiry, and it finds prices firm. Rains have reduced 
the supply from small mills, and larger mills, following long 
curtailment, have greatly reduced stocks. Wholesalers are 
said to have had difficulty in placing orders taken at 
recently prevailing prices. Inquiries for big footages of 
timbers for dock and railroad construction are being 
received at the mills, and there is every indication that the 
railroads especially will be good buyers this year. 

North Carolina pine mills report a slack demand from the 
yards, most of which are inclined to hold off until their sales 
improve, and the requirements of the box makers are small. 
Though competition for business is keen, prices are holding 
well, there having been as many advances as declines in the 
week ended Jan. 9. All items of No. 2 box were stronger. 
Georgia roofer prices remain low, and there is very little 
production. 


Western Pine Sales Make 74 Percent of Last Year's; 
Arkansas Pine Inquiry Improves 


There were about as many declines as advances in Pon- 
derosa pine during the period ended Jan. 11, shop showirg 
the greatest strength; most Idaho pine items were weaker, 
and all items of sugar pine advanced. Western pine pro- 
duction in the week ended Jan. 9 was about 10 percent of 
capacity, and, at identical mills, less than half that for the 
corresponding week last year, while identical mill sales 
were 74 percent of last year’s. Total bookings were about 
two and a half times the production. The most encouraging 
fact about the market is the steady reduction of mill stocks. 
soth retail and industrial buyers are reluctant to take hold. 
Supplies of shop are steadily declining, and more interest 
in shop items can be expected. Shortages are now being 
reported in selects. Surpluses are largely in No. 4, and 
while there is still plenty of Nos. 2 and 3 common, stocks 
are being reduced steadily. 

Arkansas soft pine mills are holding production down to 
the level of demand. They report shortages in wide uppers, 
and in dimension and inch commons, and have been able 
to advance prices a little on some items. An improvement 
in the inquiry has been noted recently. 


West Coast Sales Lag But Exceed Present Low Output; 
Prices Improve Fractionally 


West Coast production, as was to be expected, during 
the week ended Jan. 9 showed an increase over the low 
holiday level, but reached only 21 percent of capacity. It 
is not believed that for the next month or so it will be 
much more than 25 percent. Though business continues at 
a low level, it amounted to 1114 percent more than the cut. 
As shipments were 18 percent above the cut, there was a 
reduction in stocks, and also in unfilled orders. 

Rail bookings made a gain, and for the last couple of 
weeks have been ahead of shipments, but unfilled orders 
are rather slim. The sales prices reported for the period 
ended Jan. 11 showed only a slight improvement, averages 
being up around 10 to 15 cents on leading items. Because 


Lumber Statistics Appear on Pages 39 and 40; 


of the general depression in business, buyers are very hesi- 
tant, and are inclined to hold out of the market until they 
actually need new stock. 

The movement to the Atlantic coast has regained pre- 
holiday levels. Shipments for the last couple of weeks have 
exceeded orders, but there is still a good file of unfilled. 
The market is said to be disturbed by offers of Canadian 
lumber at the lower prices made possible by the discount 
on Canadian exchange, and it is being shipped in at less 
than conference rates. Doubt is therefore expressed as to 
whether the conference rates of $9 for January and $9.50 
for February will hold. Total shipments to the American 
Atlantic in November, 1931, were 44 percent lower than 
those of November, 1930. California shipments increased 
last week, but as there was not a corresponding addition 
to unsold stocks, business must be improving. 

Foreign business continues at a very low level. Most 
markets are dull, and Canada has an advantage because of 
its depreciated exchange. The prolonged disturbance in 
Manchuria has cut down imports by Japan and China, the 
two countries until recently the best customers. 


Northern Pine and Hemlock Production Is Very Small; 
Buyers Not Inclined to Stock Up 


Northern pine demand has continued quite dull, ship- 
ments for the last couple of weeks have been running ahead 
of orders, and unfilled ordgrs have declined. But as the 
mills remain completely closed down, their stocks are 
steadily being reduced. It is reported that few concessions, 
hardly any, are now available, and there are indications 
of a firming up in price lists. Country yards in the North- 
west find this a dull period, and are disinclined to add to 
their stocks, as assortments at mills are good and they can 
deliver promptly. There has been a fair movement of low 
grades to industrial users in the Northwest. Eastern retail- 
ers find their trade confined to small lots for repair work. 
3oth yards and industrial users, however, have very low 
stocks, and are making more inquiries. 

Northern hemlock business has picked up considerably 
since the holidays, while production has remained at a very 
low level. But it is not expected that country yards in 
Wisconsin and Michigan will show much inclination to add 
to their stocks until nearer spring. 


Hardwood Trade Is Slow But Furniture and Automobile 
Concerns Are Inquiring 


Hardwood mills report slow current business, but see 
signs of improvement. Furniture and automobile shows 
are in progress, and indications are that both industries will 
enter the hardwood market during January. Depletion of 
their stocks is reason for expecting a fair demand. Its 
volume will to a considerable extent be determined by the 
course of hardwood prices, for any stiffening up would 
encourage forward purchasing. Building trades demand is 
seasonably dull, and as southern flooring factories are shut 
down, there is practically no movement of flooring oak. 
Railroads have not yet been heard from, but should be 
better customers in 1932 than for a number of years. For- 
eign trade volume is far below normal, but Continental gold 
standard countries are said to be doing a little more buying, 
and there has been a slight pick-up in British trade. South- 
ern production remains at a very low point, partly because 
of recent floods, and northern production is also small. 
Southern sales in the week ended Jan. 9 were almost twice, 
and northern two and a half times, the cut. 


Market Prices and Reports on Pages 55 to 58 
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Urge Prompt Action on Home 
Loan Discount Banks 


New Or.eans, La., Jan. 11.—Adoption of a 
resolution urging the “importance of immediate 
consideration of President Hoover’s recommen- 
dation for the establishment of mortgage loan 
discount banks and the desirability of passing 
such legislation as quickly as possible in keep- 
ing with proper consideration necessary to safe- 
guard the public interest” was effected at an 
executive meeting of southern pine lumber 
manufacturers here last Friday. The meeting 
was one of the best on record. Charles Green, 
Laurel, Miss., and A. J. Peavy, Shreveport, 
La., were co-chairmen. 

A similar resolution urging consideration and 
action on the proposed creation of a reconstruc- 
tion finance corporation was adopted. 

In their resolution on the mortgage bank the 
lumbermen pointed out that the supply of credit 
necessary for a revival of private building and 
more particularly home ownership is materially 
restricted, resulting in unjustified deflation of 
property values and loss of equities in home in- 
vestments, all of which has a demoralizing ef- 
fect upon the people and contributes to the un- 
rest with which all business has to contend. It 
is also urged that making of credit available 
to prospective home owners and builders will 
effect an expansion in construction, the greatest 
possible contribution to relief of unemployment, 
and stimulate activity in all lines of business 
that are dependent on this field as a market 
outlet. . 

The resolution will be placed before all south- 
ern senators and congressmen and all lumber 
associations, finance organizations and chambers 
of commerce. 

Methods formulated by the manufacturers for 
preventing acute distress among their employees 
rising from the shortened hours of work and 
commensurate smaller remuneration were ex- 
tensively discussed. 

A general canvass of the situation brought 
out the fact that for more than a year southern 
pine manufacturers have been adjusting their 
production to the consumptive requirements of 
the construction industry, and, in addition, very 
material reductions have been made in inven- 
tories which at the beginning of the depression 
were excessive. On the whole, reductions in 
lumber inventories bring the aggregate of lum- 
ber stocks into a more normal relationship to 
current requirements than is generally appre- 
ciated. 

In addition, many of the more staple items 
are in fact available in limited supply. This was 
looked upon by manufacturers as affording en- 
couragement because it is well known that 
lumber inventories in the hands of distributing 
and consuming trade are much below normal 
and that for more than a year replacements 
have been made only in sufficient volume to 
take care of immediate needs. 

Commenting on the resolutions adopted O. N. 
Cloud said: 

In a recent report made to the Department 
of Commerce on a survey conducted in 37 
leading cities it was found that less than 
5 percent of the single family houses were 
vacant in two-thirds of the reporting. 
This information serves to confirm estimates 
by other organizations in the construction 
industry, placing the potential demand for 
small homes at approximately one million at 
the present time, and a total of approxi- 
mately three million that will be required 
within the next four to five years. The lum- 
bermen feel that the establishment of such 
a system as the home loan discount banks 
would serve to translate the potential into 
actual demand for residential building. 

More so than at any time within the last 
two years lumbermen feel that the future 
affords a great deal of promise. With the 
accumulated demand for small residential 
construction in which lumber is used to a 
very large extent, coupled with lumber re- 


cities 





quirements for the repair of several hundred 
thousand freight cars and the probable con- 
struction of additional equipment, along with 
materials necessary for maintenance of way, 
lumbermen seem to be justified in the hope 
for better times. 





Indianapolis Building Labor 
Cuts Wages 


INDIANAPOLIS, INpD., Jan. 12.—Impetus to 
building in Indianapolis has been given by the 
announcement of the Marion County Building 
Trades Council that all unions affiliated with 
the organization would accept a straight cut of 
20 percent in wages until July 1, when an in- 
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crease of 5 percent will be in force. It is be- 
lieved this voluntary action on the part of the 
building trade unions will eliminate entirely 
any bickering over wage contracts, which ex- 
pire for the most part April 1. 

Adoption of a 25-year building program for 
Indiana as a major step toward revival of the 
industry and relief of unemployment, was pro- 
posed by Merritt Harrison, Indianapolis archi- 
tect, president of the Indiana Building Con- 
gress, at a special meeting of the congress. 

Another recommendation offered by Mr. Har- 
rison was that an appraisal board be set up to 
co-operate with the Indiana securities commis- 
sion in reviewing securities issued upon build- 
ings. William F. O’Neill, Indiana securities 
commissioner, has expressed a willingness to 
work along such lines. This move would pro- 
duce a healthier condition by eliminating a lot 
of speculative building in which improper ma- 
terials, plans and financing are used. 

William E. Price of Muncie, chairman of the 
building trades section of Governor Harry G, 
Leslie’s unemployment committee, also ad- 
dressed the conference, urging a movement to 
put the building industry back on its feet. 


Chicago Lumber Receipts and 
Shipments for 1931 


There’s one encouraging thing about the 1931 
statistics on inbound and outbound lumber ship- 
ments in the Chicago market as shown by the 
big table on the next page. It proves conclu- 
sively that there can’t be very much lumber in 
“these here parts” right now. Somebody will 
have to buy some lumber pretty soon if anything 
is going to be built in this vicinity. The figures 
show that stocks are depleted, not only in local 
yards, but in all yards along the roads leading 
out of the city. This means that heavy demands 
will be made as soon as there is the slightest 
upturn in building and other consuming indus- 
tries. That upturn is getting nearer, and many 
think it is right at hand. 

The receipts of lumber by rail in Chicago 
during the entire year of 1931 totaled 1,275,- 
364,000 board feet, according to Board of Trade 
reports, smashing a 35-year record for “new 
lows” as the stock market reporters might tell 
it. Thus it was, in some sense, a record-break- 
ing year. Not since 1896, which it will be re- 
membered, was the very tail end of a period of 
depression, has such a low figure been reported 
in the Chicago lumber market. The 1931 total 
is 537,381,000 below that of 1930, which was in 
turn 301,006,000 below the 1929 total. There 
has been a continuous drop since the four- 


billion year of 1926, the high water mark in 
lumber receipts in this city. 

There was shipped out over other roads a 
total of 495,623,000 feet of lumber, which leaves 
for local consumption and stocks only 779,- 
741,000, 


another “record low” of more than 


twenty-five years. This is convincing proof 
that lumber stocks in Chicago and vicinity have 
tumbled to a point where renewal in the near 
future is absolutely essential if consumption re- 
quirements are to be promptly filled. 

The following table shows the local consump- 
tion of lumber annually since 1906: 


Into Stock Into Stock 

and Local and Local 
Year Consumption Year Consumption 
DE ioxaes wal 779,741,000 BOED svceceve 1,264,872,000 
(ae 1,051,013,000 BUR. caccones 1,835,251,000 
BOSE cccesee 2,113,761,000 BOIS ccccccce 1,624,218,000 
ee 2,507,081,000 ee. écenanes 1,246,312,000 
BEST cccccce 2,401,124,000 BERG cccscces 1,196,530,000 
1926 ........2,288,197, BOES ccvccese 1,850,275,000 
1925 eeee 797,943, BONS covccecs 1,600,922,000 
BEE eveceeee 1,607 443,000 BEER eccccece 1,331,644,000 
BEEP tccecous 1,524,487,000 BORD cvccoese 1,556,581,000 
ED cecccces 1,403,208,000 Bee ccvseove 1,622,690,000 
BENE éccecees 1,082,895,000 TEED cocccess , 282,100,000 
c Boe 1,454,712,000 |, Me 1,501,712,000 
BEEP cccccsee 1,174,458,000 WSO cccscces 1,321,365,000 


Shingle receipts have been equally poor. A 
total of 195,292,000 arrived in Chicago during 
the year, compared with 259,863,000 in 1930, and 
320,028,000 in 1929. Shingle shipments out- 
bound from Chicago totaled 203,104,000. The 
surplus of outbound shipments over inbound is 
probably due to the large quantities that had 
been left in storage here, or possibly to the 
fact that some of the eastern roads report trans- 
shipments made at outlying points which the 
inbound roads did not report as coming into 
Chicago. The discrepancy, though not large, 
shows that so far as shingle stocks are con- 
cerned there can be almost nothing left in Chi- 
cago warehouses. 


RECEIPTS AND SHIPMENTS OF LuMBER AT CHICAGO BY YEARS SINCE 1850 








Receipts Shipments Receipts Shipments Receipts Shipments 

100,364,779 55,423,750 1,083,405,862 546,780,825 | 1905..... 2,193,540,000 956,377,000 

125,056,437 60,338,250 1,179,814,119 — 692,549,000 | 1906..... 2,362,856,000 1,041,491,000 

147,816,232 77,080,500 1,485,008,322 1,442,500,123 | 1907..... 2,479,458,000 977,746,000 
202,101,078 93,483,784 Loy yg rye 1908..... 2,053,639,000 771,539,000 
228,336,783 82,061,250 116841000 1974543 1909..... 2,584,512,000 961,822,000 
806,547,401 108,647,250 1'897'815'000 1'906'592'356 | 1910 2,519,357,000 962,776,000 

456,673,169 135,876,000 1'802.727,000 1.095.200.166 | 1911..... 2,134,567,000 803,923,000 

459,639,198 131,830,250 1,744,699 ,000 896,004,493 | 1912..... 2,693,805,000 1,002,274,000 

278,943,000 127,894,000 1,660,589,000 974,652, eee 2,804,434,000 954,159,000 

802,845,207 165,927,000 1,846,187,000 1,038,013,018 | 1914..... 2,215,596,000 1,019,066,000 
262,494,626 127,894,000 2,012,069,000 801,462,867 | 1915..... 2,379,729,000 1,183,417,000 
249,308,705 79,356,000 1,930,227,000 739,510,000 | 1916..... 017,240,000 1,893,022,000 
305,674,045 131,255,000 1,969,689,000 884,058, WIT... 8,354,117,000 1,518,866,000 
418,301,818 172,364,875 2,087,462,000 870,931,000 /1918..... 2'329,071,000 1,046,199,000 

501,592,406 190,169,750 2,250,298,000 1,058,407,000 | 1919..... 2,037,804,000 862,846,000 
647,145,734 310,897,350 1,621,627,000 ,150, 1920..... 2,412,887,000 958,175,000 
730,057,168 400,125, 1,522,835,000 619,513,000 | 1921.. 2,070,593,000 987,698,000 
882,661,770 447,039,275 1,547,727,000 972,391,000 | 1922..... 2.954,153,000 1,550,945,000 
1,028,494,789 514,434,100 1,270,939,000 : 923 000 2,013,484,000 
997,736,942 673,166,000 1,415,623,000 5 128,000 2,236,685,000 

1,018,998, 635 2,091,000 1,600,000,000 4,116,728.000 2,818,785,000 
1,039,328,375 647,595,000 1,695,790,000 ,667,000 1,909,470,008 
1,183,659, 610,824,420 1,596,746,000 3,923,002,000 1,621,878,000 
1,123,368,671 517,928,000 1,987,580,000 $,838,291,000 1,331,210,000 

1874..... 1,060,088,708 619,178,630 2,069,885,000 59,737,000 1,245,986,000 
1875..... 1,157,194,482 835,708,000 1,711.848,000 2,745,000 761,732,000 
1876..... 1,089,785,265 566,978,000 1,670,272,000 5,364,000 495,623,000 
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Lumber Goes Through Another} \ 


Pessimism is rather general among lumbermen after all efforts of the Administration to restore prosperity. | 
their experience of the last three or four years. It has Large sums will be spent on public works and highway i 
been a period of deflation, affecting every business, and improvements, all involving extensive use of lumber. More ( 
particularly their own. The accompanying price chart, powerful organizations than ever before existed are being ‘ 
showing the course of leading items of lumber during 1931, 
sums up the story, if one takes into account that the lower JAN FEB MAR APL MAY JUNE JULY AUG SEPT OCT NOV DEC 
prices applied on a volume of orders 23 percent smaller OO I, IN BO ARE SORES, SN ' 
than that of 1930. For a number of years the decline in 
prices has been almost continuous, and though it has been 
accompanied by a heavy pruning of operating expenses, 
the returns being received by the majority of units in the 4 
industry are barely sufficient to meet cost of production. be 

All outlets for lumber have been greatly restricted dur- ras 
ing the last vear. Residential construction has been of K 
extremely small volume, because of unemployment and } 
cuts in salaries and wages, while farm prices have made i 
further declines that have put rural building out of the , 
question. Output of the furniture factories has been small ; 
for the same reasons. Railroad traffic has suffered such a 
heavy decline that the credit of railroads has been hurt and 
their buying power greatly reduced. Output of the auto- 
mobile plants was almost 30 percent lower than in the 
preceding vear. The decline in sales in all these lines, ) 
resulting from lack of buying power among the bulk of the , 





people, has resulted in a big diminution in corporate profits, 
so that the value of securities has shrunk, and they now 
furnish a much smaller basis for loans, say for building, 
while numbers of people have suffered serious losses in 
bank failures. Though foreign trade is normally an 
ameliorating influence in times of domestic depression, last 
year it shriveled up because of the crises in international 
exchange, tariffs and embargoes, defaults on foreign bonds, 
and the effects of worldwide deflation in restricting the 
buying power of all foreign countries. 

The beginning of 1932, however, is no time for pessi- 
mism. Lumbermen who take a straight look at the in- 
fluences that are sure to affect favorably their own busi- 





ness, have every reason for good cheer. The leading 
development is re-inflation, and that carries in its train | 
vast consequences. As was pointed out by Carl Snyder, 


of the Federal Reserve Bank of New York City (a brief 
resume of whose studies appeared ‘in the issue of Dec. 19, 
page 38), growth of population and steadily rising stand- 
ards of living require corresponding growth in volume otf 
credit, if prices are to remain stable. It was restriction of 
credit that forced deflation of prices. 

This process of deflation has been happily reversed, and 
the measures now being taken by the President and Con- 
gress to put new life blood into business have the endorse- 
ment of practically every authority on financial matters. 
The first step was the creation of a fund to free the assets 
of distressed banks by formation of a corporation able to 
extend credits of half a billion dollars. The next was the 
adoption of measures toward creating a huge credit fund 
of two billion dollars for loans to banks, insurance com- 
panies and railroads. A home mortgage discount corpora- 
tion is in prospect. Other measures are being considered, 
for extension of large credits to farmers, and for public 
works programs. They all seem to point to expansion of 
credit, stimulation of business activity, and rising prices. 





The credits being extended to railroads will be especially 
beneficial to the lumber industry. The railroads, during the 
last two years, have allowed their track and rolling stock 
to deteriorate, and heavy replacements will be necessary. 
They may be expected to enter the market early for large 
quantities of lumber, because lumber at present prices is a 
most attractive buy. 

Building of all types is receiving first consideration in 
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perfected for the stimulation and financing of home build- 
ing and improvement. Large sums have been voted for 
direct loans to farmers, and they will quickly benefit too by 
a restoration of the purchasing power of city dwellers. 

Curtailment of production has been the main thought of 
lumber manufacturers during the last year. Under any 
circumstances, production in accordance with demand is 
a prudent policy. I*urther reduction of mill stocks has been 
strongly advised by the Timber Conservation Board, which 
stated that “There is no present reason to anticipate an 
early return of lumber consumption to the levels of 1928 
and 1929.” Retail yard stocks are down about 40 percent 
from their peak. The recommendation of the Timber Con- 
servation Board that production be concentrated on those 
items for which there is a market, points to the fact that 
mill stocks are not in normal assortment. No comprehen- 
sive information has been made available as to the character 
of mill stocks, but reports from some producing regions 
show there is strong probability that some popular items 
are in low supply, while mill accumulation in the last year 
or two has been principally in the lower grades. 

soth manufacturing and retail branches of the industry 
can undoubtedly expect a gain in the volume of their busi- 
ness during 1932. Normally, however, resumption of home 
building lags a little behind a revival in demand for con- 
sumption goods, and it will be well to exercise caution in 
refraining from producing or stocking much beyond the 
needs of the market. Inflation of credit, however, means 
price advances in all commodities, including lumber, and 
when these begin to appear they will impel many distribu- 
ters to buy beyond immediate requirements. If business is 
to be restored to normal activity, retail stocks will need 
replenishment. Another consideration is that the bulk of 
building is done at times of increasing prosperity, largely 
because repairs and replacement and new construction have 
to be postponed during adversity. There has been a huge 
amount of construction deferred, especially by farmers, dur- 
ing the last five or six years. If inflation is carried far 
enough—and the country is in the mood for sufficient ex- 
pansion of credit to revive business activity—the lumber 
industry may well anticipate a greater than average volume 
of sales during 1932. 

The accompanying charts showing production, shipments, 
orders, unfilled orders and stocks were prepared by the 
staff of the National Lumber Manufacturers’ Association, 
and the price graph was prepared by the AMERICAN LumM- 
BERMAN from the weekly reports appearing in its pages. 





Southern Pine Improves Marketing Organization and 
Stiffly Resists Price Declines 


Southern pine production, during the first five months of 
1931, ran between 60 and 70 percent of the 3-year average, 
but in the second half of the year it declined gradually from 
around 50 to around 40 percent of that mark. Bookings and 
shipments exceeded the actual production practically 
throughout the year, so that there was a steady decline in 
gross stocks, accompanied by a gradual decline in files of 
unfilled orders. The mills made a strenuous and successful 
effort to keep their production below market requirements. 

Business conditions, however, were strongly adverse. 
Normally they can count on a good spring and summer 
demand from both city and rural yards in the middle West 
and North, but there was little city building in the terri- 
tory during the year, and farm buying power was very 
sharply reduced. Public construction programs took a con- 
siderable volume of large sizes, but work of this nature did 
not reach a total far enough above normal to do much 
toward offsetting the decline in building. The fall demand 
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that usually comes from the rural yards in cotton sections 
did not materialize last year, because cotton at present 
prices leaves no margin above the cost of raising it. The 
failure of railroad purchases was a serious factor for south- 
ern pine, which finds a big use in car and track material. 
Because of the financial difficulties of the roads, repairs 
of all kinds were postponed wherever possible. 

Southern pine mills in recent years have not been send- 
ing a large proportion of their cut to the Northeast, and 
business was even more difficult to obtain in that section 
during 1931, because lumber was moving by water from 
the West Coast for as low as $8, and there was conse- 
quently a wide extension of the territory it could compete 
in by back-hauls and rivers or canals. 

Though the mills have set up stiffer resistance to efforts 
to bear their prices than have those of any other softwood 
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producing region, the accompanying price graph shows a 





persistent downward trend throughout the year. Various 
efforts were made to maintain firm price lists, but the gen- 
eral condition of the lumber market made doing so ex- 
tremely difficult. Toward the end of the year, however, 
long continued curtailment of production was having such 
effect on mill assortments that scarcer items were becoming 
stronger. 

The southern pine industry, despite all discouragements, 
has wisely taken a long-time view of its market. Efforts 
to improve and standardize the products of all producers 
of southern pines have been continued. Early last year, 
the North Carolina pine mills affiliated themselves with 
the southern pine group, and gratifying progress was made 
in improving the production and organizing the marketing 
of small mills. 

Export trade has been very poor during the last year. 
European markets, and especially Great Britain, are taking 
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large quantities of Russian lumber, and it has begun to 
invade Latin-American markets also, The abandonment of 
the gold standard by many of the large lumber importing 
countries has made foreign selling very difficult. For many 
purposes requiring large sizes, long lengths and strength, 
southern pine must of course continue to be bought abroad, 
and improvement in the international financial situation, 
with stabilization of exchanges would doubtless be fol- 
lowed by a revival in export trade. 

Shortleaf producers of the Carolinas and the Southeast 
have had a poor year. A considerable proportion of the 
Carolina cut is low grade lumber that goes to the box trade, 
and a big decline in consumption has been accompanied by 
an increas e in competition, especially from New England 


mills, which has driven quotations to a very low level. 
Upper grades have found a fair market at more reasonable 
prices, Despite the fact that larger Georgia roofer mills 


have persisted in heavy curtailment of production, farmers 
who own portables have been driven by financial necessity 
to operate and have been encouraged by low wage scales, 
so that there has tended to be a surplus over the small 
needs of the market, and prices have declined from a low 
level to an even lower one. 


Douglas Fir Meets Heavy Declines in Domestic and 
Export Markets by Curtailment 


During the first half of 1931, production of West Coast 
mills rose from about 60 to about 70 percent of the 3-year 
average, but in the second half of the year there was a 
steady decline in operations. Most members of the industry 
felt that heavier curtailment was necessary, but many of 
them have been impelled by their financial position to keep 















running. Production was kept so well in hand, however, 
that shipments exceeded the cut by 6 percent, and mill 
stocks were appreciably reduced. All year there seemed to 
be a race between declining demand and declining produc- 
tion, and prices steadily lost ground. 
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Demand in the middle West, Lake States and Northwest 
grain States was dull throughout the year. City building 
was inactive, and drastic declines in prices of all farm prod- 
ucts greatly restricted demand from rural yards, while re- 
tailers everywhere were going the limit in reducing their 
stocks. Demand from the railroads of the Northwest was 
especially poor. 

Atlantic coast markets during the greater part of the 
year were chaotic. The intercoastal rate was around $8 at 
the beginning of the year, but there were frequent rumors 
of concessions, and buying much in advance of needs was 
risky. A conference rate of $9 was put into effect at the end 
of the year, but many buyers lacked confidence that it would 
hold. They point out that British Columbia mills are able 
to ship for less on tramp steamers. Besides, quotations of 
these Canadian mills are lower in American currency. The 
Atlantic market also suffers because tidewater mills that 
found offshore trade dull, tended to throw their product 
into intercoastal channels. Receipts in the East exceeded 
consumption during most of the year, and transit sales at 
low prices during the last few months were a demoralizing 
influence. The one helpful factor was the extension of the 
back-haul territory, and the opening up of new centers of 


distribution, which should profit the industry when there is © 


a return to more prosperous times. 

The southern California market was dull throughout the 
year, and because of reductions in oil drilling activity, not 
much business came from the Southwest. Receipts were 
held down and stocks reduced, so prices maintained a con- 
siderable degree of stability. Market conditions have been 
improved by reduction of offerings of low grade 
the introduction of grade marking. 

The foreign market made a comparatively good showing 
during the first seven or eight months of the year, but from 
then until the end of the year it suffered heavily from the 
crisis in international exchange. Australia, finding itself in 
financial difficulties, early in the year put up a high tariff 
wall that greatly restricted purchases, and defaults by South 










stock and 


American countries had made it impossible for them to J] 


finance imports. China and Japan continued leading buy- 


ers throughout the year, but trade prospects in both coun- § 


tries have been clouded by financial difficulties resulting 
from the Manchurian situation. England took a large quan- 
tity of Russian timber in the last year, as well as consider- 
able amounts from Sweden and Finland, and now favors 


Canada in her purchases of fir, largely because American § 


exchange is against both countries, while she is likely to 





impose a tariff. Other European countries that have aban- | 


doned the gold standard find purchasing difficult, and many 
of them are on the verge of bankruptcy. France imposed 
an import quota, and is reducing this. 


Western Pine Shop and Selects Sold Fairly Well But | 


the White Pines Lost Ground 


Production in the Inland Empire was greatly restricted 
throughout 1931, and, during the summer, operations were 
not increased nearly as much as usual. The actual cut never 
rose much above 60 percent of the 3-year average. During 
the first third of the year, until the seasonal increase in 
operations, orders and shipments were greatly in excess of 


ae 


production, and gross stocks showed a decline, but during | 


the next five months there was larger output, and gross 
stocks increased. Mills then began closing down, many of 
them much earlier than usual, and there was a steep decline 
in stocks until the end of the year. Practically throughout 
the year, the mills were shipping very close to orders, and 
unfilled orders gradually tapered off until almost the last 
of the year. 

Despite several earnest attempts to stabilize the market 
through adoption of a firm price policy, the trend of prices 
was downward, in Ponderosa pine. For some time the mills 
had been concentrating on the white pines, Idaho and sugar, 
because they were salable at more favorable prices, but 
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were unable to hold these species to last year’s levels. It 
seemed to be a rule during the year that the lower the 
grade, the poorer the demand. There was heavy accumu- 
lation of box grades in particular, because of the general 
business depression. Selects moved fairly well, and because 
of their growing scarcity were reaching a measure of firm- 
ness toward the end of the year. Shop was in rather good 
demand all year, and prices on shop held up better than 
those of any other items. 

During the year, the California pine association was con- 
solidated with the Western, and their weekly statistics are 
now consolidated. The accompanying statistical graph 
combines the figures of both associations for the whole 
year, but the price graph does not include California mill 
reports until November. 

The granting of a low rail rate from the Inland Empire 
to the Pacific seaboard, to encourage export trade, enabled 
the mills to ship quite a quantity of material through the 
Canal to the eastern seaboard. The railroads, however, 
found that it was reducing their transcontinental tonnage, 
and have withdrawn it. 


Hardwood Industry Ends Year With Low Mill Stocks 
and Those of Consumers at Minimum 


Southern hardwood production, starting in March, showed 
an almost steady decline throughout 1931, and reached a 
low level in August, of about 40 percent of the 3-year aver- 
age. on which it was continued to the end of the year. 
Orders and shipments ran about 20 percent above the pro- 
duction—more from July to September—so that there was 
a steady reduction in gross stocks, but a decline also in 
unfilled orders. 

Purchases by all the principal consuming groups were 
greatly restricted, for, because of the falling off in their own 
Sales and profits, they were taking as little hardwood as 
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they could possibly get along with. Building trades demand 
was poor, for residential construction was at a low point, 
and there was very little building of the commercial struc- 
tures that take large amounts of finish and trim. Flooring 
manufacturers, however, did fairly well during a good part 
of the year, because of the pushing of remodeling projects, 
but in the last few months there was a considerable reduc- 
tion in this business. 

Automobile production was 29 percent less than in 1930, 
and, because of the depression, a larger proportion of sales 
was of the low price cars that require little hardwood. The 
furniture industry also came through another difficult pe- 
riod, and, though it scored gains about the middle of the 
year, through low prices and vigorous merchandising, it 
failed to hold these. 

Foreign sales were helpful through a good part of 1931, 
the bulk of the movement being to the United Kingdom, 
business being stimulated by favorable trans-Atlantic rates. 
But with the abandonment of the gold standard by that 
country and others, trade became very difficult, and the 
decline in Canadian exchange cut sales to that country. 

The general trend of prices throughout the year was 
downward, despite the continued improvement in the sta- 
tistical position of the industry. Oak was firmer than any 
other southern species. It tapered off toward the middle 
of the year, but then scarcities were reported in the better 
grades, and prices began to strengthen, and it is believed 
that they will continue to do so. The gums were weak, 
showing a steady decline throughout the year. The south- 
ern lists as a whole were under the pressure of strenuous 
competition for orders. Northern species also made serious 
declines during the year, but maple, in fair demand for 
flooring especially, held up well. 

Southern production during the last couple of months of 
the year was further curtailed by floods that made logging 
impossible, and had a tendency to stimulate inquiry and 
bring about a strengthening in prices. Mill stocks are at a 
very low point, and those of consumers have been reduced 
to the minimum. 
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urniture Mart Winter Show Sees 
Buying; Industry Takes Heart 


Four developments of prime importance to 
I were observed last Friday as the 
first week of the regular January market at 
Furniture Mart, in Chicago, 

neared its end. First, while attendance was not 
quite as large as that of a year ago, it was 
i y heavier than had been expected, and 
about Wednesday noon the visitors in 
y cases changed from display watchers to 
der signers. Second, the board of governors 
decided that for the first time in its history 











the Amer Furniture Mart will be opened 
to the public for one week—the week following 
tl u rket 

ir ew idea in retailing furniture, which 
its promoters hope will simplify the task of 
the erage home owner who wants to buy 
corre stvled furniture at a price he can 





ay t promising start; it is a 
enterprise known as the Home 
ishin Guild of America. Fourth, truly 
wonderful reproductions of some of the most 
I ful 1 n and foreign hardwood ve- 
neers are being applied to gum and other less 
expensive woods by a sort of lithographing 











rocess, using lacquer combinations instead of 
k, and one of the most prominent table manu- 

turers is showing a line of these finishes on 
its tables. along with its established line of 
veneer-and-core construction. 

Incidentally, it is of interest to note that this 
same manufacturer, the Kiel Furniture Co., 
i Ki is.. has developed a lacquer finish, 
used on all its products, that has been under- 


going severe tests all through the show to 
demonstrate that it is unharmed by boiling 
water, lemon juice, milk, vinegar, or beverages. 
This quality will be of special interest to restau- 
rant proprietors, who in many cases would 
like to use wood table tops and counter tops if 
they thought the finish would stand the rough 
handling to which such furniture falls heir. For 
this purpose, however, there still is one element 
lacking before perfection is achieved, a Kiel 
official said—the finish, while it stands all the 
of the liquids mentioned, is not proof 
against cigarette butts, and of course, in this 





abuse 


a restaurant table is often forced to be a re- 
pository of lighted cigarettes. 
Wanted—Something New for Oak 
After a brave start at gaining a good foot- 
hold in the last two or three markets, in the 
dining room, kitchen and even in the iiving 
room, oak is encountering stormy seas at this 
show. At several of the spaces the oak line 
was being materially reduced or was being 





closed out entirely. Its place was being taken 
by mahogany, in several instances, for the 
smaller grain of the tropical wood, coupled 
with its rather low price (as compared with 
other years) makes it attractive to many fur- 
niture seekers. 

Oak is holding its own quite easily in the 
kitchen furniture, such as cabinets and tables, 
whose manufacturers are doliing it up in 
sprightly finishes of two or three tones; they 
have their “ear on the ground,’ and know that 
they have to make the kitchen attractive. 

A tough fight, however, meets oak when it 
ventures to poke its quarter-sawed nose into 
the dining room, for there it must compete with 
the versatile walnut, the increasingly versatile 
mahogany, the popular and bright and cheerful 
maple, and other materials ad infinitum. As a 
furniture manufacturer once said, “Say oak, and 
immediately you think ‘Early English.” That 
places upon oak the burden of massive construc- 
tion, for in those boisterous days when men were 
men Gurth the swineherd was kept busy, be- 
cause it wasn’t a bit uncommon for a whole 
roast pig to be served up, with all the trim- 
mings, and history doesn’t imply that the diners 
themselves were exactly dainty in their table 
manners, so a table had to be massive. Such 
size and strength today is both unnecessary and 
unduly expensive. Manners of eating have 
changed, and the dining rooms are often too 
small to admit of anything that either is or 
appears to be massive. That is the situation 
which oak must face in the dining room, and it 
appears that it must be faced by means of a 
new design that will allow this wood to come 
out of its somber tones and Anglo-Saxon lines 
into the needs of 1932, when people are more 
concerned about whether they like the appear- 
ance of the furniture than they are about its 
fidelity to period design. 


Sales Science in Display 


What in reality seems to be another revolt 
against the all-powerful influence of period de- 
signs in the selling of furniture is the new 
retail display idea of the Guild. “Few people 
know much about period designs, anyhow, not 
even a great many furniture salesmen them- 
selves, and so,” demands the Guild, “how can 
we expect the ordinary home owner to know 
about them, and buy intelligently with only 
periods as a basis?” 

So this young organization is dividing all 
furniture into harmony groups (that word “har- 
mony” is our own, not the Guild’s). Each one 
of these groups is composed of designs that are 
similar in appearance; they look alike, regard- 
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This pine room and its furnishings (Klise Manufacturing Co.) are typical of Early American de- 
signs at the American Furniture Mart, Chicago. 


It is part of the Guild display 
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less of who invented them, or when, or who was 
king at the time. Any customer who buys 
all his furniture within this one group, because 
he likes its looks, is sure to have furniture 
that will harmonize, in appearance, even though 
it may not be all of one period design; the 
buyer can feel safe and secure, because he 
knows that his guests won't be able to tell or 


won't be interested in telling a Heppelwhite | 


from a Chippendale, nor a Sheraton from a 
Brothers Adam. 


But the Guild goes even further in making 
it easier for the customer to buy. Price is an 
important consideration in any kind of sale. 
Each group is divided into three price classes— 
fine, which is the highest quality, superior, and 
standard. While there is furniture that is bet- 
ter than the “fine” quality the Guild does not 
take cognizance of it, except to term it “exclu- 
sive,’ for people able to buy that furniture are 
also able to hire their own private decorators. 
There also is “sub-standard” furniture, but this, 
too, is left out of the Guild picture, for it real- 
izes that 85 percent of the furniture sold is 
encompassed by its three major classifications. 

Recently a customer, intending to buy a 
dining room suite, visited one of the sales rooms 
of a large Chicago retailer, and there saw a 
$130 set displayed alongside a $5,000 set; the 
company hoped to sell both, at great price 
reductions, but both, although unquestioned bar- 
gains, suffered in sales appeal, the one because 
the customer couldn’t help comparing it with 
the beautiful solid mahogany pieces near the 
wall, and the other because it was so incon- 
siderately thrown in among merchandise of such 
vastly inferior quality. Result: No Sale. 

No such method, or lack of method, is coun- 
tenanced by the Guild. By its plan, no two 
quality groups are displayed in the same room, 
and no two harmony groups, whatever the 
price, are displayed in the same room. The 
way this is accomplished in the average retail 
furniture store (which has probably about 8,000 
square feet of space) should be of particular 
interest to lumber dealers if for no other reason 
than that all the materials necessary are sold 
by lumber yards. A proposed layout occu- 
pying 16,000 square feet so as to present the 
plan in full detail, was prepared on the sec- 
ond floor of the furniture mart, under the 
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direction of Frederick D. Wood and Mrs. 
Cornelia Bateman Faraday, both of New York, 
managing director and styling director, re- 
spectively, of the Guild, by Martin Charles 
Huggett, of Chicago, architect consultant. 

All around the walls a second, or false, wall 
was built to serve as a general background for 
the entire display. Then partitions 5% feet 
high were built, to divide the space into the 
required number of smaller display spaces, a 
space for each quality of each harmony group. 
The walls and partitions were both painted the 
same subdued turquoise green, to achieve a 
pleasing neutral tone—‘“the furniture’s the 
thing.” 

The construction details of the partitions are 
clearly shown by the accompanying sketch, 
loaned by Mr. Huggett. As shown in the draw- 
ing at the left, a 2x2 is laid on the floor and a 
1x6 is nailed on each side of it. Another 2x2 
is nailed at the top of the 1x6s, leaving a space 
between for the threading of wires, so that 
there may be electrical outlets at any desired 
part of the display space—a very necessary 
feature. Before the upper 2x2 is nailed in place, 
blocks the height of the wire duct but only half 
its width are nailed in at intervals, staggered, 
first on one 1x6 and then on the other; these 
are to provide a more solid construction, and 
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before the upper 2x2 is nailed in the wires are 
easily threaded between these blocks. In fact, 
it is the best plan to do all the wiring before 
the upper 2x2 is put in, and the moldings nailed 
in place to hold the main panel. The method 
of using the 4x4 for a plate is easily understood 
from the sketch, as is the system by which a 
plain 2x2, with moldings fastened onto all four 
sides, is made to become an attractive post 
to hold the panels upright. The fancy corner 
posts are built up, hollow, of boards and mold- 
ing in the conventional manner. 

The material for the panel was chosen after 
much considering and testing. It had to be 
something that would present a smooth surface 
and that would give a perfectly flat color with 
only two coats of paint. It was decided that 
Nuwood or any similar product could be used 
effectively for the walls, for only one surface 
is exposed there; but for the partitions, where 
both sides of the panel would be exposed, a 
material such as a wallboard with both surfaces 
smooth, was necessary, and in the mart a red- 
wood core board was employed with excellent 
results. It possesses the stiffness of the red- 
wood, but has the smooth surface, devoid of 
any possible grain, of the paper, on both sides; 
because of an advantageous purchase this mate- 
rial was used for practically the entire dis- 
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play, and 12,000 square feet were required. Mr. 
Wood and Mr. Huggett agreed, however, that 
the average retail store would need only about 
6,000 feet. 

There was a feeling of good cheer in most 
parts of the big mart at this show, and, as 
mentioned, there really was buying. Some of 
the spaces had to stay open quite late at night, 
just (believe it or not) to write up orders. 
One firm reported orders 40 percent ahead of 
those of last year. Most of the buying, how- 
ever, has been in small lots, for the dealers 
still are a bit chary of stocking up with their 
customers lacking money to buy. Several of 
the manufacturers think the July market will be 
the real turning point, in the furniture industry, 
for they feel sure business will continue to 
improve slowly during the year, and when sum- 
mer comes the improvement will have pro- 
gressed far enough that the dealers will know 
their hopes and expectations are actually being 
realized, and will buy to take care of the regu- 
lar fall and winter demands. In most of the 
spaces at the mart prominent positions were 
given to signs announcing “We Guarantee 
Our Prices Against Decline.’ This concerted 
attempt to stabilize the market is given as an- 
other reason for the better tone and greater 
willingness to buy. 


Suggests Formation of Committee for Pro- 
tection of Bondholders 


Kansas City, Mo., Jan. 11.—That the time 
has come when it is desirable for representa- 
tives of holders of the bonds of that company 
to sit in at the conference table and co-operate 
toward solving common problems is the burden 
of a message sent to the approximately 10,000 
bondholders of the Long-Bell Lumber Co., by 
R. A. Long, chairman of that corporation. In 
this letter Mr. Long frankly discusses the con- 
ditions that confront the lumber industry in 
general and the Long-Bell Lumber Co. in par- 
ticular. The bondholders are advised that the 
company has “suggested to Halsey-Stuart & 
Co., who headed the syndicate which distributed 
the bonds, that a bondholders’ committee be 
formed to obtain deposits of the bonds and pro- 
vide in this way for concerted and constructive 
action on the part of the bondholders in meet- 
ing the problems before them and co-operating 
with the company as far as possible.” It is not 
the thought of Mr. Long that any of the 
courses to be followed in reaching a solution of 
the problem include paring down the face value 
of the outstanding bonds. In his letter, Mr. 
Long indicates that the bonded debt of the com- 
pany is about $20,000,000 and other indebted- 
ness totals about $22,000,000. On. the present 
day valuation of $85,000,000 on the Long-Bell 
properties, this would leave an excess book 
value over indebtedness of about $43,000,000. In 
his letter addressed to the bondholders, Mr. 
Long said: 

When we executed the first mortgage se- 
curing the bonds which you hold of our com- 
Pany, it was inconceivable that we would 
ever experience a world-wide economic up- 
heaval of the far-reaching effect of the pres- 
ent depression, or of such long duration. It 
has disappointed calculations of many of the 
best business concerns of the country, mak- 
ing it impossible for them to meet their 
Obligations even though unusual care has 
been exercised in creating such obligations. 
; The business of this company was founded 
In 1875. It has grown during the last fifty- 
SIX years, very largely out of earnings, to a 
corporation which, with its various subsid- 
laries, has assets of approximately $85,000,000. 
During this period, we have successfully 
Passed through the various panics the coun- 
try has suffered. We have borrowed large 
Sums of money, not only in the form of un- 
Secured bank credit but also in the form of 
bond issues. All of these obligations, both 
as to principal and interest, have been 
Promptly paid as agreed; but we are now 


confronted with the possibility of a default 
in interest on our bonds. 

This circumstance is due entirely 
unusual, if not unprecedented, severity of 
the present depression. We have seen con- 
stantly declining prices of lumber and dimin- 
ished volume of sales, making it necessary 
for us to run our mills at considerably less 
than capacity because of inability to find a 
market for the amount of lumber our mills 
were built to produce. The market price 
finally has reached a point so low that after 
paying the other costs of manufacture, there 
is nothing left out of the sale of the lumber 
to apply even on the cost of the timber con- 
sumed or for the use of the plants. 


to the 


Have Been Meeting Obligations 


The inherent strength of the company was 
such, however, that notwithstanding these 
adverse conditions it has been able to con- 
tinue to carry on, meeting its obligations on 
its bonds as they became due. The same man- 
agement, supplemented from time to time with 
necessary additions which conceived and or- 
ganized this company and directed its opera- 
tion during its years of healthy and pros- 
perous growth, is still in charge. As show- 
ing you some of the things which have been 
accomplished notwithstanding the times in 
which we were working, I call attention to the 
following: In November, 1930, we succeeded in 
selling capital assets for $3,500,000, the pro- 
ceeds of which sale to the extent the property 
was covered by our mortgage were, of course, 
applied to the reduction of our bonded in- 
debtedness, the maximum certified amount of 
which was originally $28,000,000. By this and 
other payments the amount of our first mort- 
gage bonds has now been reduced to approxi- 
mately $20,200,000. In November of last year, 
a wholly owned subsidiary succeeded in sell- 
ing a railroad in the State of Washington for 
$4,250,000, the proceeds of which sale were 
used, as far as necessary, to call and retire 
an issue of secured gold notes of $3,250,000 
which became due Dec. 1, last; the remaining 
proceeds from the sale were used for general 
corporate purposes. Both of these properties 
were sold for cash and at cost to us. In the 
ease of both of these sales, contracts were en- 
tered into simultaneously with the purchasers 
giving us the right to the use of the facilities 
sold upon such terms that the operating effi. 
ciency of the properties of the company was 
not impaired in the least by such sales or the 
cost of manufacture increased. We have three 
times reduced salaries and made eliminations 
and have reduced wages. No dividends have 
been paid since 1927, 

When we issued our bonds, according to our 


calculations, it was not going to be necessary 
for us to borrow money of banks, except possi- 
bly at some very temporary periods, but the 
depression has rendered it impossible to carry 
out this program and we were compelled to go 
into our banks for a considerable amount of 
money, totaling at the peak last year some 
$5,400,000. In the fall of 1930, because of the 
increasing severity of the depression and the 
absence of any outlook as to improvement, we 
found it necessary in order to obtain addi- 
tional bank credit, to create a separate cor- 
poration, the stock of which would be wholly 
owned by the lLong-Bell Lumber Co., and 
assign to that corporation certain unencum- 
bered assets not otherwise pledged. The bor- 
rowings from the banks since then have been 
through this newly organized company. We 
retained entire ownership of its capital stock 
in order that all assets not used in the pay- 
ment of the debts assumed by.the new cor- 
poration, which included the bank debt, 
would revert to the Long-Bell Lumber Co. 
This bank indebtedness has now been reduced 
to $4,374,000. 


Has Large and Valuable Properties 


The company has large and valuable prop. 
erties, including certain non-operating assets 
which could be sold without detriment to the 
business, and the only reason it is confronted 
with the possibility of default on its bonds 
is the depression, and nothing else. Conditions 
are such that it is almost impossible to sell 
anything at anywhere near a reasonable price. 
I have already stated that the price of lumber 
has dropped below the cost of production. 
You will see the impossibility of continuing 
to pay interest on the bonds as long as these 
conditions continue, and will appreciate that 
relief to some extent is necessary. 

There are some eight or ten thousand bond- 
holders. Believing that it is in the interest 
of the bondholders so to do, we have sug- 
gested to Halsey, Stuart & Co., who headed 
the syndicate which distributed the bonds, 
that a bondholders’ committee be formed to 
obtain deposits of the bonds and provide in 
this way for concerted and constructive action 
on the part of the bondholders in meeting the 
problem before them, co-operating with the 
company as far as possible. This committee 
is being formed and its personnel will be an- 
nounced later. In due time you will receive 
a letter from the committee. 


Please verify your name and address as it 
appears on the envelope in which this letter is 
enclosed and if it is incorrect, report any 
change of name and address to us. There is 
nothing further necessary until you receive 
the committee’s letter, when we suggest that 








you consult the dealer from whom you pur- 
chased your bonds as to your action. 

If there is any further information we can 
give you, we will cheerfully do so. 


Comments on Plan to "Carry On" 


Kansas City, Mo., Jan. -Under the 
heading “Long-Bell Carries On,” the Kansas 
City Star makes this comment on the plan to 
organize a protective bondholders’ committee 
for the Long-Bell Lumber Co.: 

The co-operation of Long-Bell Lumber Co. 


bondholders is to be sought in revamping 
terms of the $20,000,000 mortgage on the 
company’s properties to the end that the 
$85,000,000 lumber corporation may continue 
to carry on in the face of adverse conditions 
in the lumber industry, augmented by gen- 
eral trade conditions since the fall of 1929. 

This has been a subject of discussion in 
lumber and financial circles for several weeks. 
The Long-Bell company has been handled by 
R. A. Long throughout a trying period in a 
manner that has drawn praise for the veteran 
lumber leader. The corporation paid its 
interest coupons Jan. 1, but bankers and 
lumbermen have been conscious that the 
company had problems still to meet in its 
financial set-up, particularly as concerned 
the drastic amortization provisions written 
years ago into its mortgage. 

Mr. Long has had in preparation a letter 
or statement, to be released tomorrow, tak- 
ing the several thousand Long-Bell bond- 
holders fully and frankly into his confidence. 

The one method by which scattered bond- 
holders can act in unison toward conserving 
a common interest is through a bondholders’ 
committee, which receives authorization to 
speak for the bondholders, usually accom- 
panied by a deposit of the individual bonds. 
Such committees usually are named after an 
interest default, but sometimes are brought 
early into the picture to shape the construc- 
tive acts necessary to avoid more unfor- 
tunate eventualities. 

Mr. Long has stated, 
iterated in recent days, that he would not 
consider any proposal for a scaling down of 
the face value of outstanding Long-Bell 
bonds. 

The problem 
terms in the 
become 


and it has been re- 


up for discussion concerns 
mortgage agreements that have 
harsh through altered conditions. 





A Campaign for the Home 
(Continued from front page) 


modernizing, and is at present promoting the 
idea of “A Home Of Your Own” in a weekly 
feature page, it was felt by the representatives 
of this paper attending the meeting that here 
was an opportunity for a united effort on the 
part of not only the trade and business journals, 


but of associations, corporations and _ individ- 
uals whose profits depend upon the public 
“spending for the home.” Accordingly, the 


AMERICAN LUMBERMAN will lend its aid to this 
movement. and will make the informing and in- 
spiring of its readers in the lumber field its 
special task, to the end that they also, as indi- 
viduals or organizations, may enlist under the 
“Spend For The Home In 1932” banner. 

It is earnestly hoped that lumbermen, in all 
branches of the industry, will get behind this 
movement and by every means possible aid in 
impressing on the mind of the public the “big 
idea” behind the slogan “Spend for the Home in 
1932.” The slogan itself should be featured in 
dealers’ newspaper advertisements and other 
publicity. Posters, electros and other campaign 
material also will be available shortly. The 
AMERICAN LUMBERMAN will welcome expres- 
sions from its readers as to their views of the 
value of such a campaign at this time and 
their willingness to participate along the lines 
suggested. Write this office for further infor- 
mation. 

As an immediate and practical contribution to 
the united movement, the AMERICAN LUMBER- 
MAN invites all participants therein, as well as 
all others who may be interested in promoting 
the idea represented by the slogan “Spend For 


The Home In 1932,” to make use—in whatever 
way 


may be deemed most effective—of the 


AMERICAN LUMBERMAN 


printed material appearing weekly in the 
AMERICAN LUMBERMAN under the heading “A 
Home Of Your Own.” As evidence of its value, 
the following is quoted from a letter just re- 
ceived from C. 1. Cheyney, president Bailey 
Lumber Co., Bluefield, W. Va.: 

“For some time the writer has been making 
a series of radio talks over our small local sta- 
tion, covering the general subject of home own- 
ership. We find that your page headed ‘A 
Home Of Your Own’ contains some very good 
material for use in these talks, and we have 
utilized it in various forms from time to time. 
We are writing this letter just to let you know 
that this page has been of service to us.” 

Many other letters of similar tenor have been 
received, proving the value of this material i 
promoting home ownership and home improve- 
ment. Reprints of this feature page will be 
furnished without cost to anyone who will make 
use of the material by having it printed in lo- 
cal newspapers, used in talks before luncheon 
clubs or other civic organizations, in radio ad- 
dresses, or for any other form of publicity de- 
signed to promote home ownership and home 
improvement. 


A Profit Opportunity 


Not so very many years ago it was electric 
lights. More recently it has been mechanical 
refrigeration. Each in turn went through the 
process of absorption by “seeping” down from 
use in homes of only the wealthy to gradual 
broadening of demand and utilization, and so 
finally to general recognition as a necessity of 
modern American living. Electricity is already 
there. Refrigeration is almost there. And now 
the cedar-lined closet is well on its way. 

Not that there aren’t millions of American 
homes struggling along without this modern 
convenience for combatting the destructive 
clothes moth. There are, particularly in the 
older homes and apartments and flats. “In 
Woodlawn,” said a Chicago South Side realtor 
Wednesday, “there are probably less than a 
dozen buildings equipped with cedar closets. It 
is one of the oldest districts on the South 
Side, though—most of the buildings have been 
standing twenty or thirty years.” 

He had a different story to tell about the 
more recently built sections, however, such as 
South Shore, Beverly Hills, etc. “There are 
a great many of them out in those parts of the 
city, where the apartments rent for $70 or more 
a month, and the women find them most con- 





venient. They ask about them when they go 
apartment hunting, and it is a good sales 
point.” 


The newer apartments that rent for less 
than that amount are proud to display these 
cedar closets, too, and the agents always make 
it a point to impress -on the prospective renter 
the advantages and convenience of this feature. 
While it would be gross exaggeration to say 
that the home hunters refuse to rent an apart- 
ment that doesn’t have a cedar closet, real 
estate agents will agree that it is not exag- 
geration to say that this added attraction is 
often credited with being the deciding factor 
that brings the tenant to the lease-signing point, 
if the other apartment that is “almost as good” 
does not have a cedar closet. 

The realtor’s statement that there are’so few 
of the cedar closets in neighborhoods like 
Woodlawn should point out to lumber dealers 
the location of one of their best markets for 
this material. Everybody is competing for the 
chance to furnish the material for any new 
home that is being built, for everybody knows 
about it, but when it is possible for an indi- 
vidual lumberman to persuade the owner of one 
of these older apartment houses or flat build- 
ings that he could keep his building rented by 
better satisfied tenants if it were equipped with 
cedar closets, that lumberman has a market 
that is not known to all the world, and he has 
a better chance of landing the order at a rea- 
sonable price, in a shorter time, and to be 
given the opportunity to see that a really good 
job is done, the kind of job that will make a 
satisfied customer. 
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Supplemental Report on Oper- 
ating Expenses of Retail Yards 


DeNveR, CoLo., Jan. 11.—The bureau of busi- 
ness and government research of the University 
of Colorado, which for several years has made 
an annual survey of operating expenses of re- 
tail lumber yards in the Rocky Mountain re- 
gion, made only an abbreviated survey of this 
kind covering operations for 1930. This sup- 
plemental report has been sent out to members 
of the Mountain States Lumber Dealers’ Asso- 
ciation by T. .J. Vincent, secretary of that 
organization. This report by Charles Rovetta, 
assistant secretary of the bureau, gave the fol- 
lowing interesting information: 

In order to determine the effect of economic 
conditions prevailing in 1930 on the operation 
of lumber yards in the Rocky Mountain Re- 
gion, an abbreviated survey was prepared from 
the data submitted by 18 identical yards for 
the years 1929 and 1930. 


TABLE I 


Operating Expenses and Profit of 18 Retail 
Lumber Yards Comparative 1929 and 1930 

% Change in 1930 

Favor- Unfavor 





1929 1930 able able 

Total net sales...100% 100% 
Cost of goods sold 74.27 74.46 "19 
Gross margin.... 25.73 25.54 .19 
Operating expenses 19.14 22.71 ae 3.57 
Operating profit.. 6.59 2.83 nae 3.76 
6.94 2.97 <3 3.97 
Accounts receiv- 

able outstanding 

% of total net 

IE: aa se ap eee 30.21 27.90 2.31 
Loss on bad ac- 

PE sare maews .56 42 : .16 

Total sales volume for the 18 yards in 1929 
was $975,375. Sales for these yards in 1930 
were $824,075, a decrease of 15.5 percent. Net 


profit decreased in even greater proportion, 
from $64,296 in 1929 to $29,484 in 1930, or 
a decrease of 54.1 percent. The net profit 
figures were arrived at by adding all profits 


and deducting all losses. 


TABLE II 
Highest Favorable and Unfavorable Changes 
Reported in 1930 Over 1929 
Highest Highest 
Favorable Unfavorable 
Change % Change % 


Cost of goods sold...... 4.00 §.21 
I ra ies gal astra’, its wal 9h 4.00 5.21 
Operating expense...... 4.09 11.85 
Operating profit........ 8.09 12.90 
cf =e 7.33 17.16 
Accounts receivable out- 

=r rere 15.32 12.42 
Bad debt loss...... 1.37 3.24 

TABLE III 


Number of Yards Showing Changes of 
Various Kinds 
Number 
Change of Yards 
Less sales volume in 1930 than in 1929. 14 
More sales volume in 1930 than in 1929 4 


Increase in % of margin obtained in 
. cdiam paid ea See Weds abate eenaes 7 

Decrease in % of margin obtained in 
AA nee ae 11 

Increase in % of operating expenses in 
REE pee ES RR ee A 16 


Decrease in % of operating expenses in 
Sa satis de sessktsbp i tear taste alien ieee un ee ear ehh 2 


Increase in % of operating profit in 
er Se a ae 3 
Decrease in % of operating profit in 
EE oc ta So eed al kee Ree atl a 15 
Increase in % of net profit in 1930.... 4 
Decrease in % of net profit in 1930.... 14 
Number of yards reporting net losses 
MY ag bianca oe Ae) a caida ek mea 1 
Number of yards reporting net losses 
St Se ukcererawiescesekaee etek eee 6 





Mining otis Stimulat- 
ing Lumber Business 


ALBUQUERQUE, N. M., Jan. 11.—The lumber 
market in southeast New Mexico is being stimu- 
lated as a result of the potash development im 
that territory. The U. S. Potash Co., of Carls- 
bad, has built a 12-mile ‘spur from the Santa Fe 
railroad at Loving, N. M., to its mines, which 
use a large quantity of timber for props and 
stulls, as well as for the various necessary 
building. Another company is testing deposits 
and is expected to begin development in the 
near future. 
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The Working Man's Home 


HERE IS nothing more 

important in forming the 
character of the American 
people than the homes 
where our boys and girls 
grow up,” says William 
Green, president of the American Fed- 
eration of Labor, in a plea for better 
homes for wage earners. That a home 
is of more importance to the families 
of the working men of the country than 
to people of wealth, broader culture 
and wider opportunities, is self evident, 
since the former have little else to sup- 
plement the home. 

Since about eighty percent of our 
population, according to Mr. Green, is 
in this group, it is obvious that the 
small, low-cost home, financed on an 
easy-payment basis, is the most im- 
portant problem facing our sociologists 
today. 





4947 
Spend for the Home 


A new slogan is being broadcast 
throughout the land which has much 
more to recommend it than the usual 
run of slogans. “Spend for the home 
in 1932” is safe and sound advice 
whichever way the business barometer 
moves. 

Money spent on the home is well 
spent because its results last through 
the years, while money spent on other 
things is gone forever when the mo- 
mentary pleasure or use is over. 

It is strange that a woman who 
thinks nothing at all of spending a 
hundred or two on a winter coat which 
is discarded after two season’s wear, 
will hesitate about spending a similar 
amount on improvements for the home 
which not only would give service and 
pleasure for many years, but would 
enhance the sales value of the home, 
should its sale ever be necessary. 

At a time when cosmetics and to- 
bacco trades are paying enormous 
profits, the home-building and home- 
furnishings industries are at their 
lowest ebb and dealers in materials and 
equipment for the home are on the 
ragged edges of bankruptcy. This 
lact causes one to pause and think 
seriously as to what has become of the 
Pioneer sturdiness, sufficiency, self- 
respecting honesty, that were engen- 
dered by home ow nership in America. 
It was a land of homes, far-famed for 
the fact that here, and here alone, 
might the laboring man, the trades- 









man, the farmer, hope to own a bit of 
land and house absolutely and forever 
his own. Now it is a land of perma- 
nent waves and tin lizzies, auto-camp 
cabins and community kitchens, cheap 
and tawdry finery and discontented, 
thrill-hunting youth. 

Or, is it such a land? As the poet 
sang about England: 
“If England was what England seems, 
And not the England of our dreams, 
But only putty, brass and paint, 
‘Ow quick we'd chuck ’er, 

But she ain*t!” 

Perhaps America is not what she too 

often seems—shallow, noisy, careless, 
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a land of homeless, restless wanderers. 
Perhaps she is still a land of homes 
and home-lovers, underneath the sur- 
face. The patriotic American who loves 
this fair land of ours and wants to see 
its best traditions maintained will give 
first preference to the home in his ex- 
penditures for 1932. For it is in the 


homes that the kind of citizens we want 
in the 


next generations are reared. 


7 7 7 

Widen the Horizon 
EALTH is mental as well as 
physical. Noise and dirt 
and ugliness have a very 
real and alarming effect 
“Sma on both. Cheerfulness and 
restful beauty, quiet and cleanliness 
are all essential to bodily and mental 
well-being. 

Thus homes in squalor and wretched 
surroundings breed insanity and im- 
becility as well as disease. 





In lesser degree homes in closer 
built-up sections, with the minimum of 
space, light, air and outlook, tend to 
lower physical and mental health, 
even when every other luxury that 
wealth can provide is available. It is 
impossible to live to one’s maximum 
possibilities amid the noises and fumes 
of crowded apartment houses or city 
tenements. 

The beauty of color, form, light and 
shade bring mental health, while eyes 
and ears are rested in quiet surround- 
ings and by green vistas and distant 
horizons. 

Children, especially need the nerve- 
resting and health-giving qualities of a 
real home set in a garden. 


7 g -# 
Fix Up the Stairs 
IVE the stairways a little 


attention about this time 
of year. It is the best time 
to get some of those in- 
terior jobs out of the way. 

It is surprising how many things can 
be done to stairs and what improve- 
ment can be made once you begin to 
look them over. For instance, there 
are the creakings you have been listen- 
ing to for ages. Why don’t you remedy 
that nuisance? 

Some of the treads are worn and 
should be replaced. Those old posts 
and railings are out of date and should 
be replaced with modern styles, which 
would tone up the appearance of the 
whole house. 

Perhaps you have a closed stairway 
that you would like to make into an 
open one by taking out a portion_of a 
wall. Perhaps your stairs to the base- 
ment are rickety and dangerous. 

This is a good time to put that rail- 
ing on the basement stairs that have 
always been hard to travel, especially 
on cold, dark winter mornings. 

Some folk have nothing but a ladder 
up into the attic. Why not put in one 
of those fold-up-and-hide-away con- 
trivances that are on the market these 
days? They have comfortable, easy 
stairs with a rail, but they take up no 
room at all. 

7 7 7 

THE HOME is always the supreme 
nursery of religion. It not only fur- 
nishes ideas for the growing boy, but 
what is vastly more important, it 
forms the sub-conscious life, the sub- 
soil of all his thinking and of all his 

sentiments.—RuFus JONES. 


This page is written for the general public with the purpose of encouraging and spreading the idea of home 


owning and home improvement and to help create business. 





Show it to your editor. 


Free reprint on request. 
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These houses—left, an early Georgian home, and right, home with Georgian doorway with fan and sidelights in Portsmouth, N. H.—are among 
those which visitors pattern after when building their own homes, resulting in Portsmouth dealers receiving numerous orders for special millwork 


REALM OF THE RETAILER 


Traveling Up the New England Coast 


The Home of Georgian Architecture — Building Doorways to Old Patterns 
— Something About National Advertising — A Yard Operating 24 Trucks 


The department is now in an “Old Town by the Sea’; a name 
given it by Thomas Bailey Aldrich when he wrote a book about 
Portsmouth, N. H. A gracious old town it is, too; full of lovely 
old houses that go back to the days of the clipper ships and the 
vreat merchants which a _ world-wide trade made _ possible. 
Portsmouth, like Salem, its neighbor a short distance to the south, 
Was a mighty seaport and in touch with the seven seas. But times 
and trade routes change. Railroads had something to do with it, 
and the great development of American manufacturing had some- 
thing more. Portsmouth still has a Federal navy yard; but aside 
from that its splendid harbor is not now so busy. In fact, aside 
from the navy yard and a few small factories, Portsmouth has 
become a residence city and especially a summer city. Many 
people of wealth have seen the possibilities of these Georgian 
houses, built in the days of the merchant princes. Architects come 
here to study the Georgian style and especially the doorways. 


A City That Is a Museum of Architecture 


Like all men connected with lumber retailing, this department 
has a perennial interest in domestic architecture. We find a good 
deal of difference of opinion about the Georgian style. Either a 
person likes it very much or not at all. H. A. Littlefield, of the 
Littlefield Lumber Co., of Portsmouth, doesn’t give it much. He 
likes the simplicity of the true colonial; but the Georgian is some- 
thing different. It is sometimes called colonial, but most of it was 
built in the nineteenth century. It consists of Greek and Roman 
detail, a style originally done in stone and duplicated in the 
Georgian houses in wood, applied to otherwise rather plain and 
severe square houses. Mr. Littlefield rather thinks it was an 
attempt of newly rich to show off by imitating a design made for 
public buildings in a different climate and a different social setting. 
This rather gave the Realm pause, for we’ve always admired the 
combination of the plain houses touched up with this beautiful 
hand-carved detail. But, as was said, you like it or you don’t. 

Duplicating Doorways 

Mr. Littlefield finds that the Portsmouth houses do bring him 
some unusual trade. People see these doorways or see pictures 
of them and want them duplicated. It’s next to impossible for an 
ordinary mill to do; for the moldings are seldom duplicated in 
stock patterns. But Mr. Littlefield can make direct measurements 
and grind his cutters to fit; and so he has some high-quality trade 
in this field; work that goes to many parts of the country. 

Portsmouth it seems is not overbuilt. Not many houses are 
built on a speculative basis; and the speculative builders usually 
build one and sell it before starting another. 





“A good many people think houses should be much cheaper,” 
Mr. Littlefield said, “because they hear that material prices are 
down. It is hard to make them understand that materials count 
for a rather small part of the cost at most. They can be shown 
that lumber prices are less, but nearly always they’re disappointed 
that the total price isn’t half or less the earlier figures. 

“I get rather impatient with national advertising of materials 
through popular magazines and with the articles on home building 
which newspapers and magazines run. These articles lay down 
the law, and the customer who isn’t well informed takes it for 
granted that this is the only way to plan and build a house. 
Materials are advertised in the same way. Then these people come 
in with their little harvest of information and think they are 
experts. Some of their partial ideas are inferior to practices fol- 
lowed here, and some of their materials are not carried in stock 
and are no better and possibly not so good as the materials we 
carry. 
we’re trying to direct them into inferior construction. I think much 
of this popular advertising is a distinct detriment to the retailer. 
It is aimed at selling particular lines, of course, and one object is 
to compel dealers to stock those lines. It soon defeats itself; for 
it makes the dealer’s task hard, and in the long run it is the dealer 
who must sell building materials. If his work is made harder, he 
becomes to that extent a less useful agent. We can’t stock every- 
thing advertised; and everybody would be better off if manufac 
turers’ advertising were directed at dealers and not at the general 
public. 


The Pest of Special Orders 


“A good many customers want us to put in a special order for 
enough of a certain item to be used in their houses. That means 
a high price, of course. They then want us to take back the sur 
plus, even though it is a complete loss to us. I’ve had people 
order special patterns of trim made in our mill and then ask me 
to take back what they did not use. This problem of returned 
goods is getting to be serious; and we are trying to check it by 
a discount of 10 percent on all returned items. 

“However, these are things which a person has to meet in some 
form or other if he is to remain in the lumber business. I really 
feel quite confident and hopeful. We made some profit last year 
and would have done very well except for the inventory losses we 


had to write off. That factor will not hit us in 1931 nearly s0 § 


hard. Stocks through New England are low; and they tell me that 
mill stocks are at a minimum. The least turn in the market for 
houses, something I imagine is beginning to appear slowly already, 
will start a demand for lumber that will stiffen prices; and a price 
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If we try to tell them these things they at once assume | 
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advance is likely to bring a lot of holdouts into the market. I 
think things are set to respond instantly to an improvement.” 

The Diamond Match Co. has a yard in Portsmouth, and in fact 
this powerful corporation seems to be making quite a start at 
retailing in New England. It has perhaps half a dozen yards now, 
and we understand that plans involve further expansion. This com- 
pany’s retail yards are located largely in the West. 


Popularizing Stock Patterns 


Howard Halliday, the local manager, paid his respects to the 
builders of the old Georgian houses and said that trying to match 
the hand-made moldings with stock patterns was something for a 
puzzle expert to do. He and his company are trying with some 
success to popularize stock moldings in new houses. Eastern ar- 
chitects, so far, have not taken kindly to the idea. They seem to 
think that the demands of art call for curves just a little off the 
standard patterns. Perhaps they fear the stock idea as something 
that will eventually make architects unnecessary; a mistaken 
notion, as has been proved in many places. The great majority 
of small houses in these days will not be designed by architects 
anyway; and with the great number of stock items to choose from, 
the larger houses that are specially designed can be made a little 
less expensive and quite as satisfactory. 

Dover, N. H., is the State’s big industrial point; turning out 
textiles and shoes. At the time of our visit we were told that the 
shops were running full time and were doing some night work; 
something that makes pleasant listening to a visiting journalist 
and likewise to local business men. 

G. M. Wiggin, of the E. J. York organization, said with emphasis 
that he was doing as much business as his crew could handle. He 
added that conditions were still such that profits might not be 
as large as they should be, but that was a hang-over from the 
period of depression. When the department asked how this pleas- 
ant situation had been brought about, Mr. Wiggin mentioned first 
the industrial improvement and the business vigor of the city and 
then added that so far as the York company was concerned the 
volume of business was a direct result of hard work; of sales 
effort from early in the morning until late at night. It seemed to 
him some time ago that there should be considerable building in 
the city and its environs, and so he went out to find it and suc- 
ceeded. He stated that he pulled every legitimate string to find 
and stimulate trade and to make sales. 

Some idea of his success may be gathered from his statement 
that the yard is operating twenty-four trucks. These start in the 
mornings in three shifts, half an hour apart, beginning at six. 
This is to keep them from getting in each other’s way at the 
beginning of the day. After the first deliveries are out, the ma- 
chines come back at different intervals and so don’t usually get 
the yard congested. They work until late in the evening. This 
department can testify that it saw these machines in every part 
of the city through which we traveled and also out on country 
highways. 

“I can tell you only about our experience,’ Mr. Wiggin said. 
“But our own force is as busy as it well could be.” 


In the Metropolis of Maine 


At the time the Realm called at the city of Portland, Me., the 
local papers were featuring the story of extensive equipment or- 
dered by the Pepperell Manufacturing Co. This is a big textile 
concern, and it had ordered 50,000 spindles from the Saco-Lowell 
Shops. The Pepperell corporation, I believe, has its offices in 
Biddeford, but the spindles are to be installed at a plant in Georgia. 
This story is important in two ways. In the first place the making 
of these spindles will furnish labor for many workers during the 
winter; and, in the second place, it indicates that one of the big 
textile companies has so much faith in the future of this important 
industry that it is willing at this time to make heavy investments 
in new equipment. Textiles are highly important to New England, 
and that section is much cheered by the confidence of a concern 
that acts necessarily on a realistic basis. The Pepperell people 
would not make empty gestures, where such gestures cost money. 

Portland is the big city of Maine, a place with a wonderful har- 
bor and that is a great summer tourist center. It is a gateway 
to the country farther north, the hunting and fishing and camping 
country, and it is also the motor gateway to Quebec and the 
Canadian Maritime Provinces. Most of the lumber concerns are 
on or near the water front, and much lumber comes in by boat. 
This was the State where American lumbering got its first big 
Start as a commercial enterprise; but curiously enough the West 
Coast mills are largely supplanting Maine production. Fir and 
western spruce and hemlock have about taken over the markets 
formerly supplied by Maine pine and spruce. 
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The Diamond Match Co. has a big retail plant here. It has taken 
over the Wilson Lumber Co. and bought the retail stock of the 
Brown Co. The Brown people, we understand, are dealing largely 
if not exclusively in pulpwood and paper. 


A Large Trade in Small Houses 

Ralph L. Abbott, of the Diamond Match, tells us that at the 
moment most of the trade is in small houses, built with an eye to 
low price. Working men are the owners of these new projects, 
and in many cases they are doing a considerable part of the work 
themselves. Mr. Abbott says that lots of stock is being delivered, 
but he adds with a smile that it’s a little hard to tell just where 
it is going. Building loans are a bit hard to come by, and they 
seldom exceed $3,000. The bigger house jobs upon which local 
dealers used to depend are for the time being out of the market. 
The city is fairly stable in population and has not been growing 
much the last ten years, and the substantial old houses seem to 
serve the householders’ needs. 

We found Robert N. Henry, of Richardson, Dana & Co., out on 
his big timber dock, watching the handling of some big timbers. 
While not all his stock comes by water, much of it does; including 
Florida pine and western lumber. Mr. Henry deals largely in big 
timbers and seldom bids on jobs involving smaller stuff. He was 
clearing the dock for a boat load of timbers then about due. He 
told us the uncertainty of the market level these last couple of 
years has made dealing not so easy; but long ago he decided that 
while it was good policy to buy what he wanted at the lowest prices 
possible, it was bad policy to buy stock not needed to balance 
his inventory simply because the price seemed especially attrac- 
tive. If items can’t be turned within a reasonable time, they’re 
not cheap at any price. We saw one of the finest teams of horses 
we've come across recently, moving these big sticks up and down 
the dock. 

Political Observations by the Way 

Mr. Henry stated that as a matter of public policy he thought 
national prohibition and the peculiar ways in which it is maintained 
and enforced in Maine have done some material damage to the 
State. Huge sums of money have gone across the border. Resort 














towns have suffered by reason of erratic enforcement; and he was 
rather amused by the fact that large sums contributed by boot- 
leggers and by brewers from adjoining States have been used to 
keep Maine legally dry. Mr. Henry said that Portland is rather 
prosperous, though he believes its growth has been checked by 
certain short-sighted policies. 

Orrin P. Waymouth, of the Rufus Deering Co., was away when 
this department called. 

Wilbur W. Widber, of the Deering Winslow Co., tells us that 
he deals mostly in big projects; with railroads and industrial con- 
cerns. His specialty is southern pine, but since the invasion of 
western lumber he has added fir and spruce. 

“Maine people,” Mr. Widber said, “naturally regret the crowding 
out of our native Maine lumber; but that isn’t so bad as the 
bringing in of Russian stock. I don’t accuse any Washington 
officials of corruption; for that’s jumping at a rather foolish con- 
clusion. They have a hard job, and accurate evidence is hard for 
them to get. But there seems to me little doubt but that Russian 
lumber is produced by forced labor. The whole Russian project, 
so far as we can learn about it, looks like a forced-labor proposi- 
tion. I don’t believe any people would live as they do and work 
as hard as they seem to work if they were not forced to it in some 


(Continued on page 41) 
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Retailers Round Table 











Retailer Takes Lead in Program 
to Stimulate Building 


The leading contractors, sub-contractors, ar- 
chitects and bankers of Wheaton, Ill. (a suburb 
Chicago), at the invitation of F. E. Wheaton 


& Co., lumber retailers, assembled on Jan. 5 to 
discuss their program for stimulating 1932 
residential construction in the Wheaton area. 
\bout sixty men were present at the dinner, 
which was served in the “Lions’ Den,” and it 
was decided that Wheaton really needed a large 


+ 


number of new residences, as well as a great 
deal of modernization and remodeling work. 
\ll present pledged to support a unified pro- 
gram ‘ring this business into activity, and a 





astic and optimistic tone pervaded 


heaton, president F. E. Wheaton & 
as presiding officer and introduced 
Hood, president of the Associated 
f Lumber & Fuel Dealers, who gave 
ul address. Frederic Kammann, as- 
istant National Homes Finance Cor- 
ration, also spoke briefly about the architec- 
tural phases of the program. 
E. Wheaton & Co. are participating in the 
National Homes Finance Corporation program, 
n iber of the Associated Leaders. 





retary 


iClaly 





After the 


the principal talk, Mr. Wilson, cashier 

the Gary Wheaton Bank at Wheaton, urged 
hat a definite movement be undertaken, and 
pledged the full support of the local financial 
institutions in the program. He said that 
Wheaton was a good community; was badly in 


need of additional homes and home improve- 


and that his bank in 57 years of expe- 
rience had never lost a dollar on properly set 
up estate loans and mortgages. He de- 
l inactivity in many markets and said 
that the right type of financial institutions could 
long way toward hastening the return of 
prosperity by supporting the right kind of a 
construction program, such as the progressive 
group at the meeting had decided to undertake. 


Gets Big Woodwork Contract 


Greenssoro, N. C., Jan. 11.—The Oettinger 
Lumber Co., here, has been awarded the con- 
tract to furnish the lumber and woodwork for 
the new post-office and federal building under 
construction in Greensboro. 

It is provided by the contract that the wood- 
work will be furnished as the progress of the 
construction demands, and the specifications call 
for oak woodwork, except for the post-office 
work room and basement, where yellow pine 
will be used. 


Fire Destroys Retail Yard 


Leso, Kan., Jan. 11.—The McdAllister-Fitz- 
gerald Lumber Co.’s yard at this place was 
destroyed by fire in the early morning of Jan. 6. 
The loss, estimated at $25,000, is partly cov- 
ered by insurance. Nothing inside of the lum- 
ber yard was saved, although a pile of bridge 
planks on the outside platform was carried 
away from the blaze. The fire was discovered 
at 2 a. m. by the town’s night watchman. An 
alarm was sounded, but as Lebo does not have 
a water system or a regular fire department, 
little could be done. Volunteers formed a bucket 
brigade, but their best efforts proved ineffec- 
tive because of the intense heat. 

The yard was built twenty-five years ago 
by the Stoup brothers. Three years ago the 
office was remodeled and a second floor added. 
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Heating arrangements were changed and the 
chimney extended, and it is thought that faulty 
construction in the new chimney may have 
caused the fire. 
. . . 7 

See Gain in Resort Building 

SAWYER, MicuH., Jan. 11.—Considerable ac- 
tivity among the summer residents of this sec- 
tion of Michigan is looked for by Roy and 
Walter Zeiger, of the Zeiger Lumber & Coal 
Co. They report that a number of property 
owners along the lake shore resort section already 
have indicated that they are planning to take 
advantage of the current low prices for lumber 
and building materials. Some of these will erect 
new summer homes and cottages, while others 
contemplate repairing or remodeling present 
structures. The Zeiger concern has been active 
in the development of this resort region, having 
furnished the materials for hundreds of homes 
and summer cottages in the southern part of 
Berrien County. It is in close touch with 
building conditions, hence the prediction of the 
Zeiger brothers that there is going to be a 
considerable increase in building in that section 
may be taken as reliable. 








Home Design Competition 
Begins 


MILWAUKEE, Wis., Jan. 11.—The annual com- 
petition sponsored by the Milwaukee Home 
Show and open to all residents of Wisconsin, 
for design for a prize-winning home to be the 
grand award of the 1933 home show, opened to- 
day and will continue until Feb. 27. Material 
for the home is optional, except that stone may 
be used for trimmings only. 





Addresses Club on Subjects of 


Current Interest 


Missourt VALLEY, Iowa, Jan. 11—At a re. 
cent luncheon-meeting of the Kiwanis Club, 
Frank D. Milligan, of Jefferson, senior mem- 
ber of Milligan & McCarthy, local lumber deal- 
ers, gave an interesting talk on bureaucracy, 
taxation and changed international relations. 

He deplored the increasing tendency of goy- 
ernment to invade the field of private business, 
and the excessive taxes resulting from the 
mounting cost of government. 

On international relations, Mr. Milligan said 
that America must learn to play the role of a 
creditor nation, and that means that restrictions 
to foreign trade are impossible. He expressed 
the belief that high tariffs must be done away 
with before America can properly function as 
a creditor nation. 

Americans must rebuild their financial struc- 
ture as individuals, Mr. Milligan said in speak- 
ing of the current depression. The first step 
necessary would be to get more money in cir- 
culation, which, he said, could be brought about 
by reduction in taxes and collection of outstand- 
ing bills. He voiced the opinion that farmers 
will have to sell their corn now instead of hold- 
ing it. 

He enumerated some encouraging signs, such 
as the extremely low stocks on hand in retail 
establishments, and the tendency of individuals 
to concentrate their indebtedness in a few ac- 
counts instead of scattered obligations. Increas- 
ing the amount of money in circulation will 
stimulate retail buying, he said, which in turn 


will lead the retailer to restock, so that the job- | 


ber will have to buy from the manufacturer, 
the manufacturer in turn will have to increase 





the sign painted on the door. 








This Week’s Timely Tip 


A Cheap Sign That Sleet Can Not Hide 


The painted sign on one of the doors on the north side of a ware- 
house was frequently covered in the winter with sleet, snow and ice. 
As it was essential to the convenience of customers that the “office” 


entrance be identified, the 
yardman, who chanced to be 
a resourceful chap, conceived 
the idea of a simple and inex- 
pensive sign for the winter 
that would “stand out” and 
be legible. Accordingly, he 
procured from a novelty store 
the necessary hardwood block 
letters, which come already 
drilled for long, light nails. 


They were first painted black and when perfectly dry were tacked up 
in place, where they show up very plainly, even under the heavy coat- 
ings of snow or sleet which frequently had temporarily obliterated 
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his production, and so on all down the line. 

The speaker was introduced by William 
Boulden, manager of the local Milligan & Mc- 
Carthy yard. 





The Ogallala Lumber Co., Ogallala, Neb., 
decided in December that, instead of making its 
ysual distribution of calendars around the first 
of the year, it would distribute Christmas trees. 
Accordingly 500 evergreens were presented to 
that number of families in the city and county, 
the distribution being made on the Friday and 
Saturday preceding Christmas day. Manager 
Ditto believes that this created a lot of good 
will, and that the trees, which were fine ones, 
were appreciated as much as any gift that could 
have been made at equal cost. The trees were 
distributed at the yard. In many cases the 
youngsters of a family were sent to get them 
and, said Mr. Ditto, “it was interesting to note 
the smiles on their faces as they received the 
trees. 





News Notes Concerning South- 


western Dealers 


The Breece Lumber & Supply Co. and the 
Star Lumber & Supply Co., Albuquerque, N. M.., 
have consolidated under the name and at the 
plant of the former company, with K. C. 
Childers as manager. Mr. Childers is a veteran 
New Mexico lumberman, having been associ- 
ated with J. E. Love and C. I. Speight, now 
of the Love Lumber Co., Hot Springs, and 
W. B. Dodson in the Lone Star Lumber Co. 
at Albuquerque, and previously with Mr. Dod- 
son and Mr. Love in Melrose and Clovis, N. M. 

* K Kk 

The Cragin Co., line-yard concern with head- 
quarters in Midland, Tex., has closed its Carls- 
bad, N. M., yard, selling the real estate to the 
J. B. Morris Lumber Co. and stock to the 
Groves Lumber Co., of which L. L. Felix is 
manager. S. R. McKinnon, who was manager 
of the Panhandle Lumber Co.’s Carlsbad yard 
previous to its consolidation with that of the 
Stahlman Lumber Co., and Mr. Fundenberg, 
who was manager there for the Cragin Co., 
have started a new yard at Carlsbad, using a 
garage and adjoining sheds as a plant. 

* x 


Mr. and Mrs. R. E. Morrow, of Lawson, Mo., 
are spending the winter in Albuquerque, N. M. 
Mr. Morrow is associated with his brother, A. 
W., and his father, J. M. Morrow, in the retail 
lumber business of Morrow & Sons, in which 
his father has been engaged for 42 years. 

*x * * 


The Davis-Huning Co. has succeeded the 
Huning Mercantile Co. at Los Lunas, N. M., 
where it is engaged in the retailing of general 
merchandise, lumber and building supplies. H. 
Emory Davis continues as manager. 

* * * 


As usual, just prior to Christmas the J. C. 
saldridge Lumber Co., Albuquerque, N. M., an- 
nounced by radio that Christmas tree standards 
made of wood at the plant of that company 
would be given free to all who called for them, 
an offer that proved very popular with the 
Christmas shoppers. 

* * * 

L. A. Cheshire, formerly sales representative 
at Amarillo, Tex., of Louis Wuichet, of Chicago, 
is now office manager for the Big Chief Lumber 
Co. at Albuquerque, N. M. 

** * 


Andrew Thompson, who died in Albuquerque 
on Dec. 30, 1931, at the advanced age of 82 
years, still owned the family residence at Whit- 
man, Mass., which was built more than a hun- 
dred years ago. For the last two years Mr. 
Thompson had lived in Albuquerque in a new 
house alongside that of his son, M. W. Thomp- 
son, manager of the Builders’ Supply Co. in that 
city. The family home at Whitman, Mass., 
built by Mr. Thompson’s father, has the orig- 
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inal framework and siding, which is in a good 
state of preservation after a service of more 
than a century. The joists are round timbers, 
scored on the upper side. An heirloom to M. 
W. Thompson is a tool chest that was used by 
his grandfather, a ship’s carpenter.~ All the 
planes have wood stocks and there are bits for 
hand-made molding of the various patterns used 
at that time. 





A Unique Convention Display 


Dealers who will be in attendance at a num- 
ber of annual conventions during the next few 
weeks will be attracted by one of the largest 
mechanical books ever constructed. This will be 
used by the Armstrong Cork & Insulation Co. 
as a feature of its booth at a number of the 





Random Widths 


Even in 

This changing world, 
Some things are 
Dead sure. 


One is, that 

This pesky depression 
That has got all 

Of us 

Jumpy and afraid of 
Our own shadows 

Is going to end some time, 
And that time is a 
Whole year 

Nearer than it was 
Twelve months ago. 


In fact, some pretty 

Smart people claim they 

Can hear it “scraping bottom” 
Right now. 

Of course, we have heard 
Pretty smart people 

Prophesy before, and 

Their prophecies proved 

To be 

Not so hot. 


But, anyway, a dog 

Can run into the woods only 
Halfway— 

Because after that, he is 
Running out. 

Same way with a 

Depression. 


Gosh, how we all hate 

That word! 

But maybe we needed the 
Medicine, 

And will be the better for it 
In the long run, 

After the bellyache 

Has subsided. 


Let’s hope so, 
Anyway. 











retail lumber conventions, the display being 
shown for the first time this week at the an- 
nual meeting of the Retail Lumber Dealers’ 
Association of Indiana, in Indianapolis. 

This book, measuring 3 feet by 5 feet, has 
six pages constructed of Temlok, the Arm- 
strong company’s new building insulation board. 
Each page turns mechanically every 45 seconds 
until the entire book is covered, and then the 
operation is repeated. In reality this huge Tem- 
lok book is nothing more than an enlarged 
Temlok dealer franchise agreement. As _ the 
pages automatically turn, the advantages and 
services enjoyed by the lumber dealer who sells 
Temlok are visually portrayed to the visitor 
who stops at the Armstrong booth. In addition 
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to the Indiana convention, this book will be on 
display at the following lumber dealer conven- 
tions, where it may be seen by all in ‘attendance: 
Northeastern Retail Lumbermen’s Association; 
Pennsylvania Lumbermen’s Association; Retail 
Lumber Dealers’ Association of Western Penn- 
sylvania; Ohio Association of Retail Lumber 
Dealers; Kentucky Retail Lumber Dealers’ As- 
sociation; Illinois Lumber & Material Dealers’ 
Association; lowa Lumber & Material Dealers’ 
Association; Wisconsin Retail Lumber Dealers’ 
Association; Southwestern Lumbermen’s Asso- 
ciation. 


Opens New Retail Yard 


Ciinton, Mass., Jan. 12.—The W. A. Fuller 
Lumber Co., of Leominster, is opening a retail 
yard in Clinton which will be under the active 
management of Stanley G. Johnson, who will 
also continue his present duties as treasurer of 
the S. M. Johnson Co., of Fitchburg, and treas- 
urer of the W. A. Fuller Lumber Co., of Leo- 
minster. Mr. Johnson now will have three 
yards under his supervision. He states that 
while lumber has suffered along with other 
lines during the depression, he is optimistic 
about the future and is looking for an early up- 
ward trend in this territory. The new Clinton 
yard will be a separate company from the firm 
of W. A. Fuller & Son, which has béen oper- 
ating a retail lumber yard in Clinton for a 
number of years. 








Arizona Retailers Supplying 
Treated Lumber 


Wasuincoton, D. C., Jan. 11.—Arizona lum- 
ber dealers are now supplying retail purchasers 
with treated lumber for house framing and 
other purposes. Such lumber has been made avail- 
able at wholesale for the benefit of retail deal- 
ers through the Tucson Lumber & Supply Co. 
with offices at Tucson and Phoenix, it is learned 
from the National Committee on Wood Utiliza- 
tion, Department of Commerce, which has been 
co-operating with the distributers as a part of 
its treated wood project. 

Termite infestation is one of the important 
construction problems in Arizona. While there 
is some rot and other fungi, the termite has 
caused considerable trouble, particularly for 
farm home owners. The treated lumber being 
furnished is largely creosoted. Some zinc- 
chloride treated lumber is also reported avail- 
able. 

In making this lumber available to the small 
consumer the Tucson Lumber & Supply Co. has 
done considerable advertising over the State so 
as to acquaint builders and property owners 
with the fact that they can now obtain treated 
lumber from retail sources. The company has 
also distributed considerable literature and fur- 
nished prospects with copies of the booklet on 
“Treated Lumber and Its Uses and Economies” 
published by the National Committee on Wood 
Utilization as a part of its campaign to elim- 
inate waste in wood use. 

The plan being followed in Arizona is similar 
to that inaugurated more than a year ago in 
Ohio where, as a result of co-operation be- 
tween the Ohio Association of Retail Lumber 
Dealers and the National Committee, treated 
lumber was made generally available over the 
State. Dwight Hinckley, well known Ohio 
wholesaler, stocked treated lumber at Cleveland 
and Cincinnati where it was called for by a 
number of retailers to serve their trade. It is 
hoped by the National Committee on, Wood 
Utilization that such lumber will ultimately be 
made available in every section of the country 
so that small consumers can have the advan- 
tages now possessed by the railroads, public 
utilities and other large consumers who have 
realized such savings through the use of treated 
lumber that in many cases they have found it 
profitable to establish their own treating plants. 
It has been estimated that the railroads save 
$145,000 each day on maintenance and replace- 
ment charges through the use of such material. 
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Yard Is Conveniently Arranged 
to Serve Customers 


Jan. 9.—For a yard serv- 
ing a small community, that of the Hansen 
Lumber Co., located here, is well laid out 
to accommodate all types of customers. Epi- 
tomized, the arrangements form a hollow square 
with only one opening, which serves as en- 
trance as well as exit. The driveway passes 
between the offices, which are in one corner of 
the square, and the cement, lime and plaster 
wareroom, which has a door and platform fac- 
ing the driveway. 

In the building housing the cement are two 
other warerooms, one for fencing and roofing 
and the other for numerous varieties of wall- 
board. Doors from these open onto a branch 
driveway, readily accessible from the main 
drive and wide enough for a truck to maneuver 


FoNTANA, CALIF., 


n. 

Behind the offices is a closed shed containing, 
on the first floor, sash and doors, Oregon pine 
and redwood finish, plus a miscellaneous as- 
sortment of building materials, hardware and 
paint. 

The mill is toward the front of the establish- 
ment and is open at the front and back which 
facilitates drawing lumber from the sheds be- 
hind it, or from the second-story stock rooms 
over the cement, roofing and wallboard ware- 
room. In line with the mill is the space set 
aside for shingles and lath, stacked in the open, 
but close to the offices. 

Down the line behind the mill is a covered 
shed for numerous sizes of dimension stuff, 
starting with 2 by 3’s and concluding with the 
cheaper floorings. Open piles of redwvood ex- 
tend across the rear. Open piles of white pine 
shiplap and inch sheathing complete the space 
between the rear fence and the building housing 
the finish. 

The structure is two stories high across the 
front and part way down the right side. Many 
varieties of finish, siding, high-grade flooring, 
ceiling and battens are handled on the second 
floor. 

It is readily seen that a goodly proportion of 
the types of materials which most commonly 
would be sought by the cash and carry cus- 





























FRouGH Repwoop Mp, 
o* 5 “Ping 
nen ha 
He gt x8" 
6x6" ; 
xb" xe 
ana" ra 
2x 10" > 
: * 1x 3" 
27«8 R 
xe 7M 
Is 
zx4 " 
2x3" 
SHINGLES Min Ne 
Mice 'Sy 
LATH 
—_— Shs, 
| ta 
WALL Roofing) Cemen Ti | 
Line | Orrices 
Boano |f encing | Plaster 
j ss 











Showing arrangements of the yard of the Han- 
sen Lumber Co. at Fontana, Calif. 





tomers are handled within a radius of 50 feet 
of the offices. The establishment is confined 
to a space 125 feet wide and 300 feet long. 

“One of the advantages of this arrangement,” 
says Manager Ray L. Lund, “is that there is 
room in the court for building eight or ten 
set-ups without crowding and without interfer- 
ing with the movement of the delivery trucks 
or with vehicles of cash-and-carry customers. 
Where set-ups are being prepared none of the 
materials is more than 75 feet from the work- 
ers, in case loads are somewhat mixed in va- 
riety. There is not a foot of the yard not ac- 
cessible to motor trucks, which reduces han- 
dling costs materially. Even the mill is accessi- 
ble from either side for loading the finished 
product or for drawing materials from the sheds 
behind, or from the bins above the cement 
wareroom. 

“The single gateway to the drive past the 
office permits us to watch all incoming and out- 
going vehicles. Nobody can get in or out with- 
out our seeing him.” 

The arrangements in the offices and sales 
room are equally convenient and efficient, as 
illustrated in one of the accompanying sketches. 
While small, there is sufficient space for the 
display of built-in features in one corner and 
paints in the other corner, while the builders’ 
hardware occupies a sort of alcove, which gets 
the less attractive merchandise out of the way 
of the more colorful and interesting goods, 
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3! DEWALK 


A representation of the arrangements of the 

offices and sales room of the Hansen Lumber 

Co., Fontana, Calif., showing space devoted to 

displays and how the hardware department is 
segregated 


much of which is sold through the medium of 
display. 

The hardware department connects with a 
wareroom for surplus hardware, and with the 
— department, which also houses oils in 
bulk. 


Dealer Finds Automobile Glass 
a Satisfactory Sideline 


In recent years, when the possibility of in- 
creasing sales volume and profits by the addi- 
tion of suitable sidelines has come so promi- 
nently to the front in the thinking and planning 
of numerous lumber retailers, information based 
on the actual experience of dealers who have 
made a notable success in handling particular 
sidelines has come to be of special interest. 

As quite a number of lumber retailers in 
various parts of the country have taken on the 
handling and installing of automobile glass, and 
many others are considering the possibilities in 
that line, the AMERICAN LUMBERMAN feels that 
the experience of a dealer who has been han- 
dling automobile -glass for several years, and 
who recently has branched out quite extensively 
in that field, will be of quite general interest. 
The dealer here referred to is the Monroe 
Lumber & Fuel Co., located at Monroe, Wis., 
one of the owners of which is Howard W. 
Chadwick. This company’s layout and equip- 
ment for handling automobile glass trade is 
described by an observer as being one of the 
best to be found anywhere. 

This layout was worked out by Mr. Chad- 
wick and his associates after visiting glass 
works in Rockford, IIl., and with the advice of 
a representative of Thoma Glass (Inc.), of 
Fairfield, Iowa, manufacturer of automobile 
glass, whose line the Monroe Lumber & Fuel 
Co. took on last year. Asked by the AmerI- 
CAN LUMBERMAN for detailed information re- 
garding the layout, as well as for the com- 
pany’s experience in handling this sideline, Mr. 
Chadwick said: 

“We enclosed a space between our shop and 
a shed for automobile glass purposes, and built 
our own glass racks, for both car door lights 
and windshields. This glass room is 18 feet 
wide and 44 feet long, our equipment being 
arranged along one of the longer walls. Starting 


at one end is a wash basin where we clean 
glass after it is ground and polished; next 
comes the glass grinding machine; next, the 
glass cutting board; next, a large old safe in 
which we keep the Thoma blue-prints, these 
being copies of master blue-prints for the glass 
in fourteen different makes of cars. Then come 
our glass racks, which are 26 feet long over 
all, divided into five compartments, for three 
grades of Thoma glass, finished windshields 
and finished car door lights. We have a good 
Lange glass grinding machine, which is the 
most essential thing in the business. 

“We have space in our glass room for —e 
ing three small cars, in a pinch, and plenty 
of space for two cars of any size. Doors, 8x8 
feet, at both ends permit cars to drive on 
through, which is a convenience when two cars 
are in our shop. The glass shop is adjacent 
to our woodworking shop, and both are heated 
by the same furnace. 

“When our shop man has spare time he 
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grinds and polishes lights for the more popular | 


makes of cars. Thus we are able to give about 
fifteen-minute service on a car door, when we 
have the finished part on hand. We also aim 
to have on hand the best selling windshield 
parts, which we handle only in the Blue Seal 
grade. Windshields take longer to install, and 
some installations are very difficult and trying 
on the nerves. It really takes two men to 
make time in putting in a windshield, whereas 
one man can make good progress on a door- 
light. 

“When we get a broken door-light we in- 
variably inquire as to cause of the breakage. 
If it is from the ordinary slamming of the car 
door we figure that the trouble may lie in the 
channel inside of the door, in the lower part. 
In such cases we open up the upholstering, and 


(Continued on Page 53) 





a tl 





Janue 


W: 
week: 
mills 
ONE 
softy 
Soutk 
West 
West 

Cal 
Nortl 
Nortl 
Nortt 


Tot 
Hard 
Hard 
Nort! 


Tot 
Gr 


PIPT 
Softy 
Sout! 
West 
West 

Cal 
Nort! 
Nort! 
Nort 


W 
foot 


Sout 
Wes 
Wes 
Nor 
Har 


Si 
Coa 
pro 
wee 
Pros 


Shir 
Ord 


port 
as | 
Ave 
Ave 

1! 

1! 
Act 


6, 198 wary 16, 1982 AMERICAN LUMBERMAN 69 



































= - a 
wail National Production, Shipments and Orders 
TaSHINGTON, D. C., Jan. 11.—Followi is the Nati Se eee a 
on eT Pe peel ot gt A Py gene) aetaarers Association report for week ended Jan. 2, and for fifty-two 
— a a rece oe aa of uae or bo 1 and 1930 are available, and percentage comparison with statistics of identical 
= 
3 ONE WEEE No. of Percent P 
3 Softwoods: Mill ; ercent Percent 
= Southern Pine Association...............e00. ~s eee of tne9 Shipments of 1930 Orders of 1930 
5 West Coast Lumbermen’s Association........ 191 11081000 43 19,967,000 65 16,859,000 59 
a Western Pine Association (Inland Empire and . ere 74 65,669,000 79 53,647,000 72 
Penn TEED siececasusedabeteroenswan g ' a 
Northern Pine Manufacturers’ Association.... 7 9,583,008 a 22,791,000 69 21,435,000 72 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 14 "* "96 000 ph artigo a Eps 94 m4 
: bee > ; or <9, oe oo, 258, 
North Carolina Pine Association............. _35 3,427,000 82 3,535,000 118 2,939,000 80 
oo TIT TAT eT TTT TTT To 440 66,425,000 61 113,486,000 "5 95,813,000 “69 
Hardwood Manufacturers’ Institute.......... 174 5,499,000 76 10,050,000 , 
i f y 5,499, ,050, 107 8,439,000 92 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 14 399,000 26 1,068,000 93 820.000 100 
Oe ne er ee 188 5,898,000 "67 000 
EE aitendintieknorawieenheieoes 614 72,323,000 61 1247604'000 7 108'072,000 70 
PIPTY-TWO WEEES Mills 
Softwoods: Lo Reporting* 
Southern Pine Association...... eee eeeecees 116 1,481,640,000 64 1,669,738,000 76 1,650,404,000 77 
West Coast Lumbermen’s Association........ 191 4,749,130,000 72 5,000,559,000 76 4,798,559,000 75 
Western Pine Association (Inland Empire and 
ere eee pares 89 1,897,388,000 65 2,163,386,000 76 2,123,939,000 76 
Northern Pine Manufacturers’ Association.... 7 99,399,000 50 126,276,000 71 122,455,000 73 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 20 91,739,000 75 63,944,000 69 60,620,000 71 
North Carolina Pine Association............. 40 212,969,000 73 225,086,000 94 195,684,000 89 
of the MERON bn badceusecvasessnuwewene 463 8,532,265,000 68 9,248,989,000 76 8,951,661,000 “76 
; Hardwoods: 
Lumber Hardwood Manufacturers’ Institute.......... 192 756,036,000 62 930,362,000 83 921,489,000 87 
oted to Northern Hemlock & Hardwood Mfrs.’ Assn.. 20 107,465,000 52 106,694,000 72 104,479,000 87 
ment is —- earn gaan eye =a — 
ED. vice ceee eevences ceneaweden 212 863,501,000 60 1,037,056,000 82 1,025,968,000 87 
: SD. SO sv c0 wen baw nerve eb eeseaseS een 655 9,395,766,000 67 10,286,045,000 77 9,977,629,000 77 
; *Average weekly number. 
dium of 
ith th Relation of Unfilled Orders to Stock Southern Pine Report 
vith the | elation o ntTiie raers TO OCKS ouTnern rine Nepo 
oils in ; 
Wasurncton, D. C., Jan. 11—Following is a statement for five associations of the gross stock New Orveans, La., Jan. 11—For the week 
' footage Jan. 2, and the percentage relationship of unfilled orders to stocks: ended Jan. 2, Saturday, 102 mills of a total 
ae i a Oster of | capacity 116% units (a unit representing an 
No. 0 ross nfille Stocks— 
ne Mills pe Gotan Percent | average monthly output of 1,500,000 to 2,000,000 
Sf : Southern Pine Association.............sscceere 95 646,875,000 49,564,000 8 feet between Nov. 1, 1927, and Oct. 31, 1930), 
ci West Coast Lumbermen’s Association........... 171 1,309,897,000 202,889,000 15 report as follows to the Southern Pine Asso- 
Western Pine Association (Inland Empire and iation: 5 
CE SED toc bddsanneneenakbaranyres oc 23 1,966,088,000 178,766,000 9 ciation ; Pet. of output 
Northern Pine Manufacturers’ Association....... 7 246,680,000 a yety te m Production Carst Feet ‘tan tual 
, , i+ | 9 ri 98.02 2 — é i] é . 
Hardwood Manufacturers’ Institute............. 157 828,490,000 98,026, Aver. 3 year.. » 48,978,000 2... vase 
‘ MOCRRE ks0% 6% ... 13,223,000 27.00 wees 
f : : : Shipments* .... 992 20,832,000 42.53 157.54 
W e R ° A group of 216 mills, whose production for | Orders 
e clean est Coast Review the week ended Jan. 9 was 53,705,000 feet, | received* | 824 17,304,000 35.33 130.86 
1; next a reported distribution as follows: 2 nek? stan 2495 50.925.000 
xt, the FF [Special telegram to AmeRicAN LUMBERMAN] Unfilled Pipe prbadedides ees lalate cnsh ihe a tales 
safe in k vi : Shipments Orders Orders *Orders were 83.06 percent of shipments. 
; these & SEATTLE, WASH., Jan. 13.—The 218 West Rail ...... 16,667,000 17,239,000 56,439,000 Car basis is 21,000 feet. 
»» E ‘ ¢ na? Associatio —. - Domestie Orders and at above 102 ills showed 
re glass fj Cast Lumbermen’s Association mills giving Cargo .. 29,871,000 28,464,000 123,807,000 | a ‘iecrease of €.48 percent. or 3,628,000 feet 
i production, shipments and orders during the  pyport 12°762,000 9'558'000 61523000 | < ae oe eee , ayers ’ 
n come meke ended Ts ; 4X po! «, (02, 4 eBE'O0 VSS, during the week. 
= over : week ended Jan. 9 reported: Local 4,655,000 res 
} Production 54,055,000 ae a esa o 
r three Shipments 63,655,000 17.76% over production 63,455,000 59,916,000 241,769,000 
dshields Orders 60,266,000 11.49% over production \ group of 205 identical mills, whose re W + Pj S 
a good A p 325 mills whos “ti i. ed wea d : y 
te ths A group of 325 mills whose production re- ports of production, shipments and orders are estern Fine oummear 
. ay Psi 1932 to date are complete, reported complete for 1931 and 1932 to date, reported [Special telegram to AMERICAN LUMBERMAN] 
. OWUOWS: r . 
hte as follows: AN 3_The We . 
r park- § Average weekly operating capacity 288,754,000 i PORTLAND, Ore., Jan. 13. The Western Pine 
plenty Average weekly cut for 2 weeks— : von ended : , vernon, Association reports as follows on operations of 
Jan. 9, 1932 932 a 2 vane sao ss : 
rs, 8x8 EN. .achansknecawwaeenasctneGe 109,242,000 Production San i6e.000 53,155,000 83,636,000 — eg and California mills during the 
‘rive on & sey Me OE ee eee 61,581,000 Shipments ...63,429,000 63,429,000 88,194,000 week ended Jan. 9: 
vO cars Actual cut for week ended Jan. 9. 61,581,000 Orders .......59,394,000 59,394,000 94,278,000 Total number of mills reporting, 118: 
djacent Actual production for week..... 12,557,000 
heated & NOT enc ncsescctesseeansior 32,211,000 
. : Se eer rr 32,243,000 
— B kj O p t Ab C b Report of 92 mills: 
pat Operating capacity ............ 112,432,000 
popular OO INgS ercen ove u Average for 3 previous years.... 24,332,000 
Haagen [Special telegram to American LumBerman] Actual production for week..... 11,586,000 
en we r 3 ‘ —" Report of 118 mills: 
ae ie -W ASHINGTON, D. C., Jan. 14—Four hundred and seventy-three softwood mills of five asso- Average production 63.045.000 
‘dshield ciations for the week ended Jan. 9 reported to the National Lumber Manufacturers’ Association | Unfilled orders ................. _ 165,747,000 
= San production aggregdting 83,652,000 feet, shipments, 116,870,000 feet, and orders, 117,041,000 feet. | Stock on hand—Jan. 9.......... 1,866,549,000 
all, and The week’s figures for production, shipments and orders follow: Identical mills reporting, 92: 
trying ' No. of Production: 
os Softwoods— Mills Production Shipments Orders Operating capacity .......... 112,432,000 
men to Southern Pine Associati ——— Average for 3 previous years.. 24,332,000 
hy . ation (North Carolina lls . 
whereas ED ienicet alr nGvvahwontkde Lebacy bs sn 114 16,667,000 18,585,000 21,693,000 Week ended Week ended 
a door- ; West Coast Lumbermen’s Association. ...°..... 216 53,705,000 63,455,000 59,916,000 ; _, Jan. 91932 Jan, 10, 1931 
Western Pine Association (Inland Empire and _, Actual for week.. 11,586,000 23,215,000 
ai ' ny California NG  csiicacatnarne cyanea aed 118 12,557,000 32,211,000 32,243,000 | Shipments ......... 28,973,000 42,026,000 
we in- Novthern Pine Mfrs. Association................ 7 No cut 1,728,000 1,540,000 | Orders received.... 29,673,000 36,144,000 
wea Ki Northern Hemlock & Hardwood Mfrs. Assn..... 18 723,000 891,000 1,649,000 | Identical mills reporting, 109: 
the car § Tot: , . “499 3 7 Production: 
“in the I cine RA EA Oe ee ee ce 473 83,652,000 116,870,000 117,041,000 Average for 3 previous years.. 59,457,000 
i) ee 1.88 Jar 18s Jan te 1981 
a vood Manufacturers’ Institute.............. 200 ,336,000 13,716,000 13,147,000 JER. 3, 200e a e+ 
ng, and Northern Hemlock & Hardwood Mfrs. Assn...... 18 643,000 1'958,000 2.229.000 Unfilled orders 162,516,000 226,724,000 
renee onpntingtaiemnnanta . Gross stock on 
Se, <I Bik 6 ai sins detect eeaetdeuks 218 7,979,000 15,674,000 15,376,000 Se whee ahenewnes 1,782,236,000  2,038,029,000 











Any building job 
will always be 
BETTER 

recom- 

use of 
BEST 
building material— 


Long Leaf Yellow 
Pine. 


On all future jobs 


made 
when you 


the 


Nature's 


mend 


requiring maximum 
strength and dura- 
bility, specify 
WIER Long Leaf 
Yellow Pine. 


WIER ON LEAF LUMBER CO. 


HOUSTON, TEXAS. 
Mills: Wiergate, Texas. 








IDAHO 
MINNESOTA 
WESTMONT 


White Pine 


LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 


Pittsburgh. Pa. New York, N. Y. 

















FcorpsBoro 
N. C. PINE 


Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


JOHNSON & WIMSATT 
a WASHINGTON, D. C. 
Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
17 











AMERICAN LUMBERMAN 


Estimated Carloadings 


The national forecast of the Regional Ship- 
pers’ Advisory Boards of probable carloadings 
of lumber and forest products during the first 
quarter of 1932, with percentage of estimated 
increase or decrease from the actual carloadings 


for the corresponding quarter of 1931, is as 
follows: Estimated Percentage 
Number of Increase or 
Cars, Decrease 
1st quarter, from ist 
30ARD TERRITORY 1932 quarter, 1931 
New England ...... 18,609 —15.0 
Atlantic States 21,945 —13.3 
RN, errr TTS 7,545 —16.9 
Great Lakes 4,300 — 6.2 
Ohio Valley ....... 11,648 + 7.1 
Se ere 43,487 -35.0 
PIOTURWOSE. ccccicess 11,32 —28.2 
Trans-Missouri, Kan. 14,831 —15.0 
EE ere 149,487 — 1.5 
Southwest ........- 43,210 +10. 
Central Western.... 2,752 —12., 
Pacific Coast ...... 16,000 —20.0 
Pacific Northwest. 85 wt2 8 — 6.7 
Peer et — 9.9 


430,867 





Presents ~—e of Trade 
Conditions 


PHILADELPHIA, Pa., Jan. 11.—Reviewing the 
situation in the lumber industry and the outlook 
for the new year, in response to a request from 


R. G. Dun & Co. for information along this 
line, J. A. Gillespie, of the J. A. Gillespie Lum- 
ber Co., which represents in this territory a 


number of large southern operators, said: 

Holiday dullness is pronounced. Every 
order is small and quick shipment is re- 
quested, We are receiving more inquiries, 
as the vards have allowed their stocks to go 
below the danger line. Industrial stock in- 
quiries are very small and railroad inquiry 
is also light. Large yard buyers are fast 
becoming convinced that strength in the mar- 
ket since Dec. 1 is not just temporary. A 
few are trying to place orders for far future 
delivery but most of the mills Know that 
present prices’ will be ridiculous’ before 
spring. 

We represent 
hardwoods only. 
Coast. We sell 
in Mississippi, 


southern 
West 
of mills 
70 per- 


pine and 

We do not touch the 
for a large number 
Louisiana and Texas, 


southern 


cent of which are down tight right now. Our 
buyer friends in this section do not get the 
true picture of the producing regions of the 


Southland. Many think we are making lum- 


ber and piling it skyward. Such is far from 
the case. Much of our eastern producing area 
has seen little sunlight in the last 30 days, 
rendering it next to impossible to ship air- 
dried lumber. Large, under-cover mills, are 
out of many of the principal items and there 
is but one way that market prices can go 


regardless of demand—from now on. 
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We look for slightly increased business 
from extreme northern New England as wel] 
as from Pennsylvania, Delaware and Vir. 


ginia. It appears that ample bank funds are 
available for building but unusual security 
is being asked everywhere. We admire the 
banks for playing safe, for we feel that the 
gambling instinct which they exhibited from 
1926 until the spring of 1929 was all wrong, 


We do not view the situation in the light 
that “good times are gone.” Rather, we 
view it and feel that sensible times have 
come. 


When our politicians at Washington finally 
unravel the prohibition question and tell the 
mid-western farmer that there is no more 
“dough” in the “farm subsidy pot,” they wil] 
again grow their grain and find that we 
folks in Pennsylvania are “still’’ customers, 





Atlantic & Gulf Cargo 


The following statement of domestic water 
shipments during November, 1931, showing 
shipments by vessels—28 to American At- 
lantic, 2 to Canadian Atlantic and 1 to Gulf 
ports—has been compiled by the industrial facts 











department of the West Coast Lumbermen’s 
Association : 
American Atlantic 
PEE, TE, Bhi vc accecsecneexes 7,250,665 
i Ct cee en bene aK eae 7,760,040 
eee See re 1,664,345 
eS eee eee 2'366, 952 
ee eae a ba ko Kee ee 6 we 763,945 
yl. eer rrr 4,705,882 
Se i as Pee ree 2,203,024 
i 2 i woe etahe wba eawr ee 32°184.946 
Newark, RE a gia cuccusiannendate gis 6,205,085 
NES RD ERE er ree "588,235 
I a ira aig exh le a aw a 4,944,985 
J... ere 1,417,279 
See ete er 3,697,786 
SE eat ddecek er deow aaa 1,943,907 
NS FEO COP OC 292,353 
SEE, BU, as cewek oe ecnenae 35,295 
i Ree ete ep 1,326,328 
Total Amer. Atlantic. .. 0.060065. 79,451,052 
Gulf Ports 
I rr ha i ne Be 145,996 
EO GRIGERE, EM. cc ccccccenes 101,621 
OO SE a a 251,779 
RS ha cere}. & sus ate a nee 186,086 
TEES ER eae ae 182,205 
Corpus Christi, Tex. 107,253 
NC i ore ae a are hare ieee ae 974,940 
eee 2,275,294 
oo coew S2,90R,0ee 
Districts of Origin 
ahs. 0 bain a Gini cas ka 53,075,915 
A one dare te shes i OT 682,593 
ee 1,877,693 
Se, SEI is nas oc cieddas eevee 20,643,401 
SP waduensnded coarse cheeses oveuee 
TOES DIMAEIORE oc ccnwons 76,279,602 
Re err ee 6,421,684 
Ge EE ape ehaa kt eecec wns 82,701,286 





Delivered Prices on Lumber at Retail 


Wasuincton, D. C., Jan. 


being selected from the complete list: 


11.—The Department 6f Commerce has secured through the bureau 
of the census the followi ing prices per thousand for lumber items and per hundred square feet 
for shingles, as the average paid Dec. 1, by contractors for material delivered on the job, these 


Flooring, 1x4” Shingles, Extra 


No.1 Dimension, Common 10 to 16 Clear,16”, 5/2 
S1S1E, 2x4—16 Boards Southern Douglas 
Southern Douglas 1x6” pine fir Red 
pine fir No. 1 “C’ eg. No. 2 v.g Cedar Cypress 
OO CUR oo sc otek donee $40.00 $32.00 ee aca ie $5.50 
New Bedford, Mass.........+. ° 33.50 30.00 $80.00 $63.00 5.00 
wemsmneeges, Ti. Tics cuccccsoss pa 40.00 30.00 ee 75.00 4.50 
I id ian ec ch eae ig $39.00 45.00 37.00 75.00 $0.00 4.25 
I Sree 36.00 - 34.00 85.00 ee 5.25 
PR Oe, Mie ca xekeeeneeee me 40.00 37.50 35.00 75.00 75.00 6.40 
PRE. BU cevcscccceseve 35.00 39.00 36.50 73.00 72.50 6.60 
ee wind nee eee ean 36.00 40.00 33.00 75.00 75.00 6.50 
Lansing, Mich. ...... aa . 85.00 35.00 sa iv 75.00 65.00 5.00 . 
OR eee 38.00 40.00 78.00 63.00 i ou 
DOUMGSIOWN, GRO. «occ ccccccess 39.00 39.00 35.00 ik om 58.00 ».00 Sie 
(, .. @ eee 40.00 10.00 tet 70.00 60.00 5.00 5.00 
EE 32.00 30.00 65.00 oP 4.50 a 
Des Moines, Iowa......... coce 40.00 36.00 70.00 70.00 5.50 ».50 
PE, SEE kccerscoccecwns SEE ee 24.00 65.00 ee 6.00 7 
Se wagner seewakhe wer 33.50 36.00 35.00 51.00 55.50 4.48 
SO, Da ee nek de eee mee 36.00 36.00 47.50 65.00 65.00 5.00 
ly, a a eo ee ee ea ne 47.00 45.00 eae 75.00 4.00 
Grand Forks, N. D.... athe’ 38.00 32.00 ree 65.00 4.25 
Tulsa, Okla. ... ON eS: 45.00 35.00 15.00 50.00 4.25 
I. SI oo wre alata © $0.00 ae anita aie -miene 4.75 
San Francisco, Calif........... — 19.00 19.00 eae 50.00 4.50 
EE NS. noc ds ebeewaeiwasad 12.00 11.00 rr 30.00 1.75 
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To Show How to Sell Insulation 


If insulation is to be put into the greatest 
possible number of homes and other buildings it, 
like other products, must have the benefit of 
continuous, on-the-spot sales efforts, and it is 
aided more if the salesman is a resident of the 
customer’s own town, perhaps known to him, 
or at least representing a local dealer that the 
customer knows by experience or reputation. 
The customer, once contacted, should be in- 
formed of the facts by a well posted sales- 
man for a retail lumber yard, immediately, in- 
stead of being “put on ice” to wait for the next 
visit of a representative of the manufacturer. 

With that idea in mind, and considering also 
the wishes of retail lumber dealers (its only 
means of distribution) which were expressed in 
conventions last year, that the manufacturers 
sell not only through, but also to, the retailers, 
the Wood Conversion Co., of Cloquet, Minn., 
has decided to merchandise its products in that 
manner. The sales efforts of its large and ef- 
ficient organization will be directed toward 
thoroughly educating and selling the retail dis- 
tributor himself, and his salesmen, as to the 
value of insulation in general, and Balsam Wool 
and Nu-Wood products in particular. The 
dealer will have what he has asked for—a clear 
field in his own territory. 

This announcement was made by H. E.. Pe- 
terson, of Cloquet, sales manager of the com- 
pany, last week at the sales meeting of the Chi- 





Gardens, Des Moines, Iowa, and in line with 
the same thought, D. M. Pattie, Wood Con- 
version Co. district manager at Kansas City, 
Mo., said that the jerry builder of boom times 
is gone, but that the merchant builder who 
“knows his stuff’ has plans all ready to go 
ahead as soon as general business conditions 
warrant, and the lumber dealer will have a 
splendid opportunity. Ray Saberson, the com- 
pany’s merchandising counsel, in one of his 
peppy addresses said that this selling of the 
completed home will give the merchandising re- 
tailer the biggest opportunity for profit he has 
ever had, and the dealer who doesn’t merchan- 
dise, the least opportunity for profit. E. H. 
Gardner, of the J. Walter Thompson advertis- 
ing agency, used motion pictures to help him 
show how the retailer can do this kind of sell- 
ing without needing to call for help from out- 
side his organization. 

W. V. Crane, Des Moines salesman, told 
about some of the methods that he used to sell 
80,000 feet of Nu-Wood Bevel-lap tile last year, 
and the workings of a fall attic campaign were 
described by M. A. Davis, Springfield, Ill., H. 
A. Rheiner, Pittsburgh, Pa., and H. R. Turner, 
Lincoln, Neb. Other phases of distribution of 
the company’s products were discussed by D. 
M. Pattie; J. J. Helff, district manager at Chi- 


cago; L. H. Bakken, of Chicago, who special- 
Heym, of 


izes in selling to architects; C. F. 


From the Chicago, Kansas City and Detroit districts these salesmen of the Wood Conversion Co. 
gathered at Chicago to learn of new developments in the industry and new sales plans 


cago, Kansas City and Detroit districts, which 
was held in the Knickerbocker Hotel, Chicago, 
from Thursday to Saturday. After General 
Manager E. W. Davis had reviewed the com- 
pany’s history and had reviewed the laboratory 
developments that will affect the organization’s 
future, Mr. Peterson told how the firm’s prod- 
ucts will be sold in 1932, and C. L. Quisno, of 
General Timber Service (Inc.), enlisted every 
salesman as a “sharpshooter for orders” during 
the year. 

_A smooth surface on one side and a high 
lighted texture on the other side will give one 
of the company’s two new products, %4-inch 
Nu-Wood, an important place in the wallboard 
and industrial fields, the forty-five men pres- 
ent were informed by P. A. Ward, of Cloquet, 
assistant sales manager. The other new prod- 
uct is Quietile, an acoustical material of un- 
usual sound-deadening properties, which con- 
sists essentially of a square of Balsam Wool 
taced and edged with a wire screen. It is ap- 
plied by cementing it onto the base, the cement 
readily adhering to the reverse side of one of 
the blocks, for there is no screen on that sur- 
lace—only the familiar paper. 

The completed home—the home costing $10,- 
000 or -will be the lumber industry’s best 
source of trade during the next year or two, 
declared Peter Ainsworth, of Better Homes & 


less 


Columbus, Ohio, who developed a clever dem- 
onstration outfit; and C. M. Kimball, who de- 
scribed how he works with contractors in De- 
troit, Mich. 

At a dinner Friday evening special entertain- 
ment was provided by H. R. Turner, H. A. 
Rheiner, Gene Wright and R. W. Howard, all 
of whom have made excellent records as sales- 
men. 


. 

Realm of the Retailer 
(Continued from Page 35) 
way. I don't like to see their products displac- 
ing our own, when the Russians say frankly 
they are working to the end of building up an 
industrial organization and low-scale labor that 
will force industrial organizations of our own 
country out of business. 

“Portland has not gotten as many industries 
as our harbor and general advantages would 
warrant. One reason is that the people of the 
city don’t all see alike. The old families who 
look at the city as a residence point are against 
the coming of foreign labor. Those depending 
on tourist trade are uninterested in industry. 
And so those of us who look to industry for our 
own welfare don’t have the co-operation of all 
the people. If the city is overbuilt, it is in the 
apartment house field.” 
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The old story—another “pinch”—charged 
with exceeding the speed limit. Mean- 
while, an important order for one of 
Lumberman Brown’s best customers is 
delayed in delivery. Time wasted going 
to court—an attorney to pay. 


How simple it would have been had this 
truck been equipped with a Pittsburgh 
Truck Recorder. It would have shown 
exactly the speed when the “pinch” was 
made—and truck drivers constantly 
checked by a Pittsburgh Recorder do not 
exceed speed limits. 


Knowing every day exactly the speed 
your truck is driven is just one of the 
advantages of a Pittsburgh Truck Re- 
corder. It enables you also to know time 
spent in loading, enroute and unloading, 
your exact cost of oil, gasoline and tires. 
It puts your truck on a 100% efficiency 
basis — a small investment — important 
savings in operating costs. 


Complete facts are yours for the 

asking. Determine how a Pittsburgh 

Truck Recorder will save you hun- 
dreds of dollars a year. 


Pittsburgh Taximeter Co. 


Exclusive Manufacturers 
PITTSBURGH, PA. 


DAVENPORT 
HOTEL 


Spokane, 
Washington 


Complete hotel and 
dining service. In- e ‘J t 
formal. 600 
rooms, outside. 
Fireproof. 
Rates and 
prices are most 
moderate. 











Rendezvous of 
Lumbermen of 
the Northwest. 


Net Aon 





LOUIS M. DAVENPORT, President 























Institute Regional Meeting Stresses Need for 
Advertising Hardwoods 


New Oreans, La., Jan. 12.—Necessity for 
action toward increasing demand for southern 
hardwoods was recounted in a regional meet- 
ing today of the Hardwood Manufacturers’ In- 
stitute. Curtailment of production was shown 
as having been effected to the extent of mate- 
rially reducing surplus stocks during 1931 but 
declaration was made that despite the improved 
statistical standing of oak, favorable results 
had not been brought about. 

The session opened with brief remarks by 
George Henderson—serving as chairman, who 
said: “Some of our directors expressed the opin- 
ion that it would be unwise to hold the annual 
institute meeting because so many of those, 
after attending, would call on the consumer 
trade and the the lumbermen meet the 
buyers today the better off the industry will 
be because, we are prone to give our lumber 
away. In my opinion we are facing one of 
the worst situations in the history of the in- 
dustry. There seems to be sufficient lumber 
on hand to take care of the consumers’ needs 
for a long time to come. The institute’s reports 
have been very valuable during these trouble- 
yme times.” 

A summary of conditions, showing the work 
f adjusting production and demand for the last 
four years was given by J. H. Townshend, 
executive vice president of the institute. He 
prefaced his talk by saying it is useless to 
review conditions as everyone knows them. He 
declared surpluses have been wiped out and 
capital impaired and it is hard to realize when 
the industry will be able to recoup. He empha- 
sized the necessity of doing something. He 
quoted statistics comparing present conditions 
with those since Jan. 1, 1927. On Jan. 1, 1931, 


less 
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Southern Manufacturers Seek to Form Exclusive | 
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he said stocks were 44 percent above normal. 
During the year just closed production was held 
below demand so that on Dec. 1, 1931, stocks 
averaged 3,227,000 feet per unit, a decrease of 
665,000 feet per unit and placed surplus at 
527,000 feet per unit or 20 percent above normal. 

Mr. Townshend attributed reduction of stocks 
in 1931 to strangulation of production and de- 
clared little more can be done in that direction. 
Permanent relief must come from increased de- 
mand, which is a slower process. Surplus stocks, 
he said, based on a 35 percent demand of the last 
quarter, would require 50 days complete shut- 
down to wipe out, in order to reach normal. He 
quoted periods required to accomplish this under 
various sliding scales of production. Included 
in the stocks are slow items such as soft elm and 
maple (6% percent of inventories) which were 
sawn for the auto trade which discontinued its 
use. This formerly sold from $40 to $60 at the 
mill and recently sold for $12. 

However, prices failed to show a greater 
movement in demand, he said, as not one extra 
foot was sold than otherwise would have been 
bought. After pointing out that stocks are in 
the hands of the mills, he declared: “In the face 
of this virtual corner on the supply by the mills, 
the buyer continues to fix the price.” He said 
unsold stocks had been reduced 17 percent and 
surplus stocks 58 percent during the year. 

Mr. Townshend deplored the conditions under 
which the average run of logs are sawn at a 
loss, with little effort made to utilize all the 
merchantable timber part of the tree. It is diffi- 
cult to estimate the value of good timber left 
in the woods, he said, and this loss can not be 
regained. 

“Any further pressure at this time,” he said, 
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“to liquidate inventories will utterly demoralize 
the present unstable market and would be the 
worst possible thing that could happen. True, 
it may enable full or partial payment of pres. 
ent liabilities, but in doing this it will leave no 
capital to start over with and will eliminate 
many firms that have been identified with the 
industry for many years.” 

Ben Johnson, Shreveport, declared Mr. Town. 
shend and the institute had charted the way and 
it is up to the membership to act. “He has 
talked trade extension to us,” Mr. Johnson de. 
clared, “and Mr. Kendall has been around like 
a grocery peddler urging a few dimes be spent 
in advertising. The old alibi is to say if we 
advertise oak, then gum will lose and vice versa, & 
We should advertise both for there are people 
who like one or the other. We advertise 
neither and someone else gets the business.” He 
cited the $2,500,000 Army and Navy Hospital 
at Hot Springs as having $8,000 worth of lum. 
ber in it; and many other public buildings in 
the southern hardwood region either with no 
wood or northern hardwoods. He quoted a 
letter from a congressman saying it had been 
charged that the Treasury architects would 
specify only steel or aluminum, things Mr, 
Mellon is interested in. Mr. Johnson asserted 
that “if we don’t do something about advertis- 
ing hardwood lumber, somebody’s got to go out 
of business as we can’t run on half time and 
make money.” He said no industry with the 
money invested equal to lumber has as little 
co-operation. 

' Mr. DeLaney took the floor and declared that 

we can agree on the past; that’s facts, but 
there are many viewpoints on the future.” He 
stressed the necessity for action. 


ta 
} 


Hardwood Organization 





New Orveans, La., Jan. 12.—Formation of 
an organization with membership limited exclu- 
sively to southern hardwood manufacturers for 
the purpose of close co-operation in statistical 
information and trade promotion, including an 
advertising program for oak and gum was en- 
dorsed in a meeting here today of manufac- 
turers from Alabama, Mississippi, Louisiana 
and Arkansas. An organization meeting was 
set for Feb. 11, in New Orleans. While no 
definite statement was made alluding to the 
Hardwood Manufacturers’ Institute, the new 
group will replace it insofar as the southern 
industry is concerned, and if the movement is 
successful it will bring about the termination 
of the institute. Manufacturers of Appalachian 
hardwoods would be excluded from the new or- 
ganization. 

The decision to work for a new organization 
was reached at the afternoon session in the 
adoption of a committee report setting forth 
the objectives as follows: 

We recommend the organization of an asso- 
ciation of southern hardwood manufacturers 
exclusively with a minimum membership of 
not less than 70 percent out of an annual 
potential production of 3,500,000,000 feet. 
Southern territory is described as that terri- 
tory producing principally gum and oak, ex- 
tending from the Atlantic coast to east Texas, 
inclusive, but not including the Appalachian 
territory. 

That a preliminary meeting to perfect such 
an organization be held in New Orleans, Feb. 
11, at the Hotel Roosevelt, beginning at 
10 a. m. 


In view of the benefits of long time planning 
in the hardwood industry, the committee 
recommends that contracts supporting the or- 
ganization be entered into for a minimum 
period of three years. 

Briefly, the object of this organization is 
to procure the co-operation of the southern 
hardwood manufacturers and to build an or- 
ganization that will fully meet the needs of 
the southern hardwood industry. 


The primary objects of this organization 
will be: 


(1) To properly finance the organization to 
enable it to carry out such activities as the 
opinion of the majority of its members deem 
necessary. It is the opinion of the commit- 
tee that an organization that will be effective 
and to do the work necessary for the indus- 
try will require approximately $1,000 per year 
per unit of a single band mill, this to include 


effective and aggressive trade promotion of 
our southern hardwoods which have been 
losing ground in the last few years. There 


shall be furnished monthly to each member 
a detailed statement of receipts and expendi- 
tures. 

(2) Each member company shall furnish 
as requested accurate detailed data as to its 
production. 


(3 Each member company shall furnish as 
requested detailed and complete data as to 


each and every sale and shipment, each sale 
to show the net sale price f. o. b. mill, based 
upon average weights determined by the or- 
ganization. No data revealing the customer's 


name or territory to which shipment is made 
will be requested of the membership. 

It is the sense of the committee that each 
and every member shall be legally obligated 





to comply with these three essential features 
of organization work. 

The meeting was presided over by W. Ef 
DeLaney, Kentucky Lumber Co., Columbia, 
Miss., and the committee membership included: 
W. D. Brewer (chairman), Brewer-Nienstedt 
Lumber Co., Palmetto, La.; H. Ben Johnson, 
Shreveport, La.; J. W. Bailey, Eastman-Gardi- 
ner Hardwood Co., Laurel, Miss.; Lee Robin- 
son, and Mr. DeLaney. 


To Come Before Other Group Meetings 


Following the adoption of the committee's 
recommendations, the group named George 
Schaad, jr., secretary Southwestern Hardwood 


Manufacturers’ Club, to serve as secretary and § 


authorized the committee to continue its work ! 
preliminary to and up to the general meeting. 
The committee was authorized by the meeting | 


to bring the proposals before other hardwood § 
group sessions scheduled for Jacksonville, Fla, § 


Jan. 24, and Charleston, S. C., Jan. 26. Those 
in attendance pledged their active work dut- 
ing the intervening period to induce hardwood 


manufacturers to attend the Feb. 11 meeting. 9 


In view of the purpose of the called meeting, at- 


tendance of those authorized to definitely commit § 


their organizations to the new association will 
be sought. 

The session opened with an exposition of 
conditions by Chairman DeLaney who said, i 
his opinion, an organization composed exclu 
sively of southern hardwood manufacturers 1s 


(Continued on Page 54) 
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This Small Bank 
Has a Directors’ 
Room of Unusual 
Excellence... 





Exploding the theory that big-city banks 
and directors’ rooms of untold luxury go 
hand in hand, this small-city bank has 
finished a room for its directors’ meetings 
of a class worthy of larger banking houses. 
Picture in your mind an ordinary-sized 
room with a ceiling of quilted Maple and 
curly Birch; a frieze of quartered sliced Wal- 
nut in a block arrangement; body panels in 


plain sliced Walnut, center matched; and a 
wainscoting of butt Walnut, 4-way matched. 


This room is a notable example of what can 
be done with plywood paneling in small 
areas. It shows that the market for plywood 
paneling is not confined exclusively to large, 
costly structures; it proves definitely that 
there is a fine market for plywood panel 
jobs right in your city. 





3 

















We are helping lumber dealers, contractors 
and builders exploit a market that has never 
been opened. Falsely, plywood paneling has 
heretofore been considered an expensive 
luxury. In reality, it can be installed at a 
cost less than 20% higher than plaster, and 
is unquestionably superior in every way. 
Write for complete facts. 





American Plywood Corporation 


New London, Wisconsin 

























Associations’ Plans and Activities 


Jar 19-21—Northwestern Lumbermen’s Associa- 
tion, Auditorium, Minneapolis, Minn. Annual. 

Jan. 20—West Side Hardwood Club, Pine Bluff, 
Ark. 

Jan, 20-22—Ontario Retail Lumber Dealers’ Asso- 
iation, King Edward Hotel, Toronto, Ont. 
Annual. 

Jan 20-22 ose ennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, 
Pa ananal. 

Ja 22—Indiana Hardwood Lumbermen’s Associa- 
tion, Severin Hotel, Indianapolis, Ind. Annual. 

Jan. 25-26—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Huntington, W. 
Va Annual. 

Jan. 26-28—American Wovud Preservers’ Associa- 
tion, Jefferson Hotel, St. Louis, Mo. Annual. 

Jan. 26-28—Southern Pine Association, New Or- 
leans, La Special meeting Rules Committees. 

Jan 6 ne tern Iowa Retail Lumbermen’s 
Associatio Hotel Burlington, Burlington, 
Iowa py 

Jan. 26-28—Northeastern Retail Lumbermen’s As- 


He New 


sociation, 
Annual 
27—Northern 
Association, 
nnual., 


tel Pennsylvania, York City. 


Hemlock 
Pfister 


& Hardwood Manufac- 
turers Hotel, Milwaukee, 


Wis A 


an, 27-28—Tennessee 






Lumber, Millwork & Supply 

Association, Hotel Noel, Nashville, 
Annual, 

Jan 27-29—Southwe 

tion, Ararat Ten 

°9—West C 

Hotel Winthro 


Dealers’ 
Tenn. 
stern Lumbermen’s Associa- 
iple, Kansas City, Mo. Annual. 
vast Lumbermen’s Association, 
p, Tacoma, Wash. Annual, 
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Association, 
Annual. 


Hotel 


Feb. 2-3—Canadian Lumbermen’s 
Mount Royal Hotel, Montreal, Que. 
2-3—Northern White Cedar Association, 
Radisson, Minneapolis, Minn. Annual. 
2-4—Iowa Lumber & Material Dealers’ Asso- 
ciation, Coliseum, Des Moines, Iowa. Annual. 
Feb. 2-5—Ohio Association of Retail Lumber Deal- 
ers, Deshler-Wallick Hotel, Columbus, Ohio. 
Annual, 
Feb. 2-5—Union Association of Lumber & Sash & 
Door Salesmen, Deshler-Wallick Hotel, Colum- 
bus, Ohio. Annual, 
3-5—Michigan Retail Lumber Dealers’ 
ciation, Pantlind Hotel, Grand Rapids, 
Annual, 
9-11—Illinois Lumber 
Association, Stevens Hotel, 


Feb. 


Feb. 


Feb, Asso- 


Mich, 
Feb. Dealers’ 
Annual, 


& Material 
Chicago. 


Feb, 9-11—Southwestern Iowa Retail Lumbermen’s 
Association, Hotel Chieftain, Council Bluffs, 
Iowa. Annual. 


Feb. 10-12—Retail Lumber Dealers’ Association of 
Western Pennsylvania, William Penn Hotel, 
Pittsburgh, Pa. Annual, 


11—Organization Meeting of Southern Hard- 
wood Manufacturers, Hotel Roosevelt, New 
Orleans, La, 

12-13—Virginia Lumber & Building Supply 
Dealers’ Association, John Marshall Hotel, 
Richmond, Va. Annual. 

16-17—Carolina Retail Lumber & Building 


Material Dealers’ Association, Charlotte, N. 
Annual 


16-18—Wisconsin Retail Lumbermen’s Asso- 
ciation, Auditorium, Milwaukee, Wis. Annual. 


Feb 


Feb. 


Feb. 


Feb. 
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Feb. 18-19—Western Pine Association, Hotel Port. 


land, Portland, Ore. Annual, 








Feb. 18-20—Western Retail Lumbermen’s Associa- 
tion (U. S.), Davenport Hotel, Spokane, Wash 
Annual, 

22-24—-Kentucky Retail 
Association, Brown Hotel, 
nual. 


Feb. 23- 


Feb. Lumber Dealers’ 


Louisville, Ky. An. 
Northern Indiana 
Retail Lumber 


& Southern Michigan 
Dealers’ Association, Oliver 
Hotel, South Bend, Ind. Annual. 
24-25—North Dakota Retail Lumbermen’s Ag. 
sociation, City Auditorium, Fargo, N. D. An.- 
nual. 
24-26—Nebraska Lumber Merchants’ Associa- 
tion, Lincoln Hotel, Lincoln, Neb. Annual. 
25-26—Mississippi Retail Lumber Dealers’ 
Association, Robert E. Lee Hotel, Jackson, 
Miss. First annual. 
March 3—Lumbermen’s Exchange 
Philadelphia, Pa. Annual, 
March 3—Eastern Iowa Retail 
ciation, LaFayette Hotel, 
nual. : 
March 10-11—South Dakota Retail Lumbermen’s 
Association, Watertown, S. D. Annual. 
March 17 ted Cedar 
Wash. Annual. 
March 25—Eastern Millwork Bureau, Pennsylvania 
Hotel, New York City. Annual. 
April 12-14—Lumbermen’s Association of Texas, 
Texas Hotel, Fort Worth, Tex. Annual. 


12-13—Florida Lumber & Millwork Associa- 
tion, Orlando, Fla. Annual, 


Feb. 


Feb. 


Feb. 


of Philadelphia, 


Asso- 
An- 


Lumbermen’s 
Clinton, Iowa. 


Shingle Congress, Seattle, 


May 





Western Pennsylvania Retailers 
All Set 


PirrspurGH, Pa., Jan. 11.—Announcement to 
the membership concerning the twenty-fifth an- 


tual convention of the Retail Lumber Dealers’ 
Association of Western Pennsylvania, to be 
held Feb. 10, 11 and 12, at the William Penn 
Hotel, Pittsburgh, states that the officers and 
directors “have arranged one of the most in- 
structive and constructive programs for your 
benefit and we trust you will take advantage 
of it. This is your invitation and our appeal 


for your co-operation.” The Pittsburgh Whole- 


sale Lumber. Dealers’ Association is co-oper- 
ating in making the convention a success and 
the manufacturers are also giving their sup- 


All lumber dealers, whether members of 
or not, are invited to attend. 


pt rt. 


the association 





Three Major Subjects at Ohio 
Convention—Feb. 2-5 


MBUS, OHIO, 


Cori 


the 


Jan. 11.—It long has been 
of the Ohio Association of Retail 
Lumber Dealers to focus its convention pro- 
grams upon some two or three central themes. 
The selection of topics to be used in building 
the pre ogram is largely left to twenty-six local 
or district groups of the association at their 
regular goot_+~ meetings. The subject of pre- 
ponderant discussion at these meetings is used 
for consideration at the subsequent annual con- 
vention. .This procedure has disclosed that the 
principal interest of dealers at present is on 
general reconstruction of the industry. A sur- 
vey conducted by Secretary Findley M. Tor- 
rence disclosed that in the reconstruction pro- 
gram, the major interests of the dealers are 
centered in three specific subjects: 

First, the adjustment of operating ratios 
present day volume, or methods of 
iling expense without sacrificing selling 
efficiency. 


custom 


to 
eurta 


sales 


Second reta competition at wholesale 
prices; which involves the competition of the 
itinerant peddler, the competition of the mail 
order house and the competition of the direct 
hipping lumber manufacturer and whole- 
saler. 

Third, the elimination of the discrimina- 
tory discount; which is concerned with the 
experiences of dealers in discontinuing the 
Luction-bidding methods of selling, and con- 
ducting the business upon a policy of one- 
fair-price to all customers alike; and also 

ith the association’s efforts to discourage 
discriminatory discounts on the part of the 





manufacturers supplying the retail industry 


in favor of mail order houses. 

This reconstruction program of the Ohio as- 
sociation is attracting nationwide interest and 
a large attendance is expected. Non-members, 
as well as members, are being invited to this 
convention, which will be held on Feb. 2 to 5, 
inclusive, at the Deshler-Wallick Hotel in Co- 
lumbus. 





Northeastern to Be 4 feat Finding 
Conference 


Rocuester, N. Y., Jan. 12.—Announcements 
sent out from the office here of Paul S. Collier, 
secretary-manager of the Northeastern Retail 
Lumbermen’s Association, regarding the thirty- 
eighth annual convention to be held Jan. 26, 27 
and 28 at the Hotel Pennsylvania in New York, 
stress the fact that it will be comprised of a 
series of fact-finding sessions. Among the 
questions to be discussed is that of the advan- 
tages of the introduction of grade-marked lum- 
ber in the various communities. The conven- 
tion will open on Monday with a school in 
selling methods centering around the house val- 
uator system and conducted by A. W. Holt. On 
Monday evening the annual “Old Guard” din- 
ner will be held. 

The central theme of the convention “What 
to Do in 1932” will be stressed in a talk at the 
Tuesday session by Thomas W. Watson, presi- 


dent of the Merchants’ Association of New 
York. 
A feature of the convention will be the 


awarding of prizes for the members who were 
successful in developing the three best sales 
plans in 1931. 

The announcements state that the entertain- 
ment will be up to the usual excellent standard. 
Following the close of the convention a five-day 
all-expense tour to Bermuda is planned via 
the steamer Duchess of Athol. The railroads 
have granted special rates of fare and a half 
on the certificate plan, to those attending the 
convention. 


Indiana-Michigan Date Set 


MISHAWAKA, IND., Jan. 12.—At a meeting of 
officers and directors of the Northern Indiana 
& Southern Michigan Retail Lumber Dealers’ 
Association, held yesterday, it was decided to 
hold the annual convention on Feb. 23 at the 
Oliver Hotel in South Bend, Ind., according to 
announcement made by Secretary Joseph W. 
Jontz, of this city. 





Prominent Speakers to Grace Illinois 
* Program 


Announcement concerning the program for the 
forty-second annual convention of the Illinois 
Lumber & Material Dealers’ Association to be 
held Feb. 9, 10 and 11, at the Stevens Hotel, 
Chicago, points out that several prominent men 
are to be speakers. Following President Col- 
ton’s address at the opening session on the aft- 
ernoon of Feb. 9, Sewell L. Avery, president of 
the United States Gypsum Co., will give a talk 
that is not only educational but inspirational. 
sen F. Springer, of Milwaukee, Snark of the 
Universe of Hoo-Hoo and former president of 
the Wisconsin association, will discuss “The 
Power and Prestige of Organization.” The eve- 
ning of the first day will be given over to a 
Hoo-Hoo concatenation and banquet. 





Southwestern to Have Comprehen- 
sive, Helpful Program 


KANSAS City, Mo., Jan. 12.—Officials of the 
Southwestern Lumbermen’s Association have 
been alert during the last year to developments 
promoted by individuals or others that have 
brought about better business to their several 
communities and that have served to be helpful 
to the lumber merchants therein. Believing it 
would be worthwhile to have these individuals 
tell their stories of how it was done ,the pro- 
gram for the forty-fourth annual of the South- 
western, to be held Jan. 27, 28 and 29 at Ararat 
Temple in Kansas City, has been built up by 
special invitation to these men to be present. 

William E, Price, of the Knapp Supply Co., 
Muncie, Ind., will tell how the civic and busi- 
ness interests of that city got a building pro- 
gram under way to relieve unemployment. 
Frank French, of the French-Stamats Co., 
Cedar Rapids, Iowa, which concern makes sci- 
entific trade surveys, will relate some _ things 
it has found out about the retail lumber busi- 
ness. H. Merle Smith, of the J. C. Nichols 
Co., of Kansas City, a nationally known or- 
ganization of home builders, has a number of 
interesting things to tell about his contact with 
retail lumber dealers in the purchase of sup- 
plies. An attorney who has had more than 4 
quarter of a century’s contact with lumber 
dealers and line-yard concerns—by name—D. 
Johnston, of Keaton, Willis, Johnston & Barnes, 
of Oklahoma City, Okla., will give a resume 
of his experiences and observations as counsel- 
lor. 

David Livingston, one of the editors of Suc- 
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cessful Farming at Des Moines, Iowa, will tell 
the true story of agriculture so that the dealers 
may go back to their home towns imbued with 
the idea of more intelligently supplying the 
farmer with his needs. Walter F. Shaw, trade 
extension manager of the National Lumber 
Manufacturers’ Association, Washington, D. C., 
will give details of the trade extension fund 
raised by the manufacturers to help the retail- 
ers. Ormie C. Lance, secretary of the North- 
western Lumbermen’s Association, Minneapolis, 
Minn., will deliver a talk stressing the value of 
associations to their membership. The Red Ce- 
dar Shingle Bureau will have Arthur Bevan 
present to outline some of the new ideas that 
have been developed to increase the sale of 
wooden shingles. 

One entire session of the convention will be 
given over to an open forum discussion of sub- 
jects of greatest interest to the dealers at this 
time. Topics listed include: Is our code of 
ethics obsolete?; Selling the complete unit; 
Controlling overhead expense; Creating busi- 
ness; The trucking evil; Consolidation of yards ; 
Credit and collections; Financing construction. 
Cliff G. Scruggs, of the Scruggs-Guhleman 
Lumber Co., Jefferson City, Mo., will preside 
over this session. 

This will be an exhibit convention, the en- 
tire ballroom floor to be given over to displays 
of manufacturers’ products. Entertainment fea- 
tures include a musical tea for the ladies and an 
entire evening of entertainment of musica! and 
dancing features for all in attendance. 

Line-yard dealers attending the Southwestern 
convention are cordially invited to be present at 
a meeting of operators to be held Tuesday ait- 
ernoon, Jan. 26, on the Roof Garden of the 
Kansas City Athletic Club. 





West Coast Association to Meet in 
Tacoma 


SEATTLE, WASH., Jan. 9.—Whether a mem- 
ber of the association or not representatives of 
the entire West Coast industry are cordially 
invited to attend the annual meeting of the 
West Coast Lumbermen’s Association which 
will be held on Jan. 29 at the Hotel Winthrop 
in Tacoma. “A full program of facts and ex- 
planations of what the industry might do to 
its own profit during 1932 will be presented” at 
this time, the announcement states. 





. . 
Southern Piners to Devote Session 
. ele . 
to Treatment Possibilities 

New Orveans, La., Jan. 6.—Invitations to 
those having chemical processes, mechanical de- 
vices, or other means of enhancing the market 
value and adaptability of southern pine to ex- 
hibit them, and advance their claims in a ses- 
sion dedicated to that purpose will be extended 
by the Southern Pine Association for its com- 
ing annual meeting in March. Announcement 
of the plan has been made by Secretary-Mana- 
ger H. C. Berckes, who says: 

If there is one thing that the future points 
to, it is the requirement that lumber shall 
have to be re-fashioned and refined, and chem- 
ically treated to make it impervious to fire, 
preserve its appearance, and strengthen its 
resistance to decay. 

To concentrate the attention of the indus- 
try along these lines, we have decided to 
devote one session of our coming annual meet- 
ing to a presentation of every idea contribut- 
ing toward the diversification and improve- 
ment of wood products manufactured in our 
mills. In this session, we will discuss the 
development of new processes and broadening 
of general understanding of the unlimited 
Possibilities dormant in our industry. This 
discussion will be backed by comprehensive 
exhibits of every new device, method or prac- 
tice that would serve to elevate forest prod- 
ucts to a level equal to that of other indus- 
tries. 

The industry must awaken to the fact that 
its competitors are annually expending mil- 
lions of dollars in industrial and market re- 
Search. There is not a successful industry 
today functioning along the exact lines that 
it followed five years ago, yet the lumber 
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industry (by and large) is operated along the 
exact lines followed in the beginning of the 
20th century. Processes have been evolved 
for treatment of lumber to make it fire and 
decay resistant, for its fabrication at the mill 
for industrial use, and for the development 
of by-products but thought has not been cen- 
tered on application in organized production. 
Southern pine is better adapted to treatment 
than almost any other softwood and its by- 
product possibilities are almost unlimited. The 
rapid growth assures the South a permanent 
place in timber supply. 





Northern White Cedar Association 


MINNEAPOLIS, MINN., Jan. 11.—Announce- 
ment is made by N.E. Boucher, secretary of the 
Northern White Cedar Association, that it 
will hold its thirty-sixth annual convention on 
a 2 and 3 at the Hotel Radisson in Minneap- 
olis. 





Eastern lowans Set Date for Annual 


DeWitt, Iowa, Jan. 11.—Donald C. Elder, 
secretary of the Eastern Iowa Retail Lumber- 
men’s Association, announces that the organiza- 
tion’s annual convention will be held March 3 
at the LaFayette Hotel in Clinton. The pro- 
gram is in course of preparation. 


Union Salesmen and Old Guard to 
Meet 


ToLepo, Ou1o, Jan. 11.—J. P. Bartelle, sec- 
retary of the Union Association of Lumber & 
Sash & Door Salesmen, advises that his or- 
ganization under the direction of C. A. Dawson, 
chairman of the committee on arrangements, is 
planning a program for the annual meeting to 
be held during the course of the annual conven- 
tion of the Ohio retailers, who will meet in 
Toledo at the Deshler-Wallick Hotel on Feb. 
2 to 5 inclusive. The Old Guard luncheon will 
be held at noon, Feb. 3, followed by the annual 
meeting of the Union salesmen. 


Will Hold District Meeting 


JACKSONVILLE, FLA., Jan. 11.—Lester W. Fo- 
ley, district director of the Florida Lumber & 
Millwork Association, has called a meeting of 
this district for Jan. 20, to be held at the Hotel 
Carling. One of the main subjects up for dis- 
cussion will be the “Ethical Standard.” A gen- 
eral discussion of the retail yards and their 
problems will be held. This meeting is not lim- 
ited to members of the association, but whole- 
salers and manufacturers are invited and urged 
to attend. 





Set Date for Shingle Congress 


SEATTLE, WASH., Jan. 11.—Thursday, March 
17, has been set as the date for the Red Cedar 
Shingle Congress and the meeting will be held 
at Seattle. No further details have been de- 
termined at this writing. Arthur Bevan, sec- 
retary-manager of the bureau, left today for 
the middle West where he will appear before 
a number of lumber associations including the 
Mountain States Lumber Dealers’ Association 
at Denver, the Northwestern Lumbermen’s As- 
sociation at Minneapolis, the Southeastern Iowa 
Retail Lumbermen’s Association at Burlington, 
and the Southwestern Lumbermen’s Association 
at Kansas City. He will also speak to State 
lumber associations in Michigan, Illinois and 
Wisconsin. 


Western Piners to Meet in Portland 


PorTLAND, Ore., Jan. 11.—The annual meet- 
ing of the Western Pine Association, it was an- 
nounced today, will be held here on Feb. 18 and 
19, in the Roosevelt room of the Hotel Port- 
land. This meeting is expected to be very 
largely attended now that the association em- 
braces seven States, Oregon, Washington, Cali- 
fornia, Idaho, Montana, New Mexico and 
Arizona. 


45 















DEPENDABLE BUILDING INSULATION 


Will Keep 


Your CASH 
REGISTER 


Ringing in 1932. 





Lumber retailers, who stocked 
and pushed INSO LATH, the new 
FREE EXPANDING plaster base, 
reported insulation formed a sub- 
stantial volume of sales in 1931. 


INSO LATH and INSO BOARD 
will keep your cash register ring- 
ing in 1932. The next twelve 
months will further prove the 
value of a real insulation line for 
the lumberman—a line, like INSO 
LATH and INSO BOARD, which 
is backed by a real ADDED 
PROFIT dealer plan. 


INSO LATH is the ONLY FREE 
EXPANDING insulating plaster 
base that has proved its merit. It 
has beveled edges and ends, nail- 
ing slots and is shiplapped all of 
which permit expansion AFTER 
plaster has been applied, without 
cracking, bulging or buckling of 
the surface. 


Write today for full details of 
the INSO BOARD and INSO 
LATH dealer plan. 








O|EWART INOO-BOARD CORP 


PRON) Sa 
MISSOURI. 
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Le With each installation of a 
al Brown’s Supercedar lined 
igs closet, the lumber dealer adds 
& an enthusiastic salesman to his 
ba staff. Practically every woman 
oa who owns such a closet takes 
%, keen delight in showing it off 
ies and praising it to her friends. 
be Brown's Supercedar closet 
4 lining is nationally known and 
y appreciated for its unusually 
€ high quality—guaranteed 90% 
f or more red heartwood and 
5 100% oil content. Only the red 
: heartwood contains the neces- 


sary moth-repelling aromatic oil. 


Are easy to install in old 
closets—cost little in new 
homes as it eliminates need of 
lath and plaster. 


Brown’s Supercedar closet 
lining is easy to sell. Invest- 
ment is small and it will mean 
a steady source of profits for 
you. 





Send today for free mini- 
ature sample box with detailed 
information and quotations. 





- WORLDS LARGEST MANUFACTURER 
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arker "Ss eed 
rimerless Xo Pine, of any Kind ic 


+ ¢ bare wood and works just 
u Yj as well on bare wood as if 


primed. 
Is Just Whatthe Name Implies ALSO USE AND SELL— 
“Parker's” Calking Putty. “‘Parker’s’’ Steel Sash Putty. 


“*Parker’s’’ End Wood Sealer Keeps Out Moistare. 
Write for Prices and Information. 


IRA PARKER & SONS CO.., Oshkosh, Wis. 
So AA A 


WARREN AXE & TOOL CO. 


WARREN, PA. 


GRAND PRIZE 


Were awarded highest 
honors Panama - Pacific 
International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 
/ 
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Odds and Ends 


I am no prophet of finance, no George E. 
Roberts, Colonel Ayres, 

I only speak of what I know and understand, 
my own affairs. 

I know that buying will begin and business 
ultimately boom, 

And what consumers buy the first will be, of 
course, what they consume. 


For all the while we’re using up our stock of 
this, our stock of that; 

The most important thing is what the prole- 
tariat is at, 

And so, to look the 
economic face, 

I only need to note myself, consider only my 
own case. 


matter in its simple, 


I’m buying little lumber now, for when I need 
a two-by-four, 

Garage and attic and back yard and also base- 
ment I explore. 

I’m using up old envelopes, I’m soaking off old 
postage stamps, 

Employing old electric globes, regardless of 
their size or amps. 


I never visit hardware stores; I make old nails 
and staples do, 

But they are getting scare of late, old bottles 
and old lumber, too. 

And when the business starts to boom it will 
be more than likely, friends, 

Because a lot of men like me are stocking up 
on odds and ends. 


We See b' the Papers 


There will be no horse show at Newport this 
year. The bears have eaten the horses. 

Still, when a fellow hits the Frigidaire along 
about midnight he hopes to find a few frozen 
assets. 

We fear that a national political convention 
is not the only thing that goes to the highest 
bidder. 

You never realize how bright your own kids 
are until you read the “Bright Sayings of Chil- 
dren” in the paper. 

In fact, the children in the Bright Sayings 
are about as bright as the winner in a beauty 
contest is beautiful. 

It is all right for the Government to favor 
the open door, but we wish people who came in 
and out of this office didn’t. 

During 1931 there was four billion dollars’ 
worth of building in the United States, but the 
lumber didn’t come from this yard. 

In Chicago the Associated Rabbit Packers 
have built a $250,000 building. This is what 
you would call a rabbit improvement. 

At the farmers’ short course at Purdue uni- 
versity a farmer will discuss pests. What does 
he know abouts pests if he never worked in an 
office? 

Representative McCampbell, of the New Jer- 
sey Assembly, wants to exempt farms and homes 
from taxation. Thus the great fight for equality 
goes on. 

Pennsylvania sent out 2,000,000 driver’s li- 
cense bills and neglected to say what the amount 
due was. Most people who send us bills are 
not so thoughtful. 

William Randolph Hearst endorses Repre- 
sentative Garner, of Texas, and says he is an 
isolationist. If that isn’t giving a man both 
barrels, we don’t know what is. 

Our old friend Ed Balmer has written a 
novel called “Five Fatal Words.” We sup- 
posed they were only four, and that they were 
“Please cancel our order.” 





The fellow who hasn’t heard about the de- 
pression has at last been discovered. He has 
just introduced a bill in Congress to build $616,- 
000,000 worth of new battleships. 

Buckingham Chandler says that the farmer 
never knows hunger or unemployment. It’s 
the farmer’s wife who never knows unemploy- 
ment, and that is why the farmer never knows 
hunger. 


Between Trains 


LANSING, Micu.—This is the capital of the 
State, although that name is becoming a mis- 
nomer in many States, so many of the States 
are running out of capital. Its capital is the 
only capital that some States have left. That 
doesn’t apply to Michigan so much, but the 
world has had it strikingly demonstrated to it 
in these days that governments are mere aggre- 
gations of people, and people are merely people, 
after all. While the public was signing install- 
ment contracts, local governments were issuing 
bonds, and now both are busy dodging the col- 
lector. 

We find it hard to refrain from reminding 
our readers, if any, that for years and years we 
have been urging them to vote no on proposed 
bond issues, good, bad and indifferent, and thus 
to prevent the piling up of public indebtedness. 
The public is doing it now, but a little late. We 
have it on the authority of our old friend O. A. 
Mather, writing in the Chicago Tribune, that 
at the November elections, of $59,222,851 of 
proposed bond issues submitted to the voters, 
only $9,306,351 worth were approved, and 
$49,916,500 -worth were rejected. 

We at last are locking the barn, but where's 
the horse? 


Two Blades 


Someone has sung a song about 

The man who makes the grass to sprout, 
Makes two blades grow where one blade grew, 
And has a lawn that’s nice and new. 

Well, that’s all right, to grow the grass, 

But even that the folks surpass 

Who make some ancient dwelling o’er, 

A new house that was old before. 


The lawn perhaps may look right neat, 
But how’s the house look from the street? 
And what’s the use of planting vines 

If shingle leaks or roof inclines? 

The lilac bush may please the eye, 

But how’s the house when folks pass by? 
What good is grass you roll and mow 

If something needs a board or so? 


And so one day I started down 

The old home streets of my home town. 
I stopped beside a grass man’s gate. 

He said, “Come in.” I said, “I'll wait.” 
So, when he mowed my way again, 

He stopped and leaned a moment then 
Upon the gate. “Some lawn!” he brags. 
“It is,” says I, “but this gate sags.” 


“See that there red geranium?” 

“Fine! Is that porch exactly plumb?” 
He said, “By gosh, I guess you're right— 
The lawn looks good, the house a sight.” 
I told him prices, pine and fir, 

And where to get a carpenter, 

And talked “remodeling” until 

I sold him quite a good-size bill. 


Yes, there’s depression, I agree, 

But things are not so bad with me. 
There’s lots of money in the banks 
To put to work—I’ll take it, thanks. 
This sowing seed, at that, is wise, 
So I solicit, advertise, 

And make two bills, or maybe more, 
Grow where but one bill grew before. 
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Hardwood Inquiry Shows Some Gain 


Better Inquiry Is Noted 


MEMPHIS, TENN., Jan. 12.—Few orders are 
coming to southern hardwood mills, but there 
is a better inquiry, mostly from furniture and 
automobile manufacturers. Furniture manufac- 
turers await the results of January shows, as 
do automobile manufacturers. Prices are about 
the same as were quoted the later part of the 
old year, but there is a tendency to advance 
some items. 

Demand from England has shown some im- 
provement, and there has been a slightly better 
demand from the Continent. Buyers in Hol- 
land and Belgium, particularly, are in the mar- 
ket. There is also some French business being 
placed at satisfactory prices, but the French 
Government will not permit importation of 
large quantities. 

Demand from sash and door makers has been 
exceptionally slow, and few flooring manufac- 
turers are purchasing flooring oak. Flooring 
factories are not operating, as they have heavy 
stocks. Box and crate plants are not buying. 

Production of hardwoods has dropped off 
considerably, to about 14 percent of normal. 
Many mills closed down during the holiday 
season, and production may soon again reach 
25 percent of normal, but is unlikely to go 
much higher. Rains are hindering loggers. 

J. H. Townshend, executive vice president of 
the Hardwood Manufacturers’ Institute, is in 
New Orleans, La., attending a regional 1neet- 
ing of the Hardwood Manufacturers’ Institute, 
at the Hotel Roosevelt. Mr. Townshend will 
also confer with George Henderson, Keltys, 
Tex., president of the Institute, in reference to 
additional regional meetings. 


Outlook Is Improving 


LouIsvILLE, Ky., Jan. 12.—Inquiries for hard- 
woods continue good. There have also been 
a few orders, chiefly for inch gum, poplar, 
wormy oak, red and white oak, and for thick 
maple and magnolia. There has not been much 
exporting of oak, but some foreign inquiries 
have come in. Automotive buying is a shade 
better. With car shows starting in New York 
this week, dealers will start placing orders, 
and body plants will be busier. Building op- 
erations remain quiet, despite fine open weather. 

Prices are as follows on inch stock, f. o. b. 
Louisville: White oak FAS are priced at 
around $85 for Kentucky, $70 for southern; 
common, $40@45; quartered white oak, FAS, 
Kentucky, $120, southern $110; common, $50 
@55; red oak, FAS, $60; common, $38@40; 
poplar, FAS, northern, $80; southern, $60; saps 
and selects, northern, $60; southern, $40; No. 
1 common, northern, $35@40; southern, $35@ 
40; 2-A, $24@27; 2-B, $19. Walnut, FAS, 


$170; select, 120; No. 1 common, $65; No. 2 
$32. Gum, FAS, sap, $32; common, $24; quar- 
tered sap, $36 and $28; plain red, $65 and $35. 
Ash, $60 and $35. Cottonwood, $35 and $25. 
Magnolia, $40 and 30. Beech, log run, $30. 
Wormy oak, $24. 


France Reduces Hardwood Quotas 


MEMPHIS, TENN., Jan. 9.—Reduction of im- 
ports of hardwood lumber and flooring by the 
French Government to two-thirds of last year’s 
quota has just been announced. During the last 
few years there has not been a very large vol- 
ume of hardwoods shipped to France. Impor- 
tation of more than a quarter of the total in 
any quarter of the year is prohibited. 


Rains Stop Logging 


Macon, GA., Jan. 11.—The first part of Janu- 
ary the weather in middle and southern Georgia 
was wet, and hardwood operations were slowed 
up to a considerable extent. Downpours of 
rain filled up the swamps and stopped logging, 
and also interfered with sawmill operations. 
Volume of orders was hardly up to expecta- 
tions. Inquiries were heavier this week, and a 
reasonable number of orders are expected to 
follow. The furniture and automobile plants 
are doing some buying. A considerable amount 
of lower gtade stuff is going into box and crate 
manufacturing. 


No Large Sales Reported 


Boston, MaAss., Jan. 12.—A few moderate 
and small orders for hardwoods have been 
placed since annual inventories, but there have 
been no large sales. A little spasmodic inquiry 
is coming along from the automobile industry. 
Competition for every order offered is intense, 
and prices are unsatisfactory. Price cutters are 
getting the bulk of the very light current busi- 
ness in flooring, for which the full range of 
quotations is now as follows: Plain white oak, 


clear, $57@62.50; select, $45@50.50; No. 1 
common, $34@40.50; Michigan maple, first 


grade, $56@58; Michigan and Wisconsin birch, 
first grade, $54. Quotations for 4/4 lumber, 
FAS and No. 1 common: Ash, $68@77 and 
$41@45; basswood, $61@66 and $42@45; 
beech, $67@72 and $46@50; birch, $68@75 and 
$45@52; maple, $70@75 and $44@48; oak, 
plain hard red, $71@74 and $51@54; plain hard 
white, $85@90 and $53@55; plain soft white, 
$105@110 and $58@62; quartered medium tex- 
ture white, $110@120 and $73@78; quartered 
soft white, $135@140 and $78@85; poplar, me- 
dium texture, $73@80 and $40@44 (saps, $48 
@51); soft, $95@100 and $47@51 (saps, $63 
@68). 


Northern Stocks Get Attention 


BaALtIMorE, Mp., Jan. 11.—John L. Alcock, 
of John L. Alcock & Co., exporters, said that 
its foreign business had been fairly good in Oc- 
tober, November and December, but since then 
some reduction in the demand had been noted. 
White oak No. 2 common and selects in all 
thicknesses was scarce, and it was not easy to 
fill orders. The regular dimensions of hard- 
woods, however, he added, were not in as fa- 
vorable position in the export markets as was 
timber, which could be worked abroad into the 
sizes desired. France had prohibited all imports 
of American hardwoods for a specified period, 
and Mr. Alcock expressed fear that Germany 
might be prompted to do likewise. Southern 
woods had held the advantage, but more atten- 
tion was being paid to northern stocks again, 
and it looked as if the exporters who worked 
through the Atlantic ports would find them- 
selves in a better position before long. 


Stock Depletion Strengthens Market 


Burrato, N. Y., Jan. 12.—The lumber mar- 
ket is showing more firmness. Buying is on 
a small scale, but retail and industrial stocks 
are small, and there is a scarcity of many 
items at mills. Curtailment of mill output is 
affecting lumber and shingle prices. Oak floor- 
ing is also firmer. A small amount of local 
building and repair work is being done. 

A concatenation is being arranged by the 
Buffalo Hoo-Hoo Club, and will be held some 
time in February. It is in charge of Vicegerent 
Snark Joseph Evans and President William J. 
Brady. 

Visitors last week included: H. L. Martin, 
sales manager Prendergast Co., Marion, Ohio, 
and F. A. O’Sullivan, Cleveland, Ohio, repre- 
sentative of the Red River Lumber Co., West- 
wood, Calif. 


Inquiry Finds Prices Firm 


CINCINNATI, OuI0, Jan. 11.—Spot buying of 
hardwoods here is light. Inquiry from out- 
of-town buyers is improving and larger whole- 
salers have notified their customers that pres- 
ent price lists may be marked up on such items 
as are growing scarcer. Better inquiry is com- 
ing from the automotive factories and body 
builders for oak, gum and maple, and some 
good sales are expected in February and March. 
There is a more active demand for oak flooring 
and at better prices than were offered last 
month. 

Southern pine and cypress are still dull, but 
price improvement is expected to develop within 
a short time, as reports indicate shortage of 
dry stocks of a number of items. 


For Current Market Prices on Hardwoods See Pages 56 and 57 
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ALL IN ONE CAR 





CHICAGO OFFICE: 


Longleaf Pine Lumber and Dimension . . . Shortleaf 
Pine Finish, Trim, Mouldings . . . Shed and Yard Stock 
Items . . . Oak and Gum Trim and Mouldings .. . 
Red and White Oak Flooring, Plain or Quartered. 
Industrial and Railroad Timbers Our Specialty. 


Check up now on the stock you need and then get our quotations. 


TREMONT LUMBER COMPANY rocuette.ra. 


307 North Michigan Avenue 


Variety For Mixed Car Buyers 


Keep your inventory low and your lumber 
moving. That’s the secret of building a profit- 
able business. Tremont mixed car service en- 
ables you to order just what you need as you 
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Sugar Pine 
California Soft Pine 
Arizona Soft Pine 

White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 




















Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 
Feather River Canyon 
Soft California 

Pine 
White Fir 


Incense Cedar 





Annual Capacity 60,000,000 Feet. 
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HOTEL RADISSON 


Minneapolis 





Rates from 
$2.00 


500 Rooms 
with Bath 


Garage in 
Connection 





Seventh Street Near Hennepin 
Located in the center of the 
Business, Amusement and the 
Shopping districts. 
that gives a cuisine 
4 Cafes peed, cme Prices 
to fit any purse. 














Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St.. CHICAGO 
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News Notes from Amler 


Los Angeles, Calif. 


Jan. 9.—With the cargo movement to 
southern California markets steadily decreas- 
ing for the last several months, a new low 
mark was reached in December, while the 
total for the year was 40 percent under that 
for 1930. The approximate figures are 879,- 
572,000 board feet for 1930, and 514,685,000 
for 1931. Unsold stocks at San Pedro harbor 
have likewise been gradually shrinking until 
they reached a low of slightly more than 
3,000,000 board feet; the last week in Decem- 
ber they stood at 4,743,000 board feet, whereas 
during the corresponding week a year ago 
they were 15,976,000. 

Building permits likewise show a decline 
from $74,088,725 for 1930 to $41,210,860 for 
1931. The total for 1929 was $93,016,160. 

Sales of grade-marked lumber have been 
growing in volume. Additional labor has been 
needed to help with the grading of lumber in 
southern California yards. 

Little change in the price level has been 
reported for several months. While in mid- 
summer it swung to low levels, there has 
been a slight upturn. 

Jack Thomas is now southern California 
and Arizona representative for Coos Bay 
Lumber Co., which has reopened Los Angeles 
offices in the Petroleum Securities Building. 

Frank M. Wise has been appointed manager 
of the Patten-Blinn Lumber Co, yard at 
Beverly Hills. 


Tacoma, Wash. 


Jan. 9.—A, Bland Calder, United States as- 
sistant commercial attache at Shanghai, 
China, was the guest of the Tacoma Lum- 
bermen’s Club at the regular meeting yester- 
day, and discussed economic and _ political 
affairs in the Orient with special reference to 
their effect on the lumber industry. The 
club adopted resolutions favoring the early 
passage by Congress of President Hoover's 
refinancing reconstruction measure, and sent 
telegrams to the Washington Congressional 
delegation urging support of the measure. 

A special meeting of the Tacoma Lumber- 
men’s Club was held last Monday, at which 
the proposed changes in the city building 
code were discussed with city officials and 
members of the civic committee who have 
prepared the new schedules. A. H. Mackie, 
Northwest representative for the National 
Lumber Manufacturers Association, explained 
the uniform Pacific coast code, and urged 
that the new Tacoma system conform to it. 
The meeting ended in a heated discussion 
of the grade-mark question, a majority of the 
members of the club apparently favoring 
grade marking. 

Tacoma members of the West Coast Lum- 
bermen’s Association held a meeting last 
Monday afternoon to make recommendations 
for the nomination of trustees at the annual 
meeting. The names of those recommended 
from this district were not given out. 

Col. W. B. Greeley, manager of the West 
Coast Lumbermen’s Association, predicted a 
slight improvement for the industry in the 
Northwest at a meeting held last Wednesday 
at Olympia. The meeting was attended by 
members from Olympia, McCleary, Shelton, 
Chehalis and Bordeaux. Col. Greeley sug- 
gested that the mills operate at 30 to 40 
percent capacity during the first six months 
of the current year, or until there is assur- 
ance of a general resumption of building 
activities. 

The St. Paul & Tacoma Lumber Co. will 
resume operations next Monday, running one 
mill temporarily to fill out stocks required 
to move some of the lumber now on hand. 
The plant has been closed for a month. More 
than 200 men will be given work. 

Local manufacturers report indications of 
a marked increase in the demand for railway 
material during the next few months. Car 
builders who have not been in the market 
since 1929, are asking quotations and the 
railroads are expected to enlarge their build- 
ing programs considerably. The Northern 
Pacific railway car shops in South Tacoma, 
which have been closed for the last three 
weeks, have resumed operations on a 4-day 








a week basis, giving employment to 1,200 
men, The carshops of the Milwaukee road 
are still closed, but local officials expect early 
orders for a resumption of construction work, 

Door shipments from Tacoma to Europe are 
still very heavy, and more than 25,000 were 
shipped to European countries during the 
first week of 1932. 

The Puget Sound Lumber Co.’s suit against 
fourteen fire insurance companies to recover 
$65,000 on the use and occupancy clauses of 
the policies issued against the plant, which 
was destroyed by fire in May, 1930, resulted 
in a verdict for the defendants by a jury in 
the Federal court here. The jury reached its 
decision after 48 hours of argument. The 
insurance companies contended that, due to 
the unsettled conditions of the lumber in- 
dustry, the plaintiff had sacrificed no profits 
by being unable to operate, and this was 
the view apparently taken by the jury. The 
effect of the verdict on the use and occupancy 
insurance as issued to lumber mills is ex- 
pected to be marked. 

A. K. Martin, president Tacoma Lumber- 
men’s Club, has been confined to a Tacoma 
hospital for the last ten days. He suffered 
a serious attack of influenza, but is reported 
well on the road to recovery. 


Spokane, Wash. 


Jan. 9.—-To stimulate construction activity 
generally, and increase business in their own 
line, the journeyman plumbers’ union of 
Spokane, local No. 44, has reduced its wage 
seale from $10 a day to $5. Plumbing 
costs to customers have been reduced from 
$1.75 an hour to $1. The master plumbers, 
who asked a reduction to $8 only, have also 
cut costs in an effort to increase trade ac- 
tivity. They have agreed to furnish mate- 
rial at cost plus 10 percent. Heretofore, 
their charges have been 17 to 20 percent over 
cost. Seventeen shops, employing 60 men, 
are included in the new schedule. 

E. F. Hitchener of the Hitchener & Hitch- 
ener Cedar Pole Co., was unanimously elected 
president of the Chamber of Commerce in 
Sandpoint, Idaho, at a dinner meeting Jan. 6. 

Seth Richards, investment banker, ad- 
dressed the Spokane Hoo-Hoo Club on the 
community chest campaign at the weekly 
luncheon Friday noon. 


Minneapolis, Minn. 


Jan. 13.—There is little activity in the 
northern pine market, and shipping depart- 
ments are doing little. Mill stocks are much 
lower than at this time last year, although 
most manufacturers report they are able to 
fill badly mixed orders on _ short notice. 
Prices are firm, with few special concessions 
being made, and with price advances on some 
items likely as the season advances. 

Some northern white cedar is moving. 
There is a fair demand for posts, but poles 
are inactive. Manufacturers say there is 
likely to be a shortage in some of the smaller 
sizes of posts before new stocks are avail- 
able, and large sized posts, such as are used 
for highway guard rail purposes, have been 
in short supply for more than a year. 

With advances in millwork prices confi- 
dently predicted for the near future there is 
a slight increase in buying. A number of 
inquiries are being received, but are followed 
by orders in only a few cases. 


Kansas City, Mo. 


Jan. 11.—Volume of lumber sales here last 
week was very disappointing, though prices 
are low and consumers have small and badly 
assorted stocks. Scattered orders were re- 
ceived from line yards in this immediate 
trade territory for a wide variety of items, 
upper grades being given the preference in 
most cases. Yards are not coming into the 
market, because trade in their sections is 
dull. Roads throughout the Southwest are 
almost impassable, due to a series of freezes 
and thaws and heavy rains, and consequently 
retail sales in agricultural districts have 
been almost nil. 


Indus.i:al consumers have purchased in 
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fairly liberal volume, and there is a ten- 
dency on the part of most of them to book 
well up into the spring months. All that 
is needed, sales managers say, is a slight ad- 
vance in the market to bring them all in. 
Action of furniture manufacturers in guar- 
anteeing their prices against decline for 
ninety days, is certain to stimulate purchases 
py furniture stores and have a _ beneficial 


effect on hardwood sales. 
Bogalusa, La. 
Jan. 11.—C. W. Goodyear, treasurer of the 
Great Southern Lumber Co., recently spent 


a day in New Orleans, transacting business, 
and from there came to Bogalusa to look 
after business interests. Last fall Mr. Good- 
vear predicted that there would be no’ im- 
provement in business until 1932, when he 
expected a gradual recovery. Present indi- 
cations are that this was one of the most 
accurate predictions made within the last 
two years. 

Charles Goodyear, son of C. W. Goodyear, 
is expected to arrive this week in Bogalusa, 
where he will make his home for the next 
few months. He visited here several weeks 
ago, and was greatly impressed with Boga- 
lusa. He will be associated with the Great 
Southern Lumber Co. and its allied indus- 
tries. 

The Great Southern Lumber Co. and allied 
interests and their employees contributed 
over $5,000 to the fund for the relief of the 
unemployed and needy people of Bogalusa. 

The Great Southern Lumber Co. is making 
attractive souvenir paper weights from pine 
and redwood. 


Shreveport, La. 


Jan. 10.—With most pine mills closed down, 
because of insufficient orders or bad weather, 
production is about 10 percent of normal. 
Even where mills had shed stock and orders 
for it, they were unable to ship. Curtailment 
and stock depletion are leading many buyers 
to expect price advances, and some extra 
orders were booked during the closing days 
of the old year. The disposition of mills to 
hold firm to prices asked has helped to keep 
down volume of bookings. The asking price 
has increased about $1 the last ten days, but 
little business is being placed. One whole- 
sale buyer reported receiving lots of low 
priced orders, but is having trouble in plac- 
ing them. 

Few orders are coming in for hardwoods, 
and few shipments are going out. Mills are 
holding rather firm to prices asked. 


Norfolk, Va. 


Jan. 11.—Some of the yards have been tak- 
Ing a little stock, but most buyers are going 
to wait a while until the business outlook 
improves. Competition is very keen. Thus 
far millmen have shown a pretty good front 
when there has been talk of further price 
reductions. Shipments have been held up 
recently by heavy rains. 

_ There have been few inquiries for B&better 
North Carolina pine. Some buying of kiln 
dried No. 1 common stock widths has been 
done recently in the South. There has also 
been a little better demand for 4/4 B&better 
Darkstrips, rough. 

Manufacturers of boxes and crates have 
Plenty of stock to cover their current con- 
tracts. There is'no disposition to hammer 
down further the price of pine edge box, 
either air dried or kiln dried, but there is 
an effort being made to buy stock box and 
low grade Zum and poplar at lower figures. 
Retail yards have set an arbitrary figure 
On stock box, rough and dressed, but mills 
are holding to quotations and stocks of re- 
tailers are being depleted. There is a little 
better demand for crating material. Box 
bark Strips, rough and dressed, should be 
moving better before long. The sale of hard- 
wood dunnage has been better. Most of the 
air dried lumber on hand at mills is stained, 
and it is very difficult to buy bright B&better, 
either edge or stock widths. For flooring, 
ceiling, roofers etc. there has been little de- 








mand, and mills have issued new lists re- 
cently showing the same prices as obtained 
during December, 


Macon, Ga. 


Jan. 11.—Roofer plants now running expect 
to increase their production a little the com- 
ing week with better weather. Some stock 
is moving out, the local trade throughout the 
southern half of the State being the best 
market. Prices are so low that mills idle 
last year have made no move toward reopen- 
ing. 

Longleaf manufacturers have been handi- 
capped by rains and high water. They are 
able to fill all orders, and production is suffi- 
cient for current demand. They are filling 
limited orders for railroads. There is some 
movement to the eastern markets and to the 
seaboard for export. 


St. Louis, Mo. 


Jan. 11..__Very few southern pine mills re- 
sumed operation before Jan. 11. Sales efforts 
are still confined to stocks on hand. B&bet- 
ter flat grain flooring is stronger at $29@29.50 
for small-mill loading; $30.50@31.50 for 


larger mill stocks; straight cars, 10-, and 
12-foot, are $27.50; 16-foot and longer, $33. 
No. 1 dimension, 2x4-inch, 10- to 20-foot, is 


$20@21, for small-mill stock; $22.50@23 for 
large-mill stock; 8-, 9- and 10-foot, $17.50@ 
18.50. No 2 boards and shiplap, 8- and 10- 
inch, small-mill stock, are $19@20; large-mill 
stock, $21@21.50. Bé&better car siding, 1x4- 
inch, 9-foot, is $29; 10-foot, $27. Car lining, 
No. 1 common, 1x6-inch, 16-foot, is $26; 
18-foot, $30 for air dried stock; kiln dried 
stock, $2 additional. Transit car lists are 
reported to be extremely light. Prices are 
f. o. b. St. Louis. 

West Coast representatives state that the 
market is very dull, with production virtually 
stopped. 

Hardwood representatives expect an up- 
ward trend in volume of business, and expect 
some difficulty in meeting demand for items 
such as No. 1 and better oak, and upper 
grades of red gum. The oak flooring market 
seems to be marking time. 

Jo Kurth, of the Angelina County Lumber 
Co., Longview, Tex., was here on Thursday, 
having accompanied this far his son who 
was returning to college. Mr. Kurth called 
on friends in the lumber industry. 


New York, N. Y. 


Jan. 12.—Both local and export business 
is dragging. West Coast mill representatives 
are, in many cases, not even making an effort 
to get business. Southern pine men are more 
cheerful but, except for North River dock 
and bulkhead jobs, are not getting inquiries. 
Hardwood specialists, their foreign market 
taken away from them by the competition of 
mills in countries that do not require pay- 
ment on the gold standard, have lowered 
their prices on local orders despite the re- 
ports of curtailed production because of 
floods in the South. A few handlers of south- 
ern oak attempted to raise prices this week, 
due to decreased supply, but were underbid 
by as much as $12 on some inquiries. 

Several yard owners say that they have 
been asked by their banks not to buy for 
stock for the time being, due to the impossi- 
bility of granting any further credit even 
on the best commodity security. Inventories 
showed retail stocks badly broken, but con- 
struction is at a standstill. Remodelling of 
houses within the city limits has stopped 
temporarily, as owners are afraid that the 
city is about to effect a sharp increase in 
taxes, which would not only decrease the 
profit in rentals, but would also call for 
taxes on the readjusted values of the build- 
ings after remodelling. J. P. Morgan & Co., 
the head of the syndicate which markets 
City of New York bonds, has warned the 
city that present issues will not be renewed 
if drastic economies are not made, and the 


tone of Mayor Walker’s reply leads builders 
and real estate owners to fear that taxation 
place of borrowing through 


may ‘take the 
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MI<KED CARS 
Order JustWhat 


You Need In :- 
YARD AND 
SHED STOCK 
Including 
Bevel Siding, 
Mouldingrs, Lath, 
Shingles 


WHITE RIVER. 
LUMBER CO., | 


ENUMCLAW , WASH. 























WE can MIX Them 


Send us your Requirements for— 
All kinds of Yard Stock both Fir 
and Hemlock 
Cedar Siding and Shingles 
Large and Long Timbers 
Long Dimension Lath 


John D. Collins Lumber Co. 


WHITE BLDG., SEATTLE, WASH. 











SURETY BOND BRAND 
“PROTEKT-WRAPT” 





Red Cedar Bevel and Bungalow 
Siding and Surety Bond 
Brand Shingles are 


SUPERLATIVE QUALITY 
NATIONALLY ADVERTISED 
EASIEST TO RESELL 


Anything in Cedar, and — through our 
Coast connections — any mixture of Fir, 
Hemlock and Cedar 


BRATLIE BROS. MILL CO. 


RIDGEFIELD, WASH. 





NORTHWEST SPRUCE CO. 
Stuart Bldg. - Seattle. 


Dependable shippers of fine, quality 


SITKA SPRUCE 


(Clears & Factory grades.) 








Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 

_ which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 
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bond issues. The close connection of most 
of the banks in this city with the Morgan 
office explains the bankers’ warnings to the 


lumber yards. 

Canadian mills would be doing a fine busi- 
ness here if the retail yards had not ceased 
buying, as all kinds of Canadian lumber are 
available for about 20 percent less than 
equivalent American stocks, due to the fact 
that Canadian money is worth only about 84 
cents in gold. Mills located near the line in 
up-State New York are reported to be buying 
lumber from Canada to fill orders. 

The intercoastal shipping lines have not 
yet effected a firm conference agreement, 
but the February boat rate of $9.50 is hold- 
ing. All lines but two are reported to have 
agreed to the terms of the new conference, 
and these are disagreeing over the question 
of stopovers at West Coast ports. 

The Wayne Lumber Co., an old and well 
known concern, has announced that on Feb. 1 
its offices will be removed from 110 West 40th 
Street, New York, to its yard at 308 Green- 
point Avenue, near Moultrie Street, Brooklyn, 
N. Y. This company is a well known manu- 
facturer and wholesaler of hardwoods, spe- 
cializing in maple and birch. 


Boston, Mass. 


Jan. 12.—A cargo of 201,900 super feet of 
spruce from Windsor and Annapolis Royal, 
N. S., was the only arrival of foreign lumber 
last week. Consigned to the Blanchard Lum- 
ber Co., of Boston, the schooner discharged 
50,000 feet of spruce boards at Portland, Me. 

The Pacific Coast Lumber Co., commonly 
called the “Palco,” has closed its Boston and 
New York offices and ceased to exist. The 
future selling plans of the different Coast 
manufacturers in the combination have not 
yet been divulged to former connections here 
in the Northeast. 

Hugh McKay, formerly of St. John, N. B., 
and now of Montreal, some years ago a fre- 
quent visitor to the Boston market, has 
joined the organization of the Fraser Realties 
Co. and will again become a familiar figure 
in Boston wholesale offices. W. Matheson, 
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GRISWOLD-GRIER LUMBER CO. 
Philomath, Oregon 


Carlton Manufacturing Co., Carlton, Ore. 
Pedee Lumber Co. - Pedee, Oregon 


Affiliated Manufacturers in 
DURABLE DOUGLAS FIR 
Everything in Fir 
Sales Offices: 


THE GRISWOLD LUMBER CO. 
Failing Building, Portland, Oregon 











PORTLAND,OREGON 


Soft Yellow Fir 


Flooring Siding Ceiling 
Finish Mouldings 
Thick Clears 
Factory and Industrial Stock 


FIR PLYWOOD 
SPRUCE, CEDAR 
WESTERN PINE 

HEMLOCK 
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of the Fraser organization, was in Boston 
last week. 

Harry F. Bradford has been elected presi- 
dent of the George McQuesten Co., succeed- 
ing the late Atherton Loring; Siegfried 
Hirsch has been elected vice president, and 
Frank B. McQuesten continues as treasurer. 
Mr. Bradford has been one of the directors 
of the corporation, which also operates the 
Tim-Manson-Huckins Co. 


Warren, Ark. 


Jan. 9.—Arkansas soft pine mills are operat- 
ing at about the same capacity as in early De- 
cember, or about 30 percent normal. Shipments 
are equal to or slightly ahead of production. 
The mills seem determined to hold produc- 
tion in line with current demand. Some in- 
crease is noted in the volume of inquiries, 
but actual bookings are still under normal. 

Common boards and dimension, particularly 
No. 3 boards and shiplap, are in good demand 
at prices averaging 50 cents to $1 higher 
than prevailed thirty days ago. Further ad- 
vances are looked for on No. 3 common, with 
moderate advances on No. 2 common. Dimen- 
sion stocks are 20 to 40 percent lower than 
those of a year ago. Some of the larger mills 
have less than enough to supply two weeks 
of normal demand for 2x4-, 2x10- and 2x12- 
inch Nos. 1 and 2, while 10-, 18- and 20-foot 
is exceedingly scarce in all widths. Stocks 
of upper grade items are well assorted as a 
whole, though stocks of 1x12- and 5/4x12- 
inch are materially under normal. 

No. 1 lath are scarce, and mills with limited 
stocks are not looking for straight car orders, 
but rather are confining sales to mixed car 
loading. 

Continued wet weather is still handicap- 
ing woods operations, and log supply is the 
lowest in the history of the mills now oper- 


ating. Small mills have been unable to re- 
sume operations, and their offerings are 
rather restricted. 


Seattle, Wash. 


Jan. 9.—A man in close touch with many 
wholesalers said: “Business is slower than 
ever. There appears to be little stocking up. 
Prices are about the same. The larger mills 
shipping by rail are holding firm to present 
lists, while the smaller operators are selling 
at more varied prices.” Throughout the lum- 
ber industry this week there seems to be 
a tendency to firmer quotations, and in some 
instances advances. 

Intercoastal traders are buying at $15 off 
on 2-inch, and $15.50 off on timbers. How- 
ever, one operator said most sales are being 
made at 50 cents under these figures. Inter- 
coastal space continues plentiful, with the 
$9 rate holding. No tramp tonnage is avail- 
able, although this is not the case in Canada. 
Intercoastal lumber prices continue steady. 
Eastern wholesalers who booked lumber at 
$8 in December are reported holding the bag. 

The United Kingdom Conference has de- 
cided upon a rate of $10.50 American money 
to principal ports of Great Britain and the 
Continent. Japanese buyers are in a less 
favorable position, as the value of the yen 
has dropped from 49 cents to 35 cents. Most 
of the small amount of Australian business 
is going to British Columbia. Export space 
is plentiful. Motorship space which was held 
for $1.10 deadweight ton is offered at 80 
cents. Rates to China are $5.50 and $5.75. 
Stocks at Shanghai are reported to be 40 per- 
cent above normal. 

Shingle prices are steady with advances 
running from 10 to 25 cents reported by sev- 
eral large mills. Shingle production is about 
replacing stocks as they are sold. 

An inventory is now being taken of logs 
on Puget Sound. Buyers report a scarcity of 
clear fir logs and of cedar logs. One large 
raft of clear fir sold at $9, $13, and $17. One 
buyer said fir ordinarily brings $8, $12 and $16. 
A cedar log buyer declared he pays $9 to $11 
for shingle cedar, with stocks the lowest he 
remembers, having dropped from 40,000,000 
feet to 22,000,000 feet. Rafts of cedar shin- 
gle and lumber logs ordinarily bring $10 and 
$20, this informant stated. No. 2 hemlock 
logs sell for $11@11.50, and No. 3 bring 
$9@9.50. Spruce logs are steady at $9, $14 and 
$17@18. 

John D. Collins, of the John D. Collins Lum- 
ber Co., is convalescing rapidly, following a 
delicate throat operation at the Mayo Bros. 
Hospital, Rochester, Minn. 

Alan Rogers, president Waite-Rogers Lum- 
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ber Co., of Minneapolis and Seattle, is on his 
way here for a visit. En route he will stop 


at Spokane, 
Portland, Ore. 


Jan. 11.—Lumber and logs forwarded from 
the Columbia River during 1931 amounted to 
1,145,784,000 board feet, according to figures 
compiled by the Merchants Exchange. Dur. 
ing 1930 the total was 1,263,854,938 board feet, 
so 1931 shipments fell 10 percent short of the 
1932 total. China took more Oregon lumber 
in 1931 than during the preceding year, the 
figures being: 162,718,764 feet for 1931, and 
120,421,572 feet for 1930. Japan took 157,- 
879,921 feet in 1931; 151,253,584 feet in 1930, 
Australia, 1,691,500 feet in 1931; 36,132,141 
feet in 1930. Other foreign countries, 106,- 
730,789 feet in 1931, and 175,661,076 in 1930, 
Atlantic Coast and Gulf ports took 383,438,568 
feet in 1931, and 400,165,546 feet in 1930. Pa- 
cific coast ports took 333,324,558 feet in 1931, 
and 380,221,019 in 1930. 

Paul C. Stevens has resigned as assistant 
to Manager Lloyd J. Wentworth, of the Port- 
land department of the Douglas Fir Exploita- 
tion & Export Co., and will be succeeded by 
J. C. Clancy, formerly connected with the 
company’s Portland office, but at present with 
the Seattle office. 


Jacksonville, Fla. 


Jan. 11.—Southern pine demand for the last 
week has improved considerably compared 
with the two weeks previous. No business 
was expected during the holidays or until 
after January 20. However, inquiries have 
started coming to the wholesalers and mills 
much sooner than was expected. During the 
last week there have been inquiries in the 
territory for about 5,000,000 feet of pine. One 
inquiry calling for 2,000,000 feet of long leaf 
yellow pine for dock work is now being 
figured. However, it is doubtful if the order 
will be placed in Florida or Georgia as ap- 
proximately 75 percent calls for lengths 28 
feet and up to average 36 feet long. Other 
inquiries coming from the railroads, yards 
and industrial trade are suitable for the 
territory and will most likely be placed dur- 
ing the month. A schedule of 300,000 feet of 
pine switch ties has been placed, for ship- 
ment to the Bangor & Aroostock railroad. 
Summing up the pine situation so far this 
year, the outlook is very encouraging. The 
wholesalers and mills are more optimistic 
than they have been for months and many 
predict a good year for the pine dealers. 

The railroad situation also is encouraging 
to the dealers and many orders have been 
placed, with inquiries from this source quite 
plentiful. The yards are also sending quite 
a number of inquiries south. The yard 
schedules are for larger quantities than have 
been ordered lately and from yards that have 
not been in the market for months, which is 
encouraging. Another encouraging factor is 
that mills that have been cut out for several 
months have sold a large volume of their 
shed stocks. These mills have been selling 
far below regular list prices in order to li- 
quidate their present locations, which has 
made it hard on the other mills. This com- 
petition somewhat checked will give the mills 
now operating better markets and will enable 
them to sell their shed stock for better 
prices. 
five months will see at least 80 percent of 
the cut out mills completely out of the 
market. 

Prices on timbers have changed little dur- 
ing the last week, with the following prices 
prevailing (mills’ selling prices to whole- 
salers, f. o. b. Jacksonville) 12-inch, $28 to 
$29; 10-inch, $22.50; 8-inch, $18, and 6-inch, 
$16 to $17. Twelve-inch is firm and still 
leading in demand, with long lengths some- 
what difficult to buy; also squares are not 
easily placed in any large quantity. Ten- 
inch not so firm as twelve-inch, but holding 
its own at the above figure, most orders call- 
ing for 33-inch and 4-inch x 10-inch plank 
sizes, with a good demand for long lengths. 

Zight-inch is weak with little demand and 
six-inch weak with demand irregular and 
prices from the mills varying from one to 
three dollars on quotations. 

There has been a small increase in cypress 
inquiries, but mostly in the higher grades 
and wide widths. Prices are practically the 
same except for the smaller mills offering 
lower grades at almost any price in order to 
move some stock. The large selling agencies 
are holding stubbornly to published list 





It is estimated that another four or’ 
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Creosote Oil Prevents Decay 
and Termite Damage 





FOUNDATION 
TIMBERS 


LUMBER 
POLES 


TERMITES 


Write for booklet telling how Termites destroy foun- 
dation timbers. For permanent prevention, use A & L 
Timber, Pressure Treated with Pure Creosote Oil. 


AYER & LORD TIE Co 


CHICAGO, ILLINOIS 


Plants—Carbondale, Ill., Grenada, Miss., Louisville, Ky., 
North Little Rock, Ark., Montgomery, Ala. 


Marine Ways—Paducah, Ky. 





FENCE POSTS 
PILING 


RAILROAD 
CROSS TIES 











prices. Stocks at the mills have been re- 
duced somewhat. The present mill cut is 
moving on a par with production, with most 
of the larger mills running only half time. 
Hardwoods are not moving as well as pine 
and cypress in this immediate section and 
the mills anticipate the necessity of further 
curtailment in order to prevent prices reach- 
ing lower levels. Exports in hardwoods have 
fallen off and domestic orders are spotted, 


The retail yards in Jacksonville advise that 
business is showing some improvement over 
the previous week, most of their business 
being for small repair jobs, but enough of 
this work has been in progress to show a 
small gain. More residential jobs are being 
figured than for the same period last month 
and the yards are confident that a fair busi- 
ness will develop from this source in a few 
weeks, 


Among the Lumbermen’s Clubs 


Minneapolis Hoo-Hoo Work in 
Behalf of Wood 


MINNEAPOLIS, MINN., Jan. 11.—At the last 
meeting of the Twin City Hoo-Hoo Club, Fri- 
day, John F, Scott, president of the Minnesota 
Building and Loan Association, gave a report 
of President Hoover’s conference on home 
building. A silent tribute was paid to the mem- 
ory of the late Hilding Ahrne, head of the 
architectural department of the Northwestern 
Lumbermen’s Association and member of the 
club. Three members of the club’s wood ex- 
tension committee have gone to Washington, 
D. C., to continue the organization’s work in 
behalf of the wood industry. They are John 
Westrum, Red River Lumber Co.; Harry Cald- 
well, Twin City Millwork Operators’ Bureau, 
and Carl Bardwell, Bardwell-Robinson Co. 

Plans for a concatenation and banquet have 
been completed by John L. Westrum, Vice- 
gerent Snark of the Minneapolis district of 
Hoo-Hoo. The date has been fixed for Tues- 
day afternoon and evening, Jan. 19, and the 
place the Hotel Radisson. Ben F. Springer, 
Snark of the Universe, and Henry Isherwood, 
secretary-treasurer, are expected to attend. De- 
tails of the program are being worked out by 
the special committees. 





; Cincinnati Dealers Look for 
Price Improvement 


Cincinnati, Onto, Jan. 11.—Considerable 
optimism for general improvement of price con- 
ditions in hardwood lumber in the course of the 
next few months was expressed by leaders in 
the hardwood trade tonight at the January 
meeting of the Cincinnati Lumbermen’s Club. 
Wholesalers and other dealers discussed vari- 
ous phases of the market as it presents itself 
now, and the consensus was that this is the 
time of all times for the holders of both hard- 
woods and softwoods to sit steady in the boat 
and not try to force lumber on buyers. 

Opinions were expressed by several trade 
leaders that there was a distinct undertone of 
Strength in prices, although on the general list 
it was slow in manifesting itself. Several items 
on the Appalachian hardwood list were ac- 
knowledged to be scarce and growing scarcer 
and already there have been advances. Dealers 


said that the principal cause of the constant 
lowering of price standards was that some were 
over-anxious for sales and persisted in forcing 
lumber upon unwilling buyers. The conse- 
quence was that the latter demanded conces- 
sions and did their utmost to force prices to 
the lowest possible notch. This condition is 
now over and the leading dealers are refusing 
to sacrifice their lumber. A more independent 
price attitude is justifiable, the dealers agreed. 
Walnut dealers reported a good run of sales at 
fair prices. 

At the suggestion of President Ed H. Ward, 
the club went on record as favoring the house 
building and repair program of the American 
Legion posts here known as the “Put Idle Dol- 


lars to Work” movement. It was agreed that 
the success of this plan would be of material 
aid to the sales of building lumber and other 
materials. Adopting the suggestion of Ross C. 
Kuhlman, secretary-manager of the Cincinnati 
Lumber & Millwork Association, it was decided 
to send telegrams to the Ohio delegation in the 
House and Senate at Washington urging sup- 
port for the home loan discount banks bill 
pending in Congress. 

The speaker of the evening was Frank W. 
Willey, former president of the Cincinnati club 
and one of the leaders in the anti-depression 
movement. At the close of his talk the lumber- 
men took a pledge not to talk depression. 

—_—_—_—_——— 


Baltimore Wholesalers in Annual 


BALTIMORE, Mp., Jan. 11.—The- Baltimore 
Wholesale Lumber Dealers’ Club, which in- 
cludes some eight or nine of the representatives 
of important milling interests here, held its an- 
nual meeting last Thursday at the Emerson Ho- 
tel and elected G. M. Roberts, of the Roberts 
Lumber Co., president; W. J. Appel, of the W. 
J. Appel Lumber Co., vice president, and Ivan 
Brent, of Thomas A. Myers & Co., secretary- 
treasurer. There was an informal discussion on 
conditions in the wholesale trade. A luncheon 
was one of the features of the meeting. 


Association Activities 


Floridians Asked for Suggestions on 
Rule Changes 


Ocala, FLA., Jan. 11.—Florida lumber deal- 
ers are taking account of the movement for new 
grading rules in long- and shortleaf pine. Fol- 
lowing notice that this will be a major subject 
at the meeting of the Southern Pine forces in 
New Orleans, Jan. 26 and 27, Secretary Frank 
Williams, of the Florida Lumber & Millwork 
Association, reviews the situation in a special 
bulletin. 

In his letter to Secretary Williams, H. C. 
Berckes, secretary-manager of the Southern 
Pine Association, says it has always been the 
policy of his association to give the retailers full 
voice in any discussion of revision of grading 
rules, and notice through their organizations of 
any purpose to make revisions before they are 
adopted. “Rapidly changing conditions and 
times call for close attention to the present 
grading rules for southern pine,” said Mr. 
Berckes, in concluding his communication. 

President Todd is urging the Florida associa- 





Many Opportunities Are Offered 
Each Week—Watch the 
Classified Ads. 


tion members to send in opinions and sugges- 
tions to Secretary Williams at once, as it is 
important that when the new rules are adopted 
they represent the united opinion of retailers, 
consumers, specifiers and manufacturers. 





Toronto Wholesalers Elect 


Toronto, Ont., Jan. 11—The Wholesale 
Lumber Dealers Association (Inc.) held its an- 
nual meeting today with A. S. Nicholson pre- 
siding. ‘The financial report showed that the 
association had come through the year in good 
condition. The secretary reported that the 
membership stood at a total of 33, which is quite 
encouraging, considering the difficulties of the 
last year. The election of officers follows: 

President—Alfred E. Read. 

Vice president—K. M. Brown. 

Directors—C. W. Wilkinson, J. L. MacFar- 
lane, J. A. McBean, H. F. Brunton, and the 
retiring chairman, ex-officio, A. S. Nicholson, 
as well as the new president and vice presi- 
dent. 

J. L. Campbell was reappointed secretary- 
treasurer. 





A PLAN to declare each Monday for three 
months a holiday is being given consideration 
by the Chicago Federation of Labor, this to en- 
able employers to hire extra help for the bal- 
ance of the week. 
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A Real Sales Help For Lumbermen 
Try It For 60 Days FREE—No Obligation 


Hundreds of new buyers 
are listed in each new edi- 
tion of the Red Book and 
many others are announced 
by us TWICE a week as 
they start in 
business Red 
Book credit rat- 
ings and reports 
are recognized by 
lumbermen as the 
most reliable 
Ask for Pamph- 
let No. 49-S and 
rates, also the 
details of the 60 
day FREE Trial 
offer. 
Our Collection 
Department has 
had many years 
of experience collecting lum- 
bermen’s accounts and will 
be glad to assist you. 


LUMBERMEN’S CREDIT ASSOCIATION 


Executive Offices, 608 South Dearborn St., Chicago, 111 
East. Headquarters, 35 S. William St., New York City 
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Fix Your Credit Loss 


in Advance 


You can state 
item in your 


pretty accurately every 
over-head expense but one 


—your credit loss That you can only 

guess at And how often you miss the | 
mark, you, only, know! Because of pres- | 
ent conditions, your credit loss is more | 


of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your. credit loss 
months is determined in 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. |) 


OF NEW YORK 
Sil Locust St. 220So0.StateSt. 537 Mer. Exch. Bldg, ||| 
St. Ch San | 
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Established1847 


Richard Shipping Corp. 
44 Beaver Street. NEW YORK 
Ocean Freight Brokers 
and Contractors 
Special department handling export lumber shipments 


Foreign Forwar- 
ders, Customs 
Brokers. We 
handle allclasses 
of cargo and at- 
tend to coMection 
of invoices. 

















LUMBERMEN! 


Write now for our catalog telling 
about our books that'll 
HELP YOU MAKE MONEY 
431 S. Dearborn St. 
Chicago, Ill. 
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Zeno Nelson, of Grand Rapids, Mich., sales 
manager of Jackson & Tindle, called at lum- 
ber offices in Chicago Wednesday. 

M. W. Cherry, Selma, Ala., manager of 
the Selma Hardwood Co., was in Chicago 
Tuesday and Wednesday, and visited at lumber 
offices here. 

George Hodgsdon, of the M. J. Wallrich 
Land & Lumber Co., Shawano, Wis., called 
on friends in the Chicago lumber trade Tues- 


day and Wednesday. 
A. H. Munn, of Ames, Iowa, president of the 
Munn Lumber Co., has been elected a vice 


president of the Union Story Trust & Savings 
Bank, which is a merger of the Union National 
Bank and the Story County Trust & Savings 
3ank, of both of which institutions he was a 
director. 


R. C. Clark, Chicago sales representative of 
the Tremont Lumber Co., spent Monday and 
Tuesday in Rockford, Ill., and vicinity, calling 
on the lumber trade there. He reported that 
although the sales volume in the city itself is 


no better, there is some improvement in the 
outlying yards. 
Lumber mills did not escape this week’s 


it was appar- 
lumbermen re- 


series of tornadoes in the South, 
ent, for one of the Chicago 
ceived a telegram Wednesday from the Wil- 
liams & Voris Hardwood Co., of Jackson, Miss., 
informing him that the storm made it impossible 
for the mill to ship anything for several days. 


H. E. Gernert, of Westfield, N. J., noting a 
communication in a recent issue of the AMERI- 
CAN LUMBERMAN, headed “Wanted: A Slogan 
for the Lumber Industry,” offers this one: 
“Make It of Wood,” and suggests that it has 
met with favor among many of his lumbermen 
friends. 

A. E. Hart, of Kansas City, Mo., general 
sales manager of the Dierks Lumber & Coal 
Co., spent several days in Chicago this week 
on business, and with L. O. O’Daniel, his com- 
pany’s sales representative here, attended the 
National Home Furnishings Exhibit at the Ste- 
vens Hotel. 


John H. Hauberg, of Rock Island, IIl., presi- 
dent of the Weyerhaeuser & Denkmann Co., 
has been elected chairman of the board of the 
newly organized Rock Island Bank & Trust 
Co., a consolidation of the Central Trust & 
Savings Bank (one of those which suspended 
last fall), the Rock Island Savings Bank, and 
the Manufacturers’ Trust & Savings Bank. 


C. L. Foretich, sales manager, Bradley Lum- 
ber Co. of Arkansas, Warren, Ark., spent sev- 
eral days in Chicago territory this week, call- 
ing on the trade and conferring with sales rep- 
resentatives. Mr. Foretich is feeling much en- 
couraged over the outlook for business and 
believes that there will a substantial increase in 
the demand for oak flooring and for other lum- 
ber very early in the spring. 


Robert E. Steinman, of Milwaukee, Wis., son 
of E. R. Steinman, vice president of the Stein- 
man Lumber Co., prominent retailer of that city, 
is doing his part to add to the athletics laurels 
of sons of Milwaukee lumbermen. He has been 
elected captain of the 1932 football team of 
Shattuck Military School, at Faribault, Minn., 
where he is a junior, and the power and drive 
he has given the backfield have already won 
him two monographs. He also was a member 
of last year’s undefeated swimming team. 


One of the Chicago hardwood wholesalers re- 
marked, over the lunch table last Friday, that 
his industrial trade had been showing decided 
improvement since the first of the year, and 





especially last week, and he reported the sale 
of several cars, shop items chiefly. He feared, 
however, that it would prove to be only a spurt, 
the indication of hurried attempts to bring stocks 
up to operating conditions again after the low 
point of inventory time. He hardly expected 
such a volume of trade in such a short time, he 
said. 

W. S. Dickason, vice president and general 
manager of the Dickason-Goodman Lumber Co., 
of Tulsa, Okla., has been in Chicago this week 
attending the annual show at the American 
Furniture Mart. Mr. Dickason’s company, in 
addition to its extensive retail lumber and build- 
ing material business, operates a large furniture 
and hardware store in Tulsa, and he is a regu- 
lar attendant at the January furniture show in 
Chicago. Before returning to his headquarters 
in Tulsa Mr. Dickason expects to spend a day 
or two in Grand Rapids, Mich., and then stop 
in Kansas City for a conference with officials 
of his company there. 


New een “Handbook 


A new handbook,. volume LI, has been sent 
to members of the National Hardwood Lumber 
Association from its headquarters in Chicago 
by L. S. Beale, secretary-treasurer. It has a 
completely revised list of members, officers, and 
committees, and a copy of the inspection service 
regulations. 

In commenting on the continued size and 
strength of the organization, Mr. Beale said in 
part: 

Notwithstanding that the period elapsing 
since the last edition of this publication was 
issued has unquestionably been the most 
sterile and difficult in the whole history of 
the hardwood industry, it is gratifying to note 
that the ranks of our organization continue to 
present a well-balanced, substantial showing. 

While the percentage of withdrawals, both 
voluntary and involuntary, from the industry 
has been higher than that of any like space 
of time.in the past, those that have gone 
were for the most part weaker units, whose 
going will render the field much more favor- 
able for those who remain when conditions 
get back to more normal latitudes. 








Very few firms that are eligible for mem- 
bership in the association are not already in 
the list of members, he pointed out, but there 
are some, and he urged the members to make 
every effort possible to bring these into the 
organization, so that it may have the greatest 
possible strength and ability for service to 
the industry. 





Better Service in the East 


To give its subscribers in the East the best 
possible service and efficiently take care of the 
increased volume of collection business, the 
Lumbermen’s Credit Association has again 
materially increased the personnel of the Red 
300k staff’s New York office at 35 South Wil- 
liam Street, which since Sept. 1 has been under 
the management of Ralph H. Waring, formerly 
Chicago city credit reporter. He succeeded 
Walter P. Maccabe, who had been New York 
manager for many years. 

The “trend” method of analyzing comparative 
balance sheets, started in an experimental way 
three years ago by the Red Book, has enabled 
it to maintain a high average of accuracy in 
spite of the difficulties of operation under ex- 
isting conditions, according to Secretary W. C. 
Clancy, of Chicago. He told of additions to 
the Red Book service which will be instituted 
in the next edition, prominent among which 
are: A two-color map of each State; net 
worth ratings above $100,000; ratings’ at all 
branch office locations (of special value in 
pocket editions) ; a digest of commercial laws; 
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and a key to railroads at the beginning of 
each State’s listing, in addition to the present 
key in the back of the book. 





Resigns Presidency After 25 Years 


LittrLe Rock, Ark., Jan. 11—W. C. Riben- 
ack, president of the Stout Lumber Co. for 25 
years, resigned effective Jan. 1, and has been 
succeeded by William Stout of California, it 
has been announced. Mr. Stout has assumed 
active control of the company, and will retain 
this position. Business plans of Mr. Ribenack 
will take him to California, it was said. 

No changes in the personnel or program of 
the Stout company have been planned. The 
Stout company withdrew from the lumber 
manufacturing business several months ago and 
interests of the concern now are centered in 
several lumber yards in various Arkansas cities. 


Let's Talk Less and Work More 


“Let’s cut out so much talking in the build- 
ing industry and go to work,” was the theme 
of an address before the annual convention of 
the Illinois Contractors’ Association, in Chicago 
this week, by L. R. Putman, merchandising 
counsel of the Southern Pine Association. Mr. 
Putman represented the lumber industry on the 
contractors’ program. He was vigorous in his 
denunciation of political racketeers who load up 
homes and real estate investments with impos- 
sible taxes, and of racketeering mechanics and 
material dealers who force property owners to 









TIDEWATER RED CYPRESS 
New Mane © 


First car of tidewater red cypress shipped by Florida-Louisiana Red 
Cypress Co. from mill of Wilson Cypress Co., Palatka, Fla., for new 
Forest Products Laboratory building 


pay war-time prices for necessary repairs and 
upkeep. He said: 

The building industry has been sitting 
around reading the newspapers and listening 
to the radios with the hope and expectation 
that somebody, somewhere, is going to 
breathe life into their business. We've let 
the politicians and so-called business leaders 
“kid” us long enough. If our business starts 
we'll have to start it. Why, we've elected a 
lot of political leaders who don’t even own 
homes in our State. They are not affected 
in any way by the laws they make or enforce. 

Stating that Julius Rosenwald made his mail 
order business highly successful when he guar- 
anteed satisfaction to his customers, Mr. Put- 
man said: 

We 
ness. 


ean do the same in the building busi- 
Real estate, and particularly a home, 
has proved to be the best investment during 
the present depression, where the owner has 
been given value received when he bought 
or built it. Real estate loans and bonds were 
gilt edged when honestly made. Building ma- 
terials offer the best bargain on the market 
today. Our mills in the South are selling 
g00d lumber cheaper now than they have sold 
it for fifteen years. In fact, they are selling 
lots of it for less than it cost them to make 
it. Plenty of good mechanics are willing to 
work for wages in keeping with present day 
Standards. It is your business to protect the 
Public from racketeers and help it get. value 
received in its construction repairs and im- 
provements. 


Mr. Putman made a plea for the development 
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of some leadership in the building business and 
the organization of a campaign for improving 
and modernizing property and said: “The 
entire building industry can be kept busy for 
the next two years without building a single 
new structure. Our community then would be 
in proper shape for the World’s Fair. When 
the building industry is busy, times are pros- 
perous.” 





Well, Why Not? 


The commission salesman visited the large 
Chicago yard, and then asked his old friend: 

“George, who’s your Congressman?” 

“Cornelius Van Snozzle is, but why do you 
want to know?” 

“Why, I want to write to him, and have him 
send you some packets of flower seeds.” 

“Flower seeds!!?! What do I want 
flower seeds?” 

“Oh, I thought you might want to sow them 
here in your yard and sort of beautify it. You’re 
not using it for anything else.” 


with 





Tidewater Red Cypress for 
Madison Laboratory 


PALATKA, FLa., Jan. 11.—The first car of 
genuine tidewater red cypress to be used in 
the construction of the new United States For- 
est Products Laboratory, is on its way to 
Madison, Wis. This car, being shipped by the 
Florida-Louisiana Red Cypress Co., was loaded 
and dispatched at the mill of the Wilson Cy- 
press Co. in this city. Other cars of tidewater 

red cypress for this 





building, sold .by the 
Florida - Louisiana Red 
Ca _ Cypress Co., will be 


shipped from the plants 
of the Wilson Cypress 
Co. here, the Cummer 
company, Jacksonville, 
Fla., and the Putnam 
Lumber Co., Shamrock, 
Fla. 

As indicated ina 
story in a recent issue 
of the AMERICAN LuM- 
BERMAN, the new laho- 
ratory building is of 
unusual design; one of 
the decidedly new fea- 
tures is the adoption of 
“fins” on the exterior 
to relieve the monotony 
of a long erpanse of 
window. It is believed that this “fin” design 
will be followed in similar construction. Clear, 
heart, tidewater red cypress is being used for 
this work, as well as for other parts of the 
exterior construction. 


t Louisiane REO Cypress Co 
st stents 


Auto Glass a Satisfactory 
Side Line 


(Continued from Page 38) 


frequently find that the screws, or sometimes 
nails, have become loosened, thus allowing the 
channel in which the glass rides up and down, 
to move. We always put in new and larger 
screws, and thus in those cases the breakage 
cause is removed when the lower part of the 
channel has been securely fastened to the edge 
of the door. 

“With all the garages in town except two 
we have contracts, and give them a trade credit 
on their respective makes of cars, whether the 
car owner comes to us of his own accord or is 
sent to us by the garage. 

“We have not stocked any shatterless glass 
as yet, because outfits of our size are not yet 
equipped to do that kind of glass cutting, which 
is done by electricity. That probably will be 
the next step, but not for a year or two from 
now, allyway. 

“We are pleased to say that our Thoma 
glass connection is proving a very satisfactory 
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business venture. At first we bought a few 
finished parts from the Thoma people, but we 
now buy all glass in block sizes, like 20x26, 
and so on, and finish the edges ourselves, being 
equipped to do this with our Lange glass-grind- 
ing machine. 

“We would not advise any lumber concern 
taking on Thoma glass as a sideline unless they 
have a painstaking workman to look after this 
department, as cutting, grinding and polishing 
plate glass is an expert’s job. We are fortu- 
nate in having a good shopman who gets as fine a 
finish on plate glass edges, if we do say it our- 
selves, as that which comes in any car direct 
from the factory. In fact, he frequently re- 
grinds and polishes the factory glass in some 
of the cheaper makes of cars on which none 
too good jobs have been done.” 

Mr. Chadwick says that he will be pleased to 
show his glass department and explain every- 
thing to any interested dealer who cares to 
visit his yard. 











Dependable Wire Rope 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago 
San Francisco 











Denver 




















The Lange Duplex 
Glass Edger 


Profitable 
Repair Work? 


Do like dozens of other lumber dealers have 
done. Go after the profitable glass repair work 
on auto doors, furniture tops, French doors, 
etc. You'll be surprised at the money you can 
make doing this work. Don’t pass up this 
opportunity— investigate the complete line of 


Lange Glass Edgers 


Write now for catalog and price list. 


HENRY G. LANGE MACHINE WORKS 
166 North May Street, CHICAGO 


Henry G. Lange Machine Works 
166 North May St., Chicago 


Send me complete catalog of Lange Auto Glass 
Edgers, Tools and Supplies. 
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MICHIGAN 
WHITE PINE 
LIGHT, 

STRONG; 

DONT SPLIT, 

CRACK, 
WARP OR 
ROT. 


UNSURPASSED FOR 
HOL DING PAINT 
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Order Bradley-Miller time-tested Michi- 
gan White Pine Frames in mixed cars with 
your other White Pine lumber require- 


The years have proven the resistance of 
Bradley-Miller genuine White Pine 
Frames to weather, and their freedom 
from shrinking, swelling and warping. 
Bradley-Miller frames are recognized for 
their accuracy of manufacture. 


BRADLEY, MILLER & CoO. 
BAY CITY, MICHIGAN. 





MICHIGAN WHITE PINE, 

IDAHO WHITE PINE, 

CALIFORNIA SUGAR PINE, 

PONDEROSA PINE, 

LONG LEAF AND SHORT 

LEAF YELLOW PINE, 

ALSO WHITE SPRUCE 

(Graded on White Pine Rules) 

DOUGLAS FIR AND 

WESTERN HEMLOCK. 

(VIA RAIL OR WATER) 
AND 

OTHER LUMBER ITEMS. 
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To Form Exclusive Hardwood 


Organization 


(Continued from Page 42) 


needed. He cited the intrusion of hardwoods 
of other sections into the producing region of 
the South, the 20 cents a thousand advertising 
program for Appalachian hardwoods, and at- 
tacked the fixing of dues on the per thousand 
foot shipment basis, inasmuch as it supported 
an association lavishly when times are best and 
starved it during reverses, at which times its 
work is most urgently needed. He suggested 
as territory the southern region recognized as 
producing about 60 percent gum and from 20 
percent to 30 percent oak. He went into de- 
tails in outlining the plan substantially covered 
in the committee recommendations. 

After brief discussion of Mr. DeLaney’s sug- 
gestions, W. D. Brewer moved the appoint- 


ment of a committee to make definite recom- 
mendations for action. There was some subse- 
quent discussion during which it was revealed 
that 100 mills produce 73 percent of southern 
hardwoods. Discussion also revealed an opinion 
that general organization work may require 
about $75,000 annually and an advertising 
program of worth while proportions $125,000 
annually. On the basis of 200 units (one unit 
equalling a single band saw and a re-saw one- 
third unit) it would require $1,000 per unit. 
No effort would be wasted in starting activity 
with a minority group with the idea of induc- 
ing others to join. The membership would de- 
termine what activities should be carried on 
and include them in an annual budget. On the 
estimated budget the cost would average around 
12% cents a thousand feet, it was said. 

The meeting recessed to give the committee 
opportunity to act, and upon re-convening 
adopted the report without opposition. 
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Offers Copy of Profit Making 
Booklet 


“You Can Make It For Profit” is a 48 page 
booklet containing plans, lists of materials and 
instructions for making over 100 practical ar- 
ticles out of wood. The book caters to indi- 


vidual needs rather than to the demand for 
articles manufactured on a mass production 
scale. It therefore contains many ideas that 


can be profitably used by the retail lumber yard, 
such as how to make brooder coops, poultry 
trap nests, dry mash hoppers and many other 
articles. The AMERICAN LUMBERMAN is ad- 
vised by the Porter-Cable-Hutchinson Corpora- 
tion, manufacturer of sanding machines, saws 
and woodworking machinery, that it will send 
a copy of this booklet on receipt of 10 cents 
(currency or stamps). Requests should be ad- 
dressed to the AMERICAN LUMBERMAN, 431 So. 
Dearborn Street, Chicago, and these will be 
promptly forwarded to this company. 





Los Angeles Receipts 

[Special telegram to American LumMBERMAN] 
Los ANGELES, CALIF., Jan. 13.—Cargo ar- 
rivals at Los Angeles harbor last week 
amounted to a total of 11,571,000 feet, there 
having been eight cargoes of fir with 10,588,000 
feet and two of redwood with 983,000 feet. Ar- 
rivals the preceding week amounted to 4,291,000 
feet, consisting of six cargoes of fir, and none 
of redwood. Unsold lumber on the harbor 
totaled 5,389,000 feet, compared with 4,743,000 
feet the preceding week. Sixty-eight vessels are 
reported laid up and one operating off shore; 
the preceding week fifty-nine vessels were re- 

ported laid up and one operating off shore. 





Price of ‘Home Lovers" Booklet 


Reduced 


WasuincrTon, D. C., Jan. 11.—As a further 
stimulus to interest in home building, the Na- 
tional Lumber Manufacturers’ Association has 
reduced from 10 cents per copy to 5 cents the 
price placed on its sales literature booklet “for 
Home Lovérs” sold to dealers in quantity lots 
for distribution among their trade. The booklet 
was originally offered to dealers at the higher 
rate covering half the total cost of production 
and 135,000 copies were distributed to prospec- 
tive home owners by retailers under this ar- 
rangement. The new price of 5 cents a copy 
in quantity lots represents about half of the 
actual printing cost and less than one-fourth of 
the total production cost. 

“for Home Lovers” is a thirty-six page sug- 
gestion booklet of lovely homes built of lum- 
ber. It contains thirty-two plates divided be- 
tween attractive photographs of and architec- 
tural designs for beautiful lumber-built dwell- 
ings. Many details are given showing how the 
use of wood indoors, ells, porches and at other 
points can bring out exquisite charm, disclosing 
the refinement and personality of the home occu- 
pant. 

In a circular announcing the new rate the 
National association points out to dealers that 
“nowhere else can lumber dealers purchase a 
similar book of architect-designed houses in 
color at a rate which will permit them to use 
such booklets promiscuously as general adver- 
tising matter.” Provision is also made for 
imprinting at cost the firm name and address 
of dealers on individual copies of the booklet. 





“BuILpINGS providing proper ventilation ad- 
mitting sufficient fresh air, with the avoidance 
of drafts and dampness, are very essential in 
preventing the spread of tuberculosis among 
cattle,” declared Dr. Peter Malcolm, of Des 
Moines, Iowa, recently in reviewing the needs 
and methods of fighting against this disease. He 
is chief of the State Division of Animal In- 
dustry. 
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THIS WEEK’S LUMBER PRICES 





and west side mills have reported the following average 
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mill sales prices on southern pine to the Southern Pine Lumber Ex- 

















change, New Orleans, La., for sales made in the period Jan. 1-5, but, where prices. for this period were not available, average prices for 
December have been inserted and distinguished by asterisk: 
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Following are f. o. b. Wausau, Wis., prices: | ,%,° }9:32 19-50 11-00 13-00 i575 1800 1650 | fh ee 35.74 24.01 
No. 1 Hemlock Boards, 1 1 10, 12@14° 16° | 12”. 11-75 1200 12:75 13.50 13:00 14.00 16.00 | ebahabiietarinhiety _ st 
a eee pF Se $19.50 $20.50 $21.50 2x4”, 8’, $11.00; 10’, $10.50; 2x6”, 10’, $9.50 Larch and Douglas Fir 
1x CP eee ee eeeeeees 23.00 24.00 25.50 tandom— 2x4” 2x6” 2x8” 2x10” 2x12” | No. 1 Gimension 2x4" Als. .....ccccccssta $15.77 
Ee” ph eee eemiawe 24.00 25.00 26.50 No. ae 8.00 $8.00 $5.50 $5.75 $8.00 No. 1 dimension 2x6&8” AL............ 12.1 
=r. anne eerk tecnen a oy 7-38 $9.08 ee ee 4.00 3.50 rp tees ees! 
x12” 
aaron aa : bo SS | 
Fi 
Ey ig Ol eae Te oe eee $15.00 | WEST COAST LOGS 
No. 1 Hemlock Dimensi S1S1E 6a5 to 13u12" to 40’, surtaced.......ss. 14.50 
: 8’ ae 12&14’ 16’ Pir Lath | Everett, Wash., Jan. 9.—List prices of logs: 
OT sidlwhiauad $24.50 $24.50 $24.50 $25.50 | No. 1, 1%"x4’, dry............ce eee e eee. $2.25 | Fir: No. 1, $16@17; No. 2, $12@13; No. 3, 
. . =e -- 22.50 23.50 24.00 5.50 | $8@9. 
- cnevinnniae ‘2s oes ates ay Cedar: Shingle logs, $9@11; lumber logs, 
aa: Toeeresen * 935 30.00 29:00 29.50 21 opportunities were offered to an $20. 
For Né. dimension, deduct $3. 00 from price “ Hemlock: No. 3, $11@ 11.50; No. 3, $9@9.50. 
of No. ’ advertiser who wanted a yard Spruce: No. 1, $17@18; No. 2, $14; No. 3, $9. 
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RED CEDAR SHINGLES 


Seattle, Wash., Jan. 9.—Following are prices 
direct to the trade, on carload or part carload 
lots, f. o. b. mill, all prices being based on 
four bundles to the square, and shingles mixed 


with fir lumber being 10 cents higher than 
these prices 
New Grades, Per Square 
Washington- British 
Royals, 24” Oregon Columbia 
No. 1.. ‘ “2 .$2.40@2.75 
Pertections, 18”, 5/24"— 
a. Bee 1.80@ 2.25 1.80@1.95 
No, 2? 1.10@1.35 1.10 
No. .90@1.10 
16”°— 
Se « > & > Se 35@1.75 l 60@1.70 
No. 2 or all clear. 1.15@1.50 1.20@1.309 
No. 2, 137 GIGRP..cess 1.10@1.35 1.20 
No. 3, 10” clear or 
ee ee 80@1.25 .95@1.00 
No. & 3” GigAlscccevss .759@1.10 80 
Dimensions, 5/2, 5x16”— 
OS vc ctnnsenevesoue 1.70 





PHILADELPHIA PRICES 


Philadelphia, Pa., Jan. 11.—Following 
prices prevailing today in this market: 
LONGLEAF YELLOW PINE FLOORING, 1x3-inch— 
B&better, $36.00; No. 1 common, $33.00; No. 2 

droppings, $25.00. 

LONGLEAF YELLOW PINE TIMBERS, 

Rough, merchantable grade, water delivery— 

6&8-inch 10-inch 12-inch 14-inch 16-inch 
$35.00 $40.00 $53.00 $61.00 $71.00 

Greorcia AIR DrigpD Roorers— 

Tongued and grooved, %-inch, 6-inch width, 
$18.00. 

KILN Drigp YELLOW PINE ROOFERS— 

Tongued and grooved, standard, 6-inch width, 
$22.00. 

NortTH CAROLINA PINE RovuGH Box, No. 1— 
10-inch, $24.00. 12-inch, $25.00. 

NorTH CAROLINA PINE FINISH, 


are 


Sn  cecaresseonene woe $36.50 
NortH CAROLINA PINE STEPPING, 

B&better, 5/4x12-inch.........e.eee0% $54.00 
NorTH CAROLINA PINE DIMENSION, No. 2 & bet- 

ter— 
S4S, %-inch scant, 2x3-inch, 9-foot, $18.50; 


2x3-inch, 16-foot, $19.00. 
10- to 16-foot, $21.00. 


ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended Jan. 9: 


Rough, 2x10-inch, 





Plooring 
1x3” 1x4” 
Edge grain—Bé&better ....... $51.00 $50.00 
Flat grain—Bé&better ....... 26.00 26.00 
i Stes eh cwa dee wane se eee 23.50 23.00 
a eerie ee 16.50 16.00 
Partition and Siding 
Boston partition, B&better, 1x4”........ $26.50 
Drop siding, B&better, 1x6” ........... 26.00 
Finish and — 
Finish, B&better, 1x5&10” ooo ee 0841.00 
Finish, B&better, 5 4x5&10" ......-.++++ 58.00 
Cee: Oe WROG, BUDS 6c oc ce rerevevions 42.00 
Discount on moldings, 15 i,” and under... 53% 
OE” GO BOG kceccsacesceeneneevess 45% 
Boards and Shiplap 
3oards and shiplap, No. 1x8” .......... $24.00 
Boards, No. 3, 1212”, 10, 18@20’........ 20.00 
Tee SS 2 a eer re 15.00 
Dimension 
No. 1, 3x6", 14- and 16’.... .$16.50 
2 DP we wecatedxvasaxne ee 19.50 
SuiS”,, 13- anmG@ 16° 2.0000. 28.00 
ie, O Bee. See GO BG cc ccoceccovccees 16.00 
$2338", 13 te 16° . 18.00 
Lath 
ie. @. Se © pvcégencneenwunwas ccecGa te 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LuMBERMAN] 


Portland, Ore., Jan. 12.—The following are 
prices for mixed carlots prevailing today: 


Finish— Factory stock— 
SE Sh ewe $43.00 ess $17.00 
1x4—10” 33.00 SS Rr eS 21.00 
| eget ee 22.09 
jevel siding— OPO scaccéeacs 24.00 
eee $19.00 SOGITS/6 «.6n 0% 28.00 
144x6”", Flat gr. 20.00 i. sath ee 3.00 
4x6", Vert.gr. 25.00 yreen box 11.00&13.00 





Following are typical average f. o. b. 


folk prices received during the week ended 
Jan. 9, as reported by the North Carolina Pine 
Association: 
Rough 
Edge 4/4 
CS Ee eer ee eRe rt eee $34.50 
Sa PS ee iy oe ee ee era ma ne 23.30 
RR Saree eek gee are as 15.00 
Se Be oe 65a waa Ve eels be Rea ooo 12.60 
No. 1 No. 2 
B&better No.1 box box 
lx 4” he aie) wi re 
a Se ee cane ae, noes 
Ft ... 32.65 $26.40 $15.50 $14.15 
*) eee re ee ere aah da 
ae ee 33.65 26.00 15.50 14.80 
ill Pere apa 36.40 29.35 16.80 14.85 
tt —e 49.70 36.80 21.65 16.50 
Edge B&better 
I ee ree ae meer ears eT $37.00 
Sh var catch axa 0h aan cnc irae shad De kG os as ak 19.55 
a i ini gi ec ih sa auc acme ae aOR Gee i 3.50 
OE ea ee RR eye tae Tae” en 41.50 
Bark Sdrips 
B&better, 4/4” ..... ee a ee ee 23.50 
A ea F aces eriaie ab aoe % 11.00 
Dressed 21%” 3” & 
Flooring- Wide Wider 
3&better, 13” ...... $31.35 $31.00 
No. 1 common, i#”....... 25.85 26.95 
No. 2 common, Ra aed ee 19.00 17.85 
B&better, bark strip partition.. $24.55 
Box bark strips, dressed............... 12.50 
No. 2 
Roofers dressed 
BN an Ra a ae a a ieee $16.30 
IE wien acne po ka ince cea aa Gab esac 17.00 
SD? «Shs oa rca rc a res a nls ND ree erate ee le eee 17.50 
SEE, | iccialr Sh’ a? Sas, wr len Sorin th rial eee te er 20.85 





WESTERN RED CEDAR 


Seattle, Wash., Jan. 9.—Prices for red cedar 


siding in mixed cars, new bundling, 8 to 18 
foot, f. o. b. mill, are: 
Beveled Siding, 14-inch 
Clear ‘A’ — 
4-inch . $20.00 $18.00 $15.00 
5-inch 24.00 20.00 17.00 
ee 24.00 19.00 17.00 
Clear Bungalow Siding 
% inch 1% inch 
a. Sr ae . $39.00 $26.00 
errr errr re 48.00 38.00 
DEL “vie-e'n ao a io ee oe 60.00 is 
Finish, B&better 
S2SorS4S 
or Rough 
RE 3 halt Gite eles tre ee nae $ 45.00 
ET Fae Sark ean aca te ern Nao aka dc eee 55.00 
SU.” ive gration cal bid Grau. dc pear oie 70.00 
| ESE RESPEE Sela eee eneee noe areram ton aes 100.00 
ET - ac en eae as Ade alhee waa ee ee aan 105.00 
Ceiling or Flooring 
RE? ida iat arata dle aida aise ak ae oe ilo $ 30.00 
Discount on Moldings 
Made from 1x4” and under.............. 64% 
Made from other sizes. .......ccceccess D4 
Additional discount for 10,000 feet or more 
Oe Ge seecec tasks ssnceetvnndeskedcuaene 5% 
Clear Lattice 5/16” 4 to 16 
100 lin. ft. 
Rae A¢bacaews . $0.25 
| WPREIPELPPETERCRCTUR  CeRT eC re ee eee 133 
1% SCHEV EN PEDO SHER CHO OES 'O oO KORA OO eS .36 


AMERICAN LUMBERMAN 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, 
f. o. b., Wausau, Wis.: 


AsH— 
Sel. No.1 No.2 Nog 
4/4 - $47-49 $37-39 = 29 $20-21 $15-16 
, =. 55-5 45-4 3-35 22-28 165-16 
6/4..... 60-62 50-52 38-40 25-26 15-16 
8/4 70-72 60-62 43-45 28-80 15-16 
BrrcH— 
, 50-52 35-37 25-26 19-21 14-15 
S, = 53-55 38-40 28-30 21-22 15-16 
|, 68-60 43-45 34-36 23-24 14-15 
_, 65-67 60-52 40-42 30-32 14-15 
>, a 73-75 68-60 53-55 45-47 ete 
7 78-80 63-65 58-60 50-52 
|; ee 128-133 113-118 98-103 “see 
eS 43-44 33-34 23-24 17-18 
| eae 43-44 33-34 23-24 17-18 
Thin 4/4. 43-44 33-34 23-24 3.20. 


Price of No. 2 and better, 1x4 inch ‘ona 
wider, 4- and 6-foot toe $24-25. 

For select red, add $10 

Rough birch, 6- to 16- foot, 1x4 inch, two 
face clear, $59- 52; one and two face ‘clear, 
$38-40; 1x5-inch, two face clear, $60-62, one 
and two face clear, $48-50. 


eee 45-47 35-37 26-26 17-18 14-15 
>, =a 50-52 40-42 30-32 21-22 15-16 
-, 60-62 50-52 35-37 23-24 14-15 
: 60-62 50-52 35-37 28-30 14-15 

Sort ELmM— 
FAS No. 1&sel No.2 No.3 
| ee 40-42 28-30 20-21 17-18 
eee 47-49 35-37 22-23 19-20 
6/4. . 47-49 35-37 22-23 20-21 
| eee 50-52 35-37 25-26 20-21 
Rock ELM— 
FAS Sel No.1 No.2 No.3 
er 80-82 ey 65-57 25-26 16-17 
| =e 85-87 oo 60-62 30-32 18-19 
|, 90-92 65-67 30-32 19-20 
|, 95-97 75-77 38-40 25-26 
a 105-107 85-87 62-54 cone 
re 115-117 95-97 67-59 30-82 
Basswoop— 
|, 48-50 38-40 26-28 20-21 14-15 
|" 51-53 41-43 30-32 22-23 15-16 
is ened 55-57 45-47 33-35 22-23 15-16 
| 60-62 50-52 38-40 22-23 15-16 
ee 68-70 58-60 48-50 35-37 
7 ee 78-80 68-70 58-60 40-42 

Keystock, 4/4 No. l&better, $55-57; or on 

grades, FAS, $65-67; No. 1, $45-47; 5/4 No. 


l&better, $60-62; or on grades, FAS, $70-72; 
No. 1, $50-52. 

One and two face clear 6- to 16-foot, 1x4- 
inch or 1x4-5-inch, $45-47; 1x5-inch, $50-52. 


RED OAK— 
, Se 60-62 45-47 33-35 23-25 12-13 
_, = 65-67 50-52 38-40 28-30 13-14 
70-72 55-57 45-47 30-32 13-14 
| 80-82 65-67 50-52 35-87 13-14 
HarRD MAPLE— 
| 48-50 38-40 28-30 20-22 11-12 
| 58-60 43-45 30-32 22-24 13-14 
| 63-65 48-50 32-34 24-26 13-14 
7 63-65 48-50 32-34 26-28 13-14 
sg Te 78-80 63-65 48-50 35-37 .... 
ae 93-95 8-8 8-60 40-42 
|, 143-145 128-130 108-110 
HarRD MAPLE RouUGH FLOORING Srock— 
— 1 No.2 No.3A 
com, com. 
DE ceuvinceeskasaeonend $28- “30 a. 22 $14-15 
a anivavewstiaweuwmere 30-82 22-24 16-17 
BEE casts hae saeco wai arn ‘i «ee 24-26 16-17 
BEECH— 
No. 2 and better 
Se naa hb iciaane hewn ween e a oe 33-35 
DPR itvéitenaksanenewsaee “ «+++ 38-40 
FAS Sel. No.1 No.2 No.8 
a $62-64 $52-54 $42-44 $30-32 $14-15 


Additions for special widths of No. 1 and 
better in all hardwoods, standard lengths, are: 
8-inch and wider, $12; 10-inch and wider, $30; 
12-inch and wider, $35. 





CROSS TIES 


St. Louis, Mo., Jan. 11. 
tie prices prevail f. 





The following cross 
o. b. St. Louis: 


Untreated S’th'n 
White Southern Heart 


Oak Sap Pine Pine 
No. 5, 7x9”, 8’, 9” face. .$1.10 $0.90 $1.75 
No. 4, 7x8”, 8’, 8” face.. 1.00 .80 1.45 
No, 3, 6x8”, 8’, 8” face.. .90 -70 1.23 
No, 2, 6x7”, we 7” face.. .80 -60 1,07 
No. 1, 6x6”, 8’, 6” face.. .70 -50 .89 


Red oak as heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, 15 


cents less than white oak; sap cypress, 20 
cents less than white oak. 
Switch Bridge 
Ties Plank 
CO Ee eee $34.00 $32.00 
ee eee 31.0 ics 
a. “wt sap pine, untreated— 
Cnet beedann ee eekne 25.00 ae 
Denes cbs Kalan ean eee alee 27.00 





END DRIED WHITE MAPLE 


Prices on end dried white maple, f. o. b. 
mills, lower Michigan: 


FAS 





No, 1 & sel. 
$ 7 





MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of northern hard maple flooring as re- 
ported to the Maple Flooring Manufacturers’ 


Association, averaged as follows f. o. b. cars 
flooring mill basis during the week ended 
Jan. 9: 

First Second Third 
RC 5 oud yo inirietacar atc $49.21 $39.58 $22.21 














Janua 


Foll 


RED G 
Qtd. 
se 

Pin. 
Ni 
SaP G 


a) 


Pin. 
Ne 
Ne 
BLACK 
Qtd. 





Foll 
basis, 


Clr. 
Clr. q' 
Sel. 
Sel. 
Clr. pl 
Clr. p 
Sel. pl 
Sel. pl 
No. 1 
No. 1 
No. 2 


Clr. 
Clr. 
Sel. 
Sel. 
Clr. pl 
Clr. 
Sel. pl 
Sel. 
No. 1 ¢ 
No. 1 
No. 2 « 

New 
by add 
for %- 

Chic: 
by adc 
$6; for 





Al 


Cinci 
Sale pr 
palachi 


PLAIN 


FAS 
No. 1 
No. ;: 
No. ; 
Sd. 1 
PLAIN 
FAS 
No, 1 
No. | 
No. | 
CHESTN 
FAS 
No. 1 
No. ; 
Sd. w 
No 
No. 1 
wo 
POPLAR: 
Pane 
18” 
FAS 
Saps 
No. 1 
No 
No. 
Mapex 
FAs 
N.). 
No. 


KA} 
ers re 
So far 
their ; 
Lath 





1932 


dS 


oods, 


No. 3 
15-16 
15-16 
15-16 
15-16 


14-15 
15-16 
14-15 
14-15 


570- 72: 


t, 1x4- 
-52. 


12-13 
13-14 


13-14 


i better 
35 


40 


No. 8 
} $14-16 
1 and 
hs, are: 
er, $30; 


flooring 
y as re- 
cturers’ 
b. cars 
< ended 


Third 
$22.21 
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SALES PRICES OF SOUTHERN HARDWOODS 


Following! were average sales prices received for southern hardwoods during the week ended Jan. 5, Chicago basis: 
7 4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
RED GUM— WHITE OAk— 
oe ee FO sai eo, Oe cen wabaieacenns Cpeeeee 
it keene BDH PRE RR eee wahkenaee Cee . Re dtecae wee ee w 2. y rs 73.75 
Pin. FAS.. 65.50@ 68.00 71.00 71.00 73.00 + a 1&sel. rare ee lili Sek alien ce ade IIE § abe Oke : 9 ere ye 
i SUMP GREE ee ciwnicince nncconencide cekvanesines No. BA. SE DEE. sicdsvacsscs seunwelsalls -Govenscunmes 
Sap GUM— ne es ee "Gene aen nes eoetieetwane eolereanenuee 
a s adtnadewainm anaes eae anes feemeleee ewe 44.25 Rep O 
i MD occas. dicavadaseae  Seaieaheawes a Mh gw 
STU cnc ic ccin, wesencacxecs capetmuniel Pin. FAS... 63.00 saw wneesnnee ceeenecreers seeeeeeeees 
No. 1&sel. 24.25@ 30.00 ............ ceucccee 28.00@ 29.25 Dee, Seer. SEO 46.58 SOSG —§ Qo ak ebeN beeen s 26-6. MODE Dele 
Me. $.... $2.00@ 88.96 ............ pekiucis: eeutwariees No. 2.... 32.00@ 34.50 2... cece eee cece eee ees tee eee ee enes 
BLACK GUM— PoPLAR— 
Qtd. No. 1& Pin. No. 1 
Re Mitac later seiieksallecarecg atin _/aenwedoel ah ately seid) on wear ie ae ae 33.75 ee eG Sy yee ee eo eae 
Pin. No. 1 & AsH— 
i wens EE, Saiviiceieae “tscaeetnes waanwasaaers ran 75.00 
ee ne oe eg. Hitne wae knear DP atinéve Keer eeeweak: dhandeennener Meeeennnee te 75. 
TUPELO— WILLOw— a 
Pln. No.1 & eo, toe) See 8  wbviandaateds oe ST ed wae teen 
sel. eS ee rT ee re a eee ee ee MAGNOLIA— 
No. 2. “as a . Bente kbaeenw e0en Geena em. xooRaatnan i See eer er ee a. * © eteeesbreten  Ceakume ees 





OAK FLOORING 


Following are carlot quotations, Memphis 


basis, on oak flooring: 
§X2%," 38x11” %x2” %x1%” 
Cir. qtd. wht.....$85.00 $83.00 $75.00 $54.00 
Clr. qtd. red.... 74.00 63.00 55.00 50.00 
Sel. qtd. wht..... 62.00 50.00 40.00 36.00 
Sel. qtd. red..... 48.00 44.00 40.00 39.00 
Clr. pln. wht.... 53.00 48.00 47.00 36.00 
Clr. pln. red.... 49.00 46.00 44.00 38.00 
Sel. pln. wht.... 41.00 35.00 36.00 27.00 
Sel. pln. red..... 41.00 37.00 36.00 29.00 
No. 1 com. wht.. 31.00 23.00 20.00 16.00 
No. 1 com. red.. 31.00 25.00 18.00 17.00 
No. 2 com....... 13.00 13.00 10.00 8.00 
1x2” %x1l%” x2” 
a See $78.00 $78.00 $95.00 
ee ere 70.00 70.00 90.00 
oe ee eee 58.00 55.00 60.00 
ee Se er 58.00 55.00 60.00 
 -_ SS ae 50.00 50.00 54.00 
et wee POs cacevenns 47.00 47.00 50.00 
nk MN eis: aki @ OL hw 40.00 40.00 45.00 
i Se Rn 40.00 40.00 44.00 
me & OOM. WE cc cacvce 28.00 23.00 22.00 
. eS Se ee 28.00 23.00 22.00 
i oa eee 12.00 12.00 10.00 


New York delivered prices may be obtained 
by adding to the above: For }#-inch stock, $9; 
for %-inch, $4.50; for %-inch, $5.50. 

Chicago delivered prices may be obtained 
by adding to the above: For een stock, 
$6; for %-inch, $3; for %-inch, $3.50. 





APPALACHIAN WOODS 


Cincinnati, Ohio, Jan. 11.—Average whole- 


sale prices, carloads, Cincinnati base, on Ap- 
palachian ‘“‘soft texture’ hardwoods: 
PLAIN WHITE OAK— 
4/4 5&6/4 
OO Ee $95@100 $105@115 $1100120 
No. 1 com.&sel. 45@ 50 60@ 65 0@ 75 
No. 2 com..... 30@ 33 38@ 40 
No. 3 com..... 20@ 22 24@ 26 26@ 28 
Sd. wormy..... 33@ 35 55@ 57 60@ 62 
PLAIN RED OAK— 
Lt Ore 75@ 82 S0@ 85 90@100 
No. 1 com.&sel. 43@ 48 52@ 55 58@ 62 
No. 2 com..... 28@ 30 36@ 38 38@ 40 
No. 3 com..... 20@ 22 27@ 30 28@ 30 
CHESTNUT— 
a eee 70@ 75 80@ 85 90@ 95 
me. 5 COMB. 60x 42@ 46 61@ 65 61@ 65 
No. 3 com. 20@ 21 20@ 21 20@ 21 
Sd. _wormy & 
Yo. 2 com... 25@ 28 29@ 32 33@ 35 
No. 1 & btr. sd. 
WHS eevee 28@ 32 30@ 3: 35@ 37 
PoPpLAR— 
Panel & No. 1, 

18” & wadr...130@135 140@145 150@155 
FAS sila an ate 887100 105@115 120@130 
Saps & sel 60@ 75 80@ 90 95@105 
No. a ae 43@ 48 50@ 55 55@ 60 
No, re 28@ 30 32@ 35 38@ 40 
me, BB. iss 20@ 22 26@ 28 27@ 29 

Mary«z-- 
i eras 70@ 75 75@ 78 78@ 80 
N. 1 com.&sel. 45@ 50 52@ 55 57@ 60 
No. 2 com..... 33@ 36 38@ 4 39@ 42 





SHINGLES AND LATH 


KANSAS CITY, MO., Jan. 11.—Retail deal- 
ers report a fair demand for shingles, but 
So far have shown no tendency to replenish 
their stoe ks, which must be dangerously low. 


Lath demand is very dull. 


This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 21 


NORTHERN PINE 


3UFFALO, N. Y., Jan. 12.—Neither retail- 
ers nor industrial users are busy enough to 
need much new stock. Open weather has 
been of some benefit, but building is con- 
fined to small repair work to a great extent. 


EASTERN SPRUCE 


BOSTON, MASS., Jan. 12.—There is little 
buying, although yard stocks are very light. 
Prices are abnormally low and weak. Quota- 
tions: Random lengths, 2x3- to 7-inch, $21@22; 
2x8, $25@26; 2x10, $32@33; merchantable 
covering boards, 5-inch and up, 8-foot and 
up, D1S, $23@24; matched, 1x6- and 7-inch, 
random lengths, $25@26; furring, 1x2- 
inch, $21@22; lath, 1%-inch, $4; 15-inch, 


$4.70@4.75. CYPRESS 


CINCINNATI, OHIO, 
cypress is still spotty, 


Jan. 11.—Buying of 
but there is a general 


improvement in inquiry. Eastern whole- 
salers and factories are buying finish. Some 
tank stock is being taken. Prices are still 
low. 

BALTIMORE, MD., Jan. 11.—Volume of 


cypress business is still restricted. 
of prices is about the same as 


HEMLOCK 


BOSTON, MASS., 
lock is moving. 


The level 
it has been. 


Jan. 12.—Very 
Retail stocks are light. 
Trade in northern and eastern hemlock is 
just about stagnant. The nominal price for 
clipped boards is $24 and 23 for random, In- 
quiry for western hemlock has picked up a 
little. Current quotations for Boston dock 
delivery: 2-inch, $14.75@15.25 off page 10% 
Atlantic differentials, 3-inch and _ thicker, 
$15.25@15.75 off. 


DOUGLAS FIR 


BOSTON, MASS., Jan. 12.—There has been 
a little more inquiry for Douglas fir, but busi- 
ness is very quiet. Sellers are urgent, and 
prices irregular despite the fact that the cargo 
rate is now steady at $9 and will advance 50 
cents for February shipment. Yard stocks 
are generally very light, the amount in local 
wholesale storage being about 6,000,000 feet. 
For Boston dock delivery 2-inch fir is offered 
at $14.25 off page 10% Atlantic differentials, 
and 38-inch and over at $14.75 off. There are 
still some distress offers of boards, but for 
regular business prices are: No. 1, $19; No. 2, 
$18; No. 3, $15.50. 


little hem- 


KANSAS CITY, MO., Jan. 11.—Douglas fir 
prices are still soft. There is a little scat- 
tered buying, but it is insufficient to firm up 
prices, 


BALTIMORE, MD., 
part of December, 


Jan. 11.—In 
buying of fir reached such 
low levels that consumers and distributers 
may be expected to enter the market soon 
for their requirements. No marking up of 
the quotations has occurred, though the ad- 
vance in ocean freight rates to take effect 


the early 


in February may easily strengthen the situa- 
tion. Stocks here suffice for immediate needs. 

NEW YORK, Jan. 12.—Douglas fir sales 
volume has decreased, and many representa- 
tives of shutdown mills have withdrawn 
from the market until prospects justify re- 
suming production. British Columbia mills, 
when they have the stock needed, find them- 
selves in a little better position than Ameri- 
can mills because of the exchange rate, and 
also because boat space on British tramps 
is cheaper than on regular intercoastal lum- 
ber carriers. 


WESTERN PINES 


KANSAS CITY, MO., Jan. 11.—There was 
a slight let-up in the demand for western 
pines last week, attributed to heavy weather 
in most parts of the Southwest. Firm prices 
prevail. 


BUFFALO, N. Y., Jan. 12.—Prices in the 
western pines are not much changed. Sugar 


pine shows firmness, but white pine prices 
are called easy. Dealers who specialize in 
these woods have not attempted to get much 
business since the new year opened, but 
they look forward to improvement in trade 
within a short time, since stocks of buyers 
are all depleted. 


NEW YORK, Jan, 12.__Representatives of 
the Ponderosa pine mills say that most in- 
quiries are for cars of mixed commons and 
selects or for straight selects, while there 
is a scarcity of selects. There is no ten- 
dency for price of selects to rise, and com- 
mons are declining. There is often a differ- 
ence of $5@10 between bid and asked prices 
on D selects. 


HARDWOODS 


CINCINNATI, OHIO, Jan. 
in December and the first week of January 
were reported active, with prices stiffening 
somewhat. Southern oak, principally in No. 1 
common sound wormy, was in demand by 
automobile and body builders, and a fair de- 
mand for 4/4 came from furniture factories. 
Southern mills are reporting heavy damage 
from floods. Poplar and oak are moving in 
good volume through Gulf and South Atlantic 
ports to Great Britain and France. 





BUFFALO, N. Y., Jan. 12.—Buyers are fill- 
ing in their stocks as the occasion arises, 
and are more disposed to take hold than they 
were a few weeks ago. Prices are showing 
more firmness, because of the curtailment at 
many mills. 


BALTIMORE, MD., Jan. The belief of 
some of the best-informed members of the 
trade is that the undertone of the market has 
improved. Further reduction in stocks 
strengthens the technical position of the 
market, which needs very litle gain in ac- 
tivity to develop a stiffening in quotations. 
The reduction in foreign buying is sharply 
felt. 





NEW YORK, Jan. 12.—Despite reports of 
flood damage in the South, hardwood prices 


have not stiffened, and demand has decreased 












58 


to a point where the limited supply is more 
than adequate. Some resistance has devel- 
oped here to the new grading rules, and a few 
orders have been booked specifying “the 
rules enforced in 1931.” The full force of 
foreign financial conditions is beginning to 
be felt. Specialists in exporting hardwoods 
report that they have practically ceased 
operations, as they find that the United King- 
dom and other European hardwoods markets 
are buying only from other countries, such 
as the Central European group, which have 
gone off the gold standard. The French 
body builders, in order to avoid paying in 
gold, have substituted European beech and 
birch for American ash in their specifications. 
Maritime Province hardwoods are _ being 
bought by up-State hardwood mills, and sold 
here instead of the mills’ own output in order 


to take advantage of the depreciation in 
Canadian exchange. Some South American 
and European veneers are being sold to the 


prices, the 
willing to 


factories at very low 
especially being 


furniture 
South American 


take low prices in order to get New York 
funds. 

BOSTON, MASS., Jan. 12.—The southern 
pine market is quiet. Quotations: 8-inch air 
dried roofers, $21.50@22; B&better 11/16-inch 
partition, $32@35.25; 1x4 shortleaf and long- 
leaf flooring Bé&better rift, $58.50@62.50; C 
rift, $47@55; Bé&better near rift, $47@48; 
Bé&better flat, $34@35.50. 


KANSAS CITY, MO., Jan. 11.—Weather con- 
ditions have remained unfavorable for opera- 
tions at most of the smaller southern pine 
plants, and consequently the firm price posi- 
tion of larger southern pine producers is 
being easily maintained. Mill stocks are very 
badly broken, and filling an order for a mixed 
car usually entails some difficulties. Line 
yards are buying in very limited amounts. 


CINCINNATI, OHIO, Jan. 11.—Southern 
pine mills are running short of dry 2x4-inch 
dimension, also in 6- and 8-inch common 
boards, wholesalers here report. Stocks of 
other items are much broken, with mixed 
earlots hard to obtain. Retail yard demand 
here is light. Wholesalers agree that stocks 
in yards and in consumers’ hands generally 
are extremely low. Prices here are firming. 








BALTIMORE, MD., Jan. 11.—No demand of 
importance has been made upon the pro- 
ducers, and the users of longleaf have found 
their work not at all pressing. Offers of 
lumber received no very close attention, and 
the range of values remained about as it has 


been. North Carolina pine demand continues 
small, with the assortments on the wharves 
very low, and returns showing no improve- 
ment. 


NEW YORK, Jan. 12.—Feeling in the south- 
ern pine market is a little better, though not 
justified by present sales volume, inquiry or 
prices. In merchantable longleaf 12-inch 
timbers prices vary from $39 to $51, with 
some proportion of dense shortleaf allowed 
in most orders below $43. The railroad rate 
increase has not caused much comment in 
southern pine circles yet, as lumbermen are 
undecided as to whether it will reduce their 
margin of profit, or enable the railroads to 
buy lumber. Sales of southern pine flooring 
are a little more frequent, with B&better 


3-inch flat grain flooring at $34, and B&bet- . 


ter 38-inch rift flooring at $58. 
BOXBOARDS 
BOSTON, MASS., Jan. 12.—-Some box and 


shook manufacturers are beginning to experi- 
ence a little upturn of business, but numerous 
boxboard operators have old box lumber they 
are anxious to turn into cash, hence values 
continue to be demoralized by bargain offer- 
ings. It is possible to buy log run lots of 
round edge white pine inch boxboards at 
$18@19, and square edge for around $23, for 
Boston delivery. 


CLAPBOARDS 


BOSTON, MASS., Jan. 12.—Retail yards are 
receiving very few calls for clapboards and 
dealers will not do much replenishing of their 
low and broken yard stocks. Offerings of east- 


ern spruce and native white pine clapboards 
are so light that quotations keep about steady. 
Distributors of clapboards from the West 


Coast are urgently seeking orders, 
startling concessions are offered. 


and some 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 





New Ventures 


ALABAMA, Alabama City—Alabama City Lum- 
ber & Supply Co. has added a retail hardware and 
paint supply store to its retail lumber business; 
J. A. Brasher, manager. 


North Birmingham—Alabama Lumber Co. organ- 
ized by B. F. Frost, formerly with Advance Lum- 
ber & Timber Co. as secretary-treasurer for a 
number of years, has opened a retail yard on 
26th St. 

CALIFORNIA. Los Angeles—Angelus Hardwood 
Co. opening at 6700 S. Alameda. 


San Francisco—New Mission Hardwood Floor 
Co. has engaged in business at 1546 Divisadero. 
San Francisco—W. L. Comyn & Sons have en- 


gaged in the lumber and shipping business at 405 
California St. 

San Francisco—New Model Mill & Cabinet Co. 
has engaged in business at 63 Oak Grove. 


IOWA. Anamosa—Keseberg Lumber Co., new 
concern; H, C. Keseberg, manager. 
KANSAS. Wichita—Frank N. Kruske opening 


commission lumber business at 1226 N. Lawrence, 
NEW YORK. Rochester—Harry R. Harman has 


established a wholesale lumber business under 
name of Harman Lumber Co. 
OREGON. Prineville—E. R. Rell is reported to 


have engaged in the box manufacturing business 
at this point. 

WASHINGTON. Doty—Baker & Johnson have 
engaged in the logging business near here. 


Casualties 


CONNECTICUT. Danbury—J. 
loss by fire, $6,000. 

IOWA. Cumming—Cumming 
by fire, $15,000. 

KANSAS. Lebo—McAllister-Fitzgerald 
Co., loss by fire, $25,000; headquarters, Waterville. 

LOUISIANA. Leesville—Weber-King Lumber Co., 
loss by fire in dry sheds and stock. 


Edward Faulkner, 
Lumber Yard, loss 


Lumber 


MICHIGAN. Bergland—Bergland Lumber Co., 
loss by fire, $50,000. 

MISSISSIPPI. Pelahatchie—Pelahatchie Lumber 
Co.'s loss in dry kiln fire estimated at $20,000. 

NEW MEXICO. Tucumcari—Pearson Lumber 
Co., loss by fire, $25,000. 

NEW YORK. toslyn Creek—Conklin, Tubby & 
Conklin’s lumber yard damaged by fire; loss, 
$7,000. 

NORTH CAROLINA. Leakeville—C. C. Moore 
Lumber Co., loss by fire in office and stock room. 

OHIO. Carey—R. D. Perkins Lumber Co., loss 
by fire, $18,000; main office and two delivery 
trucks destroyed. 


PENNSYLVANIA. Sharon—Wishart Lumber Co., 
loss by fire, $12,000; offices and storeroom damaged. 

WISCONSIN. Milwaukee—Nordberg Mfg. Co., 
loss by fire in pattern shop, $7,250. 


New Mills and Equipment 


ALABAMA. Decatur—Stone & Barnett erecting 
a mill; headquarters at Lawrenceburg, Tenn. 

MICHIGAN. Bergland—Bergland Lumber Co. 
announces rebuilding of mill which has been de- 
stroyed by fire. 

OREGON. Portland—Robert R. Minton will open 
a woodworking plant at 1363 Portsmouth St. as 
soon as plant is completed. 

WASHINGTON. Tacoma— Northwest Wooden- 
ware Co. plans construction of a two-story addition 
to the Tacoma plant to be used for manufacture 
of tight barrels. Will be 36x100 feet in dimension. 


Business Changes 


ALABAMA. Bessemer—Bessemer Lumber Co. 
moving retail iumber business to the yard on Rail- 
road Avenue; closing out hardware business on 
Second Avenue. 

Tuscaloosa—Tuscaloosa Lumber Co. will shortly 
change its operation to an exclusive retail yard, 
closing down the mill because of shortage of avail- 
able timber. This is a Stringfellow holding. 

Tuscaloosa—R. V. Elledge has closed his com- 
mission lumber office and is now in the city license 
department. 

CALIFORNIA. Los Angeles—Longlyfe Shingle 
Co, has changed name to Longlyfe Cedar Prod- 
ucts Co. Management remains the same. 

Los Angeles—Geo. H. Walker & Son, wholesale 
lumber, moving to 828 Central Bldg. 

Pixley—Burnett Lumber Co. has 
yard. 

COLORADO. Broomfield — Broomfield 
Co. now owned by Lillian M. Huddart. 

Rocky Ford—Green & Babcock succeeded by 
Green & Babcock (Inc.). ’ 

GEORGIA. Statesboro—People’s Planing Mill, 
owned and operated by Arthur Howard, has been 
moved to new and larger quarters at the foot 
of Woodward Ave., where a lumber yard and 
builders’ supply business will be conducted in con- 
nection with the mill. ; 

IDAHO. Boise—Boise-Payette Lumber Co. chang- 
ing name to Boise-Payette (Inc.). 

MARYLAND. Baltimore—Box plant on Boston 
Street belonging to William Suechting & Sons 
(Ine.) closing down; orders transferred to Duker & 


closed local 


Lumber 


Asendorf. The Suechting plant on Portland Street 
continues, 
MISSOURI. Lebanon—Lingsweiler Lumber Co, 


moving office into new building. 


NEW YORK. Brooklyn—Weiss-Shour 
Corporation, specializing in hardwoods, 
signed to Frank M. Jobson, 116 W. 
Manhattan, 

New York and Potsdam—A. Sherman 
Co. succeeded by Sherman Lumber (lInc.). 

Potsdam—A. E. Wilkensen has bought the lum- 
ber yard and buildings of Jerome C. Folsom, lum- 
ber merchant, of Winthrop, N. Y., and has leased 
it to William F. Anderson. 

Winthrop—Jerome C. Folsom, lumber merchant, 
retiring because of ill health, has sold his yard 
and buildings to A. E. Wilkensen, of Potsdam, who 
has leased it to William F. Anderson, contractor 
and lumber dealer, who will continue its operation 
with George E. Anderson in charge. 

OKLAHOMA. May—The Sharp Lumber 
has discontinued business. 

OREGON. Booth—Herren Logging Co. sold bus!- 
ness to Crown-Willamette Pulp & Paper Co. 

Eugene—The Twin Oaks Lumber Co. has 
chased the business of the Rainier Coal Co. 


PENNSYLVANIA. Ambridge—Economy Lumber 
& Building Co. (Inc.) sold to Charles Kristufek, 
president of the company, and will continue under 
the old name. 


Lumber 
has as- 
34th Street, 


Lumber 


Yard 


pur- 


Ephrata—The Ephrata East End Planing Mill, 
owned by L. C. Wingenroth, has not changed 
hands as has been erroneously reported, but con- 


tinues in business under the old name. It appears 
that the ownership of the Ephrata Planing Mill 
Co., a different organization, which also continues 
under the old name, was recently transferred to 
Raymond S. Fassnacht. 

TEXAS, Fort Worth—James D’Arcy (Inc.) sue- 
ceeded by Arlington Heights Lumber Co., 4529 
Camp Bowie. 

Gladewater—McGranahan-Shepherd 
succeeded by McGranahan Co. (Inc.). 

WASHINGTON. South Bend—J. A. Lewis Shin- 
gle Co. sold to Raymond Lumber Co., of Raymond, 
Wash, 

WISCONSIN, Evansville—Evansville 
sold to Orfordville Lumber Co. 


Lumber Co. 


Lumber Co, 


Incorporations 


CALIFORNIA. Vernon—Vernon Pattern Works, 


incorporated; capital, $25,000; Ed. Messerschmitt, 
South Gate, interested. 

CONNECTICUT, New Dock—H. F. & A. J. 
Dawley, incorporated; capital, $200,000; old con- 
cern, 

FLORIDA. Marianna—Cecil Rhyne & Co., wood- 
working, incorporated. ‘ 

KENTUCKY. Hodgenville—Hodgenville Lumber 
& Supply Co., incorporated; capital, $15,000. 

MICHIGAN. Detroit—Redford Lumber Co. in- 
creasing capital from $150,000 to $225,000; 21702 
Grand River, 

NEW JERSEY. Bloomfield—Charles J. Murray 


& Sons, incorporated. 
Tuckerton—Tuckerton 
NEW YORK. Gloversville—F. D. 

corporated; capital, $75,000; 

Frank D. Peters, 51 E. 
New York, Bronx—Soundview Lumber 

tion, incorporated; capital, 200 

Harry Horowitz, 1145 Morrison 

York City. 

Potsdam—Sherman Lumber, 
ital, 500 shares, no par preferred; and 500 shares, 
common, no par; old concern. 

NORTH CAROLINA. High Point—Veneer Dimen- 
sions, incorporated; J. M. Laws, 2940 Independent 
St., Baltimore, Md., interested. 

Sylva—Jackson Log & Lumber Co., incorporated; 
to deal in lumber and wood products; capital, 


Lumber Co., incorporated. 


Peters Co., in- 
lumber yards etc.; 
8th Ave. 

Corpora- 
shares, no par; 
Ave., Bronx, New 


incorporated; cap- 

















"oe 


oe 


$50,000; E. O. Powell, interested. 
PENNSYLVANIA, Philadelphia—Fox Chase Lum- [ 


ber & Merchandise Co., incorporated under Dela- 


ware laws; to engage in the lumber business; 
capital, 1,000 shares, common. 
WASHINGTON. Seattle—A. A. Owen Lumber 


Co., incorporated; capital, $5,000; D. B. 
terested, 


Fryer, in- 





Hymeneal 
SMITH-DOLGE. Irving Murray Scott 
Smith of San Francisco, and Miss Dorothy 
Augusta Jean Dolge, of Tacoma, Wash., were 
married New Year's day at the Tacoma home 
of Mr. and Mrs. Ernest Dolge, parents of the 
bride. The ceremony was performed by the 
Right Reverend Lemuel H. Wells, and was at- 
tended by a large party of friends and relatives 
of the young couple. Miss Knight Smith and 
Miss Margaret Dolge attended the bride, and 
William Sherwood of New York City was the 
best man. Immediately following the cere- 
mony Mrs. Dolge, assisted by Mrs. James 
Morris, presided over the wedding breakfast. 
The bride is the daughter of the president 
of Ernest Dolge (Inc.), one of the Pacific 
Northwest’s leading lumber manufacturers. 
The young couple left on a wedding trip to 
southern California after which they will 
make their home in San Francisco. 
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ERIC A. ANDERSON, lumberman of many 
years experience, died at his home in Para- 
gould, Ark., on the morning of Jan. 4 after 
an illness of ten days. He was 67 years old. 
Mr. Anderson was a native of Sweden, born in 
Valdenmarsvik, and came to America at the 
age of 15. In 1904 he was working for the 


Sawyer-Austin Lumber Co. at Pine Bluff, 
Ark., and shortly afterwards became con- 
nected with the retail lumber business at 
Paragould, Ark., where he had since made 


his home. For the past sixteen years he had 
been engaged in the wholesale and commis- 
sion lumber business under name of Ander- 
son Lumber Co., with headquarters at Para- 
gould. His partner in this business was his 
son-in-law, J. A. Joseph, who will continue 
the business under the old name. Mr. An- 
derson was well known in the Arkansas and 
southern Missouri lumber trade. A widow, 
three children and five grandchildren survive. 


CAPT. NATHAN O’BDRRY, State treasurer 
of North Carolina, died suddenly at his home 
in Goldsboro, N. C., on Jan. 6, at the age 
of 75. Capt. O’Berry had been in the lumber 
business for many years in the South and 
had made a fortune in that business. It was 
in keeping with his character that a few 
days before his death he said to his family: 
“IT have made my place in life through lum- 
ber, and when I die I want to be buried in 
a wooden coffin.” This request was carried 
out and his funeral was marked by the sim- 
plicity to which he had adhered all through 
his life. Capt. O’Berry was a past-president 
of the North Carolina Pine Association, and 
was widely known among southern lumber- 
men. He had retired from the lumber busi- 
ness years ago. His son, Thomas, who was 
associated with him in business, has also been 
very active in the North Carolina Pine Asso- 
ciation and also the National Hardwood Lum- 
ber Association. 


F. E. BARTELME, president of the Keith 
Lumber Co., of Chicago, and the Hubbard 
Woods Trust & Savings Bank, died at his 
home in Hubbard Woods on Jan. 11, of a 
heart attack. Mr. Bartelme was 76 years old 
and was born in Alsace-Lorraine. He came 
to America as a boy and began his business 
career in 1873 as a clerk for Hatch, Holbrook 


& Co., lumbermen. The Keith Lumber Co. 
was organized in 1890 with Mr. Bartelme as 
vice president, and he became president in 
19138. He was well known and liked among 
the older generation of Chicago lumbermen, 
but had not been active of late years. A 
widow, two daughters and one son survive. 


WALTER J. MANSON, manager of the O. H. 
Wright & Co. lumber yard at Cherry Valley, 
Ill., died at his home in that place on Jan. 7, 
Mr. Manson was a native of Belvidere, IIlL., 
and was 41 years old. He was manager of 
the Perryville yard for fifteen years and was 


placed in charge of the Cherry Valley yard 
two years ago. He was retiring master of 
Cherry Valley Lodge, A. F. & A. M., and a 


member of the Modern Woodmen and treas- 
urer of the Perryville grange. Surviving is 
a widow, one daughter, one son, and a mother, 
three brothers and a sister. 


ROBSON DUNWOODY, 
known naval stores 
illness of several 





aged 43, a well 
operator, died after an 
months on Jan. 6, at New 
Orleans. Mr. Dunwoody went to that city 20 
years ago. During the last year he had been 
connected with the Riverview Timber Co. He 
Is survived by a widow, formerly Miss Mary 
Branan, of Atlanta; one son, Robson Branan 
Dunwoody; his mother, three sisters and one 
brother. 


REV. ABRAM WALTER GRAY, pastor of 
the Barre (N. Y.) Presbyterian Church and 
former lumberman, died at Barre Center on 
Jan. 7 of paralysis. He was 78 years old and 
or 


c many years was connected with the 
Charlton Lumber Co., North Tonawanda, 
Later he spent a number of years as an 


evangelist in Illinots and Ohio. For eleven 
years he was pastor of the Middleport Pres- 
byterian church and he had been pastor of 
the Barre church for the past eight years. 
Surviving are his widow and a son, Robert 
Lee Gray, North Tonawanda. 


GEORGE F. BARIES, aged 80, one of the 
oldest retail lumbermen in Ohio in point of 
Service, who conducted a business at Canal 
Winchester for 57 years, died at Grant Hos- 
pital, Columbus, Jan. 7, after a short illness. 
He was born and reared in Canal Winchester 
and entered the lumber business at the age 
of 23. He was active in religious and archaeo- 
logical work and was a life member and vice 
president of the Ohio Archaeological and His- 
torica!] Society. He was also a member of 
the board of trustees of Heidelberg Univer- 
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sity, Tiffin, Ohio, and served as a member of 
the board of foreign missions of the Re- 
formed Church for many years. 





J. T. TAYLOR, for many years secretary- 
treasurer of the Taylor-Young Lumber Co., 
of Kapowsin, Wash., died Jan. 2 at Seattle, 
Wash., following a heart attack. Mr. Taylor 
was 61 years old and had resided at Kapow- 
sin for 23 years, going to the Northwest from 
Minnesota. He was a native of Iowa and 
an active partner in the Taylor-Young Co. 
until the firm dissolved when its property 
was condemned by the city of Tacoma for a 
watershed. He is survived by his widow, a 
daughter, two sons, two brothers and a 
sister. 


L. E. CONNER, treasurer of the Potters 
Lumber Co., East Liverpool, Ohio, died in that 
city, Jan. 5, after a long illness. A carpenter 
by trade, Mr. Conner was first associated 
in the contracting business with the Rob- 
ert Hall Lumber Co., which became the Pot- 
ters Lumber Co. 19 years ago. A widow, two 
daughters and one son survive. 


DWIGHT THISTLEWAITE, 34 years old, 
former resident of Sheridan, Ind., died at 
Washington, La., recently, where he had been 
engaged in the timber business for a number 
of years and was well known. He is survived 
by his mother, Mrs. L. Thistlewaite and two 
children. 


CHARLES A. KARMIRE, 52 years old, of 
Shelbyville, Ind., died on Jan. 5, in the Meth- 
odist hospital in Indianapolis after a brief 
illness. He had been associated with the 
Shelbyville Desk Co. for a number of years 
and for many years was engaged in the 
lumber business at Fulton, Ky. The widow, 
one son and four brothers survive. 





WILLIAM EMERICH, 73 years old, for 
many years engaged in the slack barrel 
cooperage manufacturing business in Evans- 
ville, Ind., died at his home in that city on 
Jan. 4, after a prolonged illness. In late 
years he had operated cooperage plants in 
the apple districts of southern Indiana dur- 
ing the apple season and manufactured apple 
barrels. He is survived by two sons and one 
daughter. 


Teeuhle and Litigation 


EVANSVILLE, IND., Jan. 11.—The National 
City Bank, of Evansville, was appointed trus- 
tee for the Evansville Veneer Co. at the first 
meeting of the creditors before Referee in 
Bankruptcy George F. Zimmerman here, and 
furnished $5,000 bond. A second hearing of 
creditors will be held on Jan. 14. The com- 
pany filed a voluntary petition in bankruptcy 
recently and listed its assets at $628,932.92, 
and liabilities at $336,683.48. A hearing for 
the Indiana Tie Co. of this city, which filed a 
petition in bankruptcy recently, also is sched- 
uled to be had on Jan. 14. 





HERKIMER, N. Y., Jan. 11.—An involun- 
tary petition in bankruptcy has been filed in 
Federal court at Utica, N. Y., against the 
West Canada Lumber Co. asking that this 
firm be declared bankrupt. The lumber com- 
pany will have until Jan. 25 to file an answer. 
It is expected the firm will claim it is solvent 
and that it will fight to have the proceedings 
dismissed. 


LOS ANGELES, CALIF., Jan. 9.—A receiver 
in equity, James R. Martin, has been ap- 
pointed for the J. D. Halstead Lumber Co. 
of this city. 





Week's Loadings of Revenue 
Freight 


A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the week ended 
Jan. 2, 1932, totaled 503,325 cars, as follows: 
Forest products, 13,721 cars (an increase of 14 
cars over the preceding week); grain, 23,958 
cars; livestock, 18,304 cars; coal, 106,455 cars; 
coke, 5,839 cars; ore, 2,289 cars; merchandise. 
149,508 cars, and miscellaneous 183,250 cars. 
The total loadings during the week ended Jan. 
2 show an increase of 61,736 cars over the week 
immediately preceding. 
























[ How to Figure Costs for Advertising ] 
In Classified Department \ 


For one week......... ccccccccccc 3® Coms a line 
For two consecutive weeks......55 centsaline .: 
For three consecutive weeks.....75 cents a line | 
For four consecutive weeks...... 90 cents a line 
For thirteen consecutive weeks..... $2.70 a line 














For twenty-six consecutive weeks. .$5.40 a line 
For fifty-two consecutive weeks. ..$10.80 a line 


Seven words of ordinary length make 
Eoow See. 

Count in the signature. 
counts as two lines. 


¢ 


Heading 


No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 


equal to fourteen lines. 


Reiaittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 








THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN. 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and Sel- 
ler. Best for selling lumber, shingles, re- 
tail yards, business opportunity, timber 
and timberlands, machinery, locomo- 
tives, cars, rails and equipment used 
in logging operations. You can get em- 
ployees, salesmen, employment or any- 
thing used in lumber and allied indus- 
tries by advertising in the Wanted and 
For Sale department of the American 
Lumberman, 

Send your advertisement to the 


AMERICAN LUMBERMAN 
Greatest Lumber Newspaper on Earth. 


Address 431 South Dearborn Street, 
Chicago, Illinois, 


WANTED 


Salesmen 

















INTERESTED IN MAKING CONTACT 


With experienced Hardwood and Yellow Pine sales- 
man; one who has an established trade, and is 
thoroughly acquainted with the Eastern Penna. 
Furniture consuming trade. Give details of your 
experience, whether now employed, stating what 
kind of a proposition you would entertain as a 
salesman for an established reputable wholesale 


rm. 
Address ‘“‘R. 48," care American Lumberman. 





WANTED MAN TO REPRESENT 


A large manufacturer and wholesaler in Ohio with 
headquarters at Dayton. Good future for a live, 
aggressive man; familiar with industrial trade 
and working knowledge of southern and western 
woods. Give experience in detail, references and 
late photograph if available. 

Address “‘R. 53,’ care American Lumberman. 





WHOLESALE LUMBER SALESMAN 


Exclusive territories open principal cities in IIl., 
Ind. and Ohio, call on Yards, Furniture Factories 
and R. R. Full line Southern Pine and Hardwood. 
Commission only. Address H. W. HERRON, c/o 
Claypool Hotel, Indianapolis, Ind. 





A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 
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WANTED 











WANTED 














FOR SALE | 





Employment 


SUCCESSFUL EXECUTIVE, MIDDLE AGE 


25 years’ experience in mills and wholesale offices. 
Have successfully held positions as Pres. and V. 
Pres., Sec’y and Treas., Auditor, Gen’l Mgr. and 
Sales Manager Competent to handle executive 
position at mill, pine preferred; know the markets. 
Would like to take complete charge of a wholesale 
business, Southern city preferred. Will go any- 
where if position warrants. I would make an ex- 
ceptionally valuable asset to continue a business 
for an owner who wishes to retire. Past record 
will stand strictest investigation. 
Address “P, 29," care American Lumberman. 











POSITION IN COLORADO OR NEW MEXICO 


Thoroughly experienced retail limber yard man- 
ager now employed would like to make a per- 
manent connection. Can estimate ordinary build- 
ings from excavation to completion, both labor 
and materials. Make plans and details, long ex- 
perience in mill-work business. Would like posi- 
tion as yard manager or salesman on road in 
Colorado, New Mexico territory representing a re- 
liable lumber, mill-work and building material 
supply company. 
Address “G. 109,” care American Lumberman. 





CLASSIFIED ADS PRODUCE RESULTS 


That’s why people who want something 
or have anything to sell use the clear- 
ing house section. Advertise in the 
CLASSIFIED ADVERTISING Depart- 
ment to get it or sell it. Read the 
Classified advertisements every week. 





MAN OF WIDE EXPERIENCE & ACQUAINTANCE 
Eight years with Sherwin Williams Co. Seventeen 
years with Climax Mfg. Co. Nine Years with Lima 
Locomotive Works, Inc., as sales representative. 
Qualified to direct as well as sell. Can furnish 
reference W. E. MATHEWS,, Corry, Pa. 





EXPERIENCED HARDWOOD LUMBERMAN 


Desires position in the hardwood field 

aged Hardwood Dimension Mill, also 

hardwoods for ten years. 
Address “S. 3,"’ care 


Have man- 
inspected 
Willing to prove ability. 

American Lumberman., 





CAPABLE MAN 


Experienced in lumber sales and clerical work, 
open for connection. Wholesale, retail or mill. 
Sober and industrious Excellent references 


Address “W. B.,” care American Lumberman 





WANTED RETAIL YARD MANAGEMENT 

12 yrs. one point money maker. Al 
Salary and commission preferred. 

Address “R. 51,” care American Lumberman. 


bookkeeper. 





WANTS SUPPLIED 


Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago. 


POSITION WANTED 

Protestant, forty-seven years of age, 

rienced in collecting, drafting, 

ing and yard management. 
tigation. 

Address “R. 





married, expe- 
auditing, purchas- 
Invite thorough inves- 


45," care American Lumberman. 





EXPERIENCED HARDWOOD INSPECTOR 
Wants job inspecting or running yard. 
experience. 

Address “R, 46," care American Lumberman. 


SALESMAN DESIRES POSITION 


Years of experience in selling white pine and 
hardwood. 
Address “R. 30,” 


Some kiln 





care American Lumberman. 





HARDWOOD INSPECTOR 


Wants to buy and inspect on commission. 
the mills. 


Knows 


BOX 62, Elgin, Tenn. 





SUPERINTENDENT OR GENERAL FOREMAN 


Planing mill, special and stock millwork, also store 
fixtures, detailer, biller. Can draw up plans and 
spec’s. for residences, etc. Age 37, ref. 

Address “‘M. 19," care American Lumberman. 


DETAILER BILLER-ESTIMATOR 


Special and stock millwork, also store fixtures. 
Can lay out work and superintend mill. Highest 
references. Age 37. 

Address “M. 18,” 





care American Lumberman. 

















Lumber and Dimension 
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AM DESIROUS OF SECURING 


Source of supply for good straight grained, 
cut hickory and ash for the 
RALPH KRAUSS, 
Seattle. 


Retail Lumber Yards 
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WANTED RETAIL LUMBER YARD 


Give full details. Wisconsin preferred. 
Address “R. 35," care American Lumberman. 


WANTED TO BUY RETAIL LUMBER YARD 
One yard town. High Wisconsin pre- 
ferred. 

Address ‘‘R. 16,’’ care 


special 
manufacture of skiis. 
Western Ave. and Broad Street, 





SSS 








schools. 


American Lumberman. 


Second Hand Machinery | 
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4 OR Ss’ BAND SAW MILL 


With or without carriage. 
BOX 585, Montgomery, Alabama. 








WANT TO BUY 
Med. sized 4 sides plainer and matcher, good used 
machine, square heads. CHRIST OVERGAARD, 
Keystone, S. Dak. 





OPEN BACK BELT DRIVE NAILER 
Second hand machine; any condition. 26” to 28”. 
Wish to purchase direct from user. EASTMAN 
PACKING CASE CoO., Livingston Manor, N. Y. 





WTD. USED 8-G AMERICAN OVAL DIE SWAGE 


tooth shaper and bench bracket GROVER 
WETHERBEE, 741 Rosell St., Saginaw, Mich. 





Business Opportunities 


THE FEDERAL GOVERNMENT IS 


Constantly receiving bids on large quantities of 
lumber of all kinds, for miscellaneous deliveries. 
Former yard manager wants to hear from lumber 
and millwork concerns desiring representation in 
Washington. State your proposition in full when 
answering. 

Address “R. 29,” care American Lumberman. 


FOR SALE 


Business Opportunities 


FOR SALE LUMBERING OPERATION 
Scheller Brothers, near Parsons, West Va. 1,350 
acres timber land (about eight million ft. various 
kinds), band mill, and about half million feet of 
lumber on yard. Splendid opportunity for anyone 
wanting to engage in lumber business. Partners 
owning business died Want to sell as going con- 
cern J. W. HARMAN. 

W. K. Pritt, Special Receivers, 




















Parsons, W. Va 





WANTED—HIGH CLASS LUMBER OPERATOR 


To take stock in new lumber company now being 
organized; large blocks of stock to experienced 
men carry good positions. 

Address “‘R. 32," care American Lumberman. 





WANTED CO-OPERATIVE HELP 
Lumber, wood fuel, hard, and Housing 
Production, Annual man $2,500 to 
$5,000. E,. A. HILL, ‘ 


Retail Lumber Yards 


FOR SALE RETAIL LUMBER YARD 


Old established yard in one of the fastest growing 
cities in southern California. Average annual sales 
over two hundred thousand, Thirty thousand dol- 
Lease or 


maple, 
income per 
Windham, N. 








lars will handle stock and equipment. 
sell real estate. 
Address “R. 44,” care 


American Lumberman. 


Retail Lumber Yards 
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FOR SALE OR INTEREST IN LUMBER YARD. 
30 miles from Asheville, N. C. Close to Smokey 
Mt. National Park. Good propositions. 

Address “P. 17,” care American Lumberman. 


wr. 














Avenue, Los 











LUMBER YARD—ON ACCOUNT OF DEATH 
Only yard in town. Coal in connection. A _ pros- 
perous business. Location good. AMOS HANSON, 
Trustee, Collins, Ia., Story Co 





FOR SALE BEST RETAIL LUMBER LOCATION 


In Los Angeles on Vermont Avenue, close in. In- 
vestment not to exceed $5,000.00; cheap rent 
DOLAN LUMBER COMPANY, 8309 S. Vermont 
Angeles, Calif. 





FOR SALE A RETAIL YARD 


That has been in business continuously for sixty 
years. Located on leased railroad ground in a 
Northern Indiana city of 30,000 population. Can 
be bought at a real sacrifice. 

Address “S. 2,’’ care American Lumberman., 





RETAIL LUMBER YARD AND PLANING MILL 
For Sale with Lumber Yard Annex Established 
51 years, centrally located with P. R. R. Sidg. 
WILLIAM G. FETTER ESTATE, Milton, Penna. 





FOR SALE—RETAIL LUMBER & FUEL 
Good yard in Southern Wisconsin 
Good paint and material business. 
can be added. Closing estate. 

Address “‘S. 4,” care American Lumberman., 


dairy section. 
Filling station 





Lumber and Dimension 
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FOR SALE—WESTERN VIRGINIA HARDWOODS 
CHESENUT 

500,000 ft. 4/4 

300,000 ft. 4/4 

300,000 ft. 4/4 

500,000 ft. 5/4, 


No. a 0 ommon 
No. 3 Common 
6/4, and 8/4 Sound Wormy 
SOFT TEXTURED RED OAK 
300,000 ft. 4/4, ve 6/4, 8/4. No. 1 Common & Selects 
100,000 ft. 8/4 FAS 
300,000 ft. . 2 Common 
100,000 ft. 4/4 POPLAR 
30,000 ft. 8/4 Log Run WHITE PINE 
Seasoned, band sawn stock. Send us your inquiries. 
Address “R. 43," care American Lumberman, 





10 CARS OF 5/4, 6/4, 7/4, 8/4 & 12/4 
Appalachian plain white oak, also 7 cars of same 
thickness in quartered white oak. Stock is two 
years dry, 40% of 14 & 16’ and good average widths 
Also six cars in the same thickness of flitch sawn 
northern black walnut, two 
average widths & lengths. If interested in one or 
more cars of this stock we are in position to quote 
attractive prices. Can also kiln dry if required. 

Address “R. 49,"" care American Lumberman. 


FOR SALE CLEAR ASH SQUARES 


Car each 3x3x18 inches, 3x3x19 inches. 
TEXAS ASH COMPANY, Houston, Texas 








SHORTLEAF YELLOW PINE FRAMING 


Our specialty. Correctly Manufactured, 
your inquiries 


SMITH LUMBER CO., Red Bay, Ala. 


Second Hand Machinery 


LUMBER AND PLANING MILL MACHINERY 








Heavy duty carriage; steam feed; steam kicker 
Steam nigger; Yates American horizontal band 
resaw 


trimmer; live roll 
filing equipment 


edger; two saw 
band and rotary 
Billstrom glue clamp carrier 


Four saw 
Complete 


Whitney two spindle motor driven shaper and 
frequency changer 

Yates American G-77 rip saw 

Yates American 30” single planer 


Log derrick with 60 ft. boom 

Coe veneer lathe 66” 

Log cut off machine with 64” saw 

24”x36” Corliss engine: Hope vacuum dry kiln 
Two 18 ft.x72 in. horizontal steam boilers 


Complete shavings exhaust system with cyclone 
and 50” fan. 

Shafting, hangers, pulleys, saws, etc. 
PHOENIX PRODUCTS COMPANY, 30x 486, 


Prairie du Chien, Wis. 
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years dry and good } 


Send us | 
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g FOR SALE | 








FOR SALE 














Timber and Timber Lands 


DDD AII Ye 


Locomotives and Cars 


FOR SALE 


Trucks and Tractors 





WILL EXCHANGE 200,000,000 FT. 


Southern Oregon Fir, Sugar and Calif. White Pine 90-ton Baldwin Walschaert 
at $1.00 per M; excellent quality and close to R.R. wheel centers 200 
and Calif. market, including all land and half : 
mineral rights, for improved real estate in any pump 
large Pacific Coast City. 
Address “S. 1," care American Lumberman. 





CONSOLIDATION TYPE 2-8-0 LOCOMOTIVE 
steam, steel cab, steel 
driving boxes, steel wheel centers, cross compound 


BIRMINGHAM RAIL & LOCOMOTIVE Co., 
Box 391, Birmingham, Alabama. 





TRUCK MANUFACTURING COMPANY 


Will exchange heavy-duty trailers and trucks for 
lumber. When writing state types of lumber you 
can furnish. 

Address “P. 37.” care American Lumberman. 


valve gear, 48-in. 








Logging Ry. Equipment 








| Tomahawk, Wis. 


FOR SALE 


One (1) 28-ton Lima Shay geared locomotive, re- 
built. TOMAHAWK STEEL & IRON WORKS, 


Miscellaneous 











HUSTLERS CLEAR $20 PER DAY USING 





2 CLYDE RAPID LOG LOADERS 


With quarter swing booms. One horizontal steel 
water tank 6x21 feet. Also switch-points, frogs 
and switches. 
McLEAN HARDWOOD LUMBER Co., 
Memphis, Tenn. 





A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 


Steel Rails 


RELAYING 40 LB. AND 60 LB. RAILS 


Also 30s, 35s, 56s, 70s, 
weights. Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa 





85s. New rails, all 


My Gang Edger, edges straight, lightest running. 
$110 up. Simonds saws Best in planers, 1,000 in 
use from Fla to Me. J. H. MINER, Meridian, 
Miss. 





FOR SALE—WOOD AND WIRE FENCING 


Portable corn cribs, silos, and snow fence. Deliv- 
ered prices gladly quoted. 


| 
| 
| 
| 
| 
| STANDARD FENCE CoO., Lufkin. Texas, 
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+i]] | BOOKS THAT YOU NEED 


—Dozens of them—are quickly avail- 


Sawmill 
Operators @ able from our complete line. 
Learn More About These 


Books That’ll Increase Your Profits 


Write Now for Complete Catalog 


. 431 S. Dearborn S 
American Lumberman > “mcaco nL 
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[UFKIN LOG RULES 














Heads of 
All popular patterns. 


THE [UFKIN fpuLe C0. 


Saginaw, Mich. 


Best quality, second growth, hickory rules. 
most substantial construction. 


Board Rules of all kinds, includ- 
ing the popular National Hard- 
wood Lumber Association Rules. 
Send for Catalog. 








NEW WHEELS FOR OLD 





Replace worn out wood wheels with everlasting ELECTRIC 
Steel Wheels. We make them to fit your axles. Trucks, trail- 
ers, wagons, wheels, axles, lumber buggies. Ask for catalogs. 


| ELECTRIC WHEEL CO. "st" Quincy, Illinois 














CYCLONE BLOW PIPE CO. 


IMPROVED SLOW SPEED SYSTEMS 
Cyclone Dust Collectors 
Automatic Furnace Feeders 
Steel Plate Exhaust Fans 
Exhaust and Blow Piping 










Complete Systems Designed, Manufactured 
and Installed; Old Systems Remodeled. 


2544-2554 West 21st Street 











Distinctive 
Among 
Belt Lacings 


Only Alligacor Steel Belt Lacing 
combines the features of (1) a ~ 
smooth, flexible, rocking joint (2) great surplus strength (3) 
preservation of che belt ends and (4) easy, rapid application 
with a hammer asthe only cool. It compresses the belt end in 
a powerful vise-like grip. No holes to punch. Often lasts the 
full life of the bele. Suicable for all types of belting. Eleven 
sizes. Made alsoin Monel Metal. Sold throughout che world. 


FLEXIBLE STEEL LACING COMPANY 


4673 Lexington Street Chicago, Illinois 
In England at 135 Finsbury 
Pavemenc, London, E. C. 2 
“NEVER 
LETS 
GO” 
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ACIFIC COAST TYPE SHAY 

Locomotives haul heavy 
loads and climb steep grades 
without difficulty, because of 
their powerful multiple cylin- 
der engines. 


Pacific Coast Type Shay Lo- 
comotives operate around 
sharp curves and on uneven 
track without derailment, be- 


until you have 
advantages. 


LIMA 


Lima, Ohio 


West Coast Representative: 
Hofius Steel & Equipment Co., 
First Avenue South at Hudson 





Additional Hauling Power? 





. . - Be Sure to Consider the 
PACIFIC COAST TYPE SHAY 


cause of their flexible geared 
drive. 


Pacific Coast Shay Locomo- 
tives are simply constructed 
and require little mainten- 
ance. Their working parts are 
out in the open—easy to get 
to, when repairs or lubrica- 
tion become necessary. 


Make no investment in new power 


investigated Shay 


Write for catalog. 


LOCOMOTIVE WORKS 


Incorporated 


60 East 42nd St., New York, N. Y. 


Southern Representative: 
Woodward Wright & Co., Ltd., 
Howard Ave., at Constance St., 





Seattle, Washington a New Orleans, Louisiana 
— A 
= SHAY GEARED = 
SSCOMOTIVES =” 








oe 


The 


SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but it makes 
a tremendous difference in the 
cut of the mill. 


It’s worth investigating. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN 
MISSISSIPPI 














Have You a 


Lumbermen a cet 


in logging, log transportation or harvesting tan bark 







and turpentine economically? ‘‘Logging’’ will tell 
you how. An _ invaluable 
reference book for logging 
superintendents, timber LOGGING 


owners, etc. 


Cloth, Postpaid $4.50. 
American Lumberman 


By Ralph C. Bryant 


- S. Dearborn 
-» Chicago 








LOG STAMPS 


ABo-vtle fover SPER Our Catal “a 
WE AA Tike) a liam 
964-572 WRan dolph se 
—_ CHICACO , 
eS. — 
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saving time. 


It’s all in the 8-Wheel construction 


3-Wheel Log Wagons eee 
Hauling Costs 40% 


THOUSANDS OF THEM IN USE TODAY 


by some of the largest operators in the country—verify this state- 
ment. Built on a scientific principle, they require less power to 
pull a given weight over an uneven road than the ordinary wagon 
and thereby save you money by increasing your facilities and 


re See. ‘es fp 
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Our 
Self-Loading 
Skidders 


illustrated herewith are indispens- 
able in any logging camp. For handi- 
ness, practical operation and a time 
and money saver, a 
proves their worth. We should like 
to tell you more about them. Further 
particulars yours for the asking. 


trial easily 











Sole Manufacturer 


LINDSEY WAGON CO. | 


LAUREL, MISSISSIPPI be oh [OL 
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Alphabetical Index to Advertisements 


If page number does not appear opposite name, the display advertisement will be found in a previous issue 


Alger-Sullivan Lumber Co., The 
Algoma Lumber Co........... 
Allington & Curtis Mfg. Co., The 
Allis‘Chalmers Mfg. Co........ 


Aluminum Company of Amer- 


American Credit-Indemnity Co. 

of N. 
Bat Logging Tool Co..... 
American Plywood Corporation 
American Saw Mill Machinery 


American Steel & Wire Co..... 

Anaconda Copper Mining Co.. 

Arkansas Soft Pine Bureau... 

Armstrong Cork & Insulating 
Co 


Associated Leaders of Lumber 
& Fuel Dealers of America.. . 


Associated Lumber Mutuals... 
Atlas Manufacturing Co....... 
Ayer & Lord Tie Company.... 


Babcock Company, W. W., The 
Baldwin Locomotive Works... . 
BC Spruce Mills, Ltd. ....... 
cd wenaisnees’ 
Biles-Coleman Lumber Co. ... 
Birch Valley Lumber Co... .. . 
Booth-Kelly Lumber Co., The... 
Bradley Lumber Co. of Ark... . 
Bradley-Miller Company. .... . 
Bratlie Bros. Mill Company.... 
Brooks-Scanlon Corporation. . . 
Brooks-Scanlon Lumber Co.. . . 
Brown & Company, Geo. C.... 
Brown Dimension Company... . 
Brunswick Lumber Co......... 
3 ee ere 
Builders Commercial Agency.. . 


Caddo River Lumber Co...... 
Cale Sugar & White Pine 


Camp Manufacturing Co....... 
Carey Company, The Philip. . 
Caterpillar Tractor Co......... 
aay River Boom & Lumber 


Cleveland Tractor Company... 
Clover Valley Lumber Co...... 
Cobbs & Mitchell, Inc......... 
Collins Lumber Co., John D.... 
CO os i cakeh cians 
Crater Lake Lumber Co....... 
Crawford Door Company... ... 
Crescent Machine Company... 
Curtin-Howe Corp............ 
Cyclone Blow Pipe Co......... 


Davenport Hotel............. 
Ott, Stark & Brown Cypress 


40 


13 


52 
16 
43 


12 


51 


16 


49 


46 


16 


14 


52 


49 


Dry Kiln Door Carrier Co.... . . 
Duffy Lumber Co., .......... 
~ w de Nemours & Co., 


Electric Wheel Company...... 61 
Emporium Forestry Company.. 
Enterprise Co., The........... 
Feather River Lumber Co...... 48 


Ferguson Lumber Co. W. T.... 
Firestone Tire & Rubber Co... 
8 Ee ee 
Flexible Steel Lacing Company 61 
gb re 10 
Fordyce-Crossett Sales Co... ... 
ee 
Frost Lumber Industries, Inc... 3 
Fruit Growers Supply Company 


General Motors Truck Co. .... 
Goodyear Tire & Rubber Co... 
Great Southern Lumber Co.... 12 
Griswold LumberCompany, The 650 


Hammond Cedar Company, 
Ltd 


Hammond Lumber Co., Ine.... 2 
Henkel “Edge-Lite” Corpora- 


Hettler Lumber Co.,HermanH. 16 


Hines Hardwood & Hemlock 
CR I 6s recicucsascas 


Hines Lumber Company, Ed- 
ward, and Affiliated .nterests 


Hines Western Pine Co.,Edward 
Hoe & Company, R........... 
Holt Hardwood Company..... 
Holt Lumber Company........ 
Homochitto Lumber Company. 
m5 tag Merritt Lumber Co., 


Cre eer eeeeeeeseeeeseeese 


Gs, HE oo cewsecdurs 


Johns-Manville............... 
Johnson & Wimsatt.......... 


Kerry & Hanson Flooring Co... 
Keystone Steel & Wire Co... .. 
Kinzua Pine Mills Company... 


Lacey & Co., James D... 
—_ Machine Works, Henry 


Leschen & Sons Rope Co., A... 53 


Libbey-Owens-Ford Glass Co... 
Lima Locomotive Works, Inc... 62 
Lindsey Wagon Company..... 62 
Long-Bell Lumber Sales Corp. . 


Long Lake Lumber Co........ 
Lufkin Rule Co., The......... 61 
Lumbermen’s Credit Association 52 
Lumbermen’s Mutual Casualty 


a seeeee Lumber Co., Chas. 


McGoldrick Lumber Company 


Madera Sugar Pine Co......... 
Maisey & Dion .... ........ 52 
Mathieu, Limited, J. A........ 
Meadow River LumberCo.,The 
Menominee Indian Mills, The. 4 
Metropolitan Building Com- 


Meyer & Wenthe............. 
Michigan-California Lumber Co. 
ee ere 
Mitchell Brothers Co.......... 3 
Moore Dry Kiln Company..... 5 
Moore-Keppel & Co......... 
rrr 
Mumby Lumber & Shingle Co. 


National Bearing Metals Corp. 
National Dry Kiln Co......... 


National Lumber & Creosoting 
re 


National Lumber Manufactur- 
ers Association.............. 2 


Nelson & Co., Gilbert......... 52 
Newman Lumber Co., J. J..... 


Northwestern Cooperage & 
a ae 


Northwest Spruce Co......... 


Oak Flooring Manufacturers 
Association of the U.S...... 
Ostrander Railway & Timber 


Pacific Mutual Door Company 
Paine Lumber Company, Ltd. 
Pardee & Curtin Lumber Co. . 
Parker & Sons Co., Ira........ 46 
Paxson Company, The........ 
Peavy-Wilson Lumber Co... .. . 
Pioneer Lumber Company.... . 
Pittsburgh Plate Glass Co...... 9 
Pittsburgh Taximeter Co..... 41 
Polleys Lumber Co., The. ..... 
Polson Lumber & Shingle Co.. . 
Pondosa Pine Lumber Co... . . . 


Radisson Hotel... ............ 48 
Rankin-Benedict Underwriting 


Red Cedar Shingle Bureau.... . 


Red River Lumber Company, 
Mc siecide tabs aa amre 11 


(See following two pages for Directory of Products) 


Richard Shipping Corp........ 
Robinson Manufacturing Co.... 
Ross Carrier Company........ 


Samson Cordage Works....... 
Schuette Co., Wm............ 
Scovell, Wellington & Co... .... 
Seidel Lumber Co., Julius... .. 
Sewall, James W.. 

Shevlin Pine Sales Company «. 
Shimer & Sons, Samuel J... 
Simonds Saw and Steel Ga... a 
Sisalkraft Company, The...... 
Soule Steam Feed Works... ... 
“om Lumber & Supply 


Southern Oak Flooring Indus- 
De iwisincchuneckoasne cs 


Soein & Con F.. M..6.000s000 
Standard Conveyor Company. . 


Stewart Inso Board Corpora- 
Mitdi 066d keuwendiunesite 


Stoltze Manufacturing Co., Ltd. 
Stover Manufacturing Co... ... 
Sullivan Lumber Co.......... 
Sumter Lumber Company, Inc. 


Taylor, Stiles & Company..... 
Tegge Lumber Company...... 
Thunder Lake Lumber Co... . . 
Thurston-Flavelle, Ltd........ 
Tremont Lumber Company .. 
Truscon Steel Company....... 


United States Gypsum Co...... 


Vento Steel Sash Co........... 
Von Platen-Fox Company..... 


po eee 
Warren Axe & Tool Co........ 
Warsaw Lumber Co.. 
Washington Veneer Company... 
Weatherbest Stained Shingle 


Webster Lumber Co., H. E. . .. 
Wendling-Nathan Company... . 
Weyerhaeuser Sales Company. . 
White River Lumber Company 
White Star Lumber Company 
Wier Long Leaf Lumber Co... . 
Wilcox Mfg. Co., W. W........ 
Williamsport Wire Rope Co... . 
Willson Brothers Lumber Co.. . 
Winton Lumber Sales Co...... 
Wisconsin Land & Lumber Co. 
Wood Conversion Company. . . 
Worcester Company, C. H..... 
Wuichet, Inc., Louis.......... 
Wyman Lumber Co., M.A... 


63 


16 


45 


12 


49 
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Directory of Products Advertised in the American Lumberman 


For page number, refer to Advertisers’ Alphabetical Index on preceding page. If the page number 
does not appear in the Index, the display advertisement will be found in some previous issue. 


SOFTWOOD LUMBER 


A—Northern Pine 
B—Northern Spruce 
Bi—West Virginia Spruce 
C—Northern Hemlock 
Cl—West Virginia Hemlock 
D—Northern Cedar 


Brunswick Lumber Co....ac 
Cherry River Boom & 
Lumber Co. 
Geamee Ga, Baccceessss acdir 
Emporium Forestry Co...abc 
Hettler Lbr. Co., H. H...ace 


Hines Hardwood & Hem- 
lock Co., Edward....... ac 
Hines Lbr. Co., Edw. and : 
Affiliated Interests.....ace] 
Mathieu, Ltd., J. A...... abk 
Menominee’ Indian Mills 
De cenndsccacvesreceus acd 
Northwestern Cooperage & 
a Eke  Beiseweee od abcde 
Rib Lake Lumber Co...... c 
Shevlin Pine Sales Co...aopr 
Von-Platen-Fox Co. ......ac 
Weyerhaeuser Sales Co.... 
Ceoeeeesreeeseseseeseslt Ajimrs 
White Star Lbr. Co...... cejl 
Wisconsin Land & Lbr. Co 
enbhnebdetedetn0eeeaese acd 
Worcester C< Cc. H..acfhopr 
E—Southern Yellow Pine 
F—Cypress 
Alger-Sullivan Lbr. Co..... e 
Ayer & Lord Tie Co...... ej 
Brooks-Scanlon a e 
Caddo River Lumber Co..eg 
Cee eee, Ge ova coveccens fi 


Dibert, Stark & Brown 

Cresess Ga BEGRicctcoses f 
Fordyce-Crossett Sales Co..f 
Frost Lbr. Industries, Inc..e 
Ferguson Lumber Co., W. T. 
Great Southern Lbr. Co...eq 
Hettler Lbr. Co., H. H...ace 
Hines Lbr. Co., Edward 

and Affiliated Interests..e 
Homochitto Lbr. Co....... e 


Long Bell Lbr. Sales Cor- 
poration j 


Newman Lbr. Co., J. J....¢€ 


Peavy-Wilson Lbr. Co...... e 
Pioneer Lumber Co........ e 
Seidel Lbr. Co., Julius.... 
benavadenvanewanes efjlopqrs 
Sumter Lumber Co., Inc....e 
Tegge Lumber Co., The...ef 
Tremont Lumber Co...... ef 
Warsaw Lumber Co........ e 


Wier Long Leaf Lbr. Co...e 
Worcester Co., C. H..acfhopr 


G—Arkansas Soft Pine 


Arkansas Soft Pine Bureau.g 
Co. of Ark..gh 
Caddo River Lumber Co..eg 


Fordyce-Crossett 


Bradley Lbr. 


Sales Co..g 


Southern Lumber & Supply 
Co. 


H—Aromatic Red Cedar 


Bradley Lbr. Co. of Ark..gh 
grown & Co., Geo, C 
Worcester Co., C. H.. 


I—North Carolina Pine 


Goan TEP GOicsiscecvece fi 
Johnson & Wimsatt........ i 
Schuette Co., Wm......... ais 


Willson Bros, Lumber Co...ai 


J—Fir 

K—Spruce (Western) 
I—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedar 


Anaconda Copper Mining 


CU escscsccacedeneoees jtu 
Ayer & Lord Tie Co...... ej 
B C Spruce Mills, Ltd..... k 
Booth-Kelly Lbr, Co........: j 
Bratlie Bros. Mill Co...... l 
Collins Lbr. Co., John D.jlm 
Connor Co., R...cceces aedjr 
Duffy Lumber Co....jklpstu 
Griswold Lbr. Co., The..... j 
Hammond Cedar Co........ l 
Hammond Lumber Co., Inc. 

iervigkeeewenge sens jmopq 


Hines Lbr. Co., Edw., and 
Affiliated Interests 
Huntting Merritt Lumber 
Co., Ltd. 
Long-Bell 
poration 
Mathieu, Ltd., J. A.....abk 
McCormick Lumber Co., C. 


Mumby Lbr. & Shingle Co. 
eGeeaSeeeseneranréenseee jlm 

Northwest Spruce Co...... k 

Ostrander Railway & Tim- 
ber Co 


HARDWOOD LUMBER 








EA re ee a  ccscvereneseuewwwe j 
NE “atk dca inte ca woven b i. Pre er eT Te k 
ee Pal ate ce RP Ere Frere 1 
eee d Maple (Hard and Soft)....m 
EY | ors uXyig Sushi maw cana e ME Shccdvdeesearwa taney n 
DR 4 iskwakestemwedes f DE Acivicdranenemekenen ° 
re rg PE cc vedwonskeabemas p 
ME sn<cenhateaseseviadeees h PE want scvsewnwandseade q 
SE. nits dia haiie hed eee aes i RES do ctudnbenmtaneseee r 
Alger-Sullivan Lumber Co.ino Dibert, Stark & Brown 
Birch Valley Lumber Co... Cypreas Co., Ltd. .ccccces q 

cecdeenenessccencseene Emporium Forestry Co...... 
Bradley Lbr. Co. of Ark.cin fordyce-Crossett Sales Co..in 
Brown & Co., Geo. C..ahjln 


Brown Dimension Co....bdm 
Brunswick Lumber Co..adhm 


Caddo River Lumber Co...n 
Camp Mfg. Co..........aing 
Cherry River Boom & Lbr. 
CO eccoesescsce ROGIER 
Cisar Brothers...... adhimnq 
Commer Ca. Beccssece bedhm 


Frost Lumber Industries, 
IMG. ccoccessvsesece achijlng 
Hettler Lumber Co., H. H. 
Hines Hardwood & Hem- 
lock Co., Edward ..abdhm 
Hines Lbr. Co., Edw., and 
Affiliated Interests..abdhm 
Holt Lumber Co....... bdhm 


MILLWORK, FRAMES, 


SASH, DOORS, COLUMNS, 
TRELLIS, MILLWORK 


Collins Lbr. Co., John D. 
Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 
Pacific Mutual Door Co. 

Red River Lbr. Co. 
Robinson Manufacturing Co. 
Sullivan Lumber Co. 


WINDOW AND 
DOOR FRAMES 


Biles-Coleman 
Bradley-Miller Company 
Collins Lbr. Co., John D. 


Lbr. Co., Inc. 


Hammond Lumber Co., Inc. 
Kinzua Pine Mills Co. 
Long-Bell Lbr. Sales Corp. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Robinson Manufacturing Co. 


WOOD FLOOR BLOCKS, 
FLOOR PLANKS 


Wisconsin Land & Lbr. Co. 


PACKAGE TRIM 


Biles-Coleman Lbr. Co. 
3radley Lumber Co. of Ark. 
Caddo River Lumber Co. 
Fordyce-Crossett Sales Co. 


Homochitto Lbr. Co....... 
Long-Bell Lumber Sales 
Corporation i 
Maisey 
Meadow River Lumber Co. 
pop eeduenceseasene bedfmno 
Menominee Indian Mills, 
TRO cecocecccsecess abdhmn 
Moore-Keppel & Co.bcdefmno 
Newman Lumber Co., J. J. 
cc Cbeddenheeek bes acijmnopq 
Pardee & Curtin Lbr. Co...n 
Peavy-Wilson Lumber Co..in 
tib Lake Lumber Co.abcdm 
Tegge Lumber Co., The... 
oeeccecsecees abdehijmnopr 
Thunder Lake Lumber Co. 
Cornet caneneeeeqenes abcdhm 
Tremont Lumber Co..chijnq 
Von-Platen-Fox Co....abhim 
Willson Bros. Lbr. Co....mn 
Wisconsin Land & Lbr. Co. 
ce eeseedwneceanereseses edm 


SHINGLES, 


Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Long-Bell Lbr. Sales Corp. 
Pondosa Pine Lumber Co. 
Weyerhaeuser Sales Co. 


SHINGLES 

Northern Cedar ........... a 
Western Red Cedar........ b 
PE. cavewkkeeso howe nas c 
Bratlie Bros. Mill Co...... b 
Collins Lbr. Co., John D...b 
Conner Ce., Recvecscceccoces a 
Hammond Cedar Co., Ltd..b 
Hammond Lbr. Co., Inc....c 


Hines Lbr. Co., Edw., and 
Affiliated Interests .....ab 


Pacific Mutual Door Co....j 
Robinson Manufacturing Co.j 
Polson Lbr. & Shingle Co.m 
Seidel Lumber Co., Julius 

itttettibwhennes efjlopqrs 
Sullivan Lumber Co....jklmr 
Thurston-Flavelle, Ltd...... 1 
Weyerhaeuser Sales Co.... 

Ses COVES Oboe ewaERS ajlmrs 
White River Lumber Co.jklm 
White Star Lumber Co...cej 
Winton Lumber Sales Co..ks 
Wyman Lumber Co., M. 

Bi. *eeeeeawepeesewean jmq 


O—California Pine 
P—California Sugar Pine 
Q—Red wood 


Algoma Lumber Co........ oO 

California Sugar & White 
PIO CO. vsccecesivcsecs pt 

Clover Valley Lbr. Co....... o 


Feather River Lumber Co..o 
Fruit Growers Supply Co..pt 
Great Southern Lbr. Co...eq 
Hammond Lbr. Co., Inc... 
Coeccscceceesoeesees jmopq 
Long-Bell Lumber Sales 
CORMOCREIE 6.ccecccsvec ejmo 
Madera Sugar Pine Co....op 
Michigan-California Lum- 
ber Co. 
Red fiver Lumber Co....op 
Seidel Lumber Co., Julius. 
ooepercnoseseecess efjlopqrs 
Shevlin Pine Sales Co...aopr 
Wending-Nathan Co. ..opq 


Worcester Co., C. H..acfhopr 
Wuichet, Inc., Louis...... opt 
Wyman Lumber Co., M. A 


R—Pondosa Pine 
S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


Anaconda Copper Mining 
Gk. conesedweesvdceaes jtu 
Biles-Coleman Lbr. Co., Iner 
Brooks-Scanlon Lbr. Co....r 
California Sugar & White 


PO CR. cantsvesesscene pt 
Crater Lake Lumber Co....t 
Duffy Lumber Co.....; jklipstu 


Fruit Growers Supply Co..pt 


Hines Western Pine Com- 
pany, BWawerd .<cccvscess t 
Huntting Merritt Lumber 
Gis Ds. Seeeseeoecures jis 
Kinzua Pine Mills Co...... t 
Long Lake Lumber Co..... Tr 
McGoldrick Lbr. Co........ st 
Michigan-California Lum- 
a Gk. sascadeseesvewvad pt 
Polleys Lumber Co....... tu 
Pondosa Pine Lumber Co...r 
Schuette Co., Wm........ ais 
Shevlin Pine Sales Co....aopr 


Sullivan Lumber Co....jklmr 
Weyerhaeuser Sales Co.... 
sbeadeweleoenhen wane ajlmrs 
Winton Lumber Sales Co..ks 
Worcester Co., C. H..acfhopr 


HARDWOOD 
FLOORING 





Re ee ee a 
eee eee 
De 2gNctcenandneadteed Nowa ce 
BEE bc ccakesiraneetewese d 
EE acksusorccanodesarae ces e 





Bradley Lumber Co. of Ark.e 


Brown Dimension Co...... da 
Caddo River Lumber Co....e 
Cherry River Boom & 
TMOOP CO. ccccvcccesves de 
Cobbs & Mitchell, Inc...... d 
Ce Ge. Biscsnctaceave bd 


Fordyce-Crossett Sales Co..e 
Hettler Lumber Co., H. H.de 


Holt{ Hardwood Co....... bde 
Kerry & Hanson Flooring 
Gok: <speanksebdecnane ces ad 


Long-Bell Lumber Sales 


Corporation ...cccccceves e 
Meadow River Lbr. Co..abde 
Mitchell Bros., Inc........ bd 
Moratz, Paul O....ceccceses e 


Northwestern Cooperage & 
Lumber Co., The...... abd 

Oak Flooring Manufactur- 
ers Association of the U. 
8. e 


Seidel Lumber Co., Julius.abd 


Southern Oak Flooring In- 


Gustries ccoccacvecessoces e 
Tremont Lumber Co....... e 
Ward Bros. ..ccccccccccces d 


Webster Lumber Co., H. E..é 


Wisconsin Land & Lbr. Co. 


PACKAGE TRIM, ETC. 


Holt Leamber CO...cccccses a 
Huntting Merritt Lumber 
Cis Be weet aseadueeaen b 


Mumby Lbr. & Shingle Co..b 
Northwestern Cooperage & 
Lumber Co., 
Polson Lbr. & Shingle Co..b 
Red Cedar Shingle Bureau.b 
Stoltze Manufacturing Co, 
Ltd. 
Sullivan Lumber Co........ b 
a | 
Weatherbest Stained Shin- 
gle Co. 
Wendling-Nathan Co. ...... c 


Thurston-Flavelle, 


PO Te eR ee ere abd 
Worcester Co., C. H abde 
White River Lbr. Co...... b 


Willson Bros. Lbr. Co.......4 
Wisconsin Land & Lbr. Co.4@ 


CEDAR POSTS AND POLES 


Connor Co., R. 

Hettler Lbr. Co., H. H. 

Holt Lumber Co. 

Long-Bell Lbr. Sales Corp. 

McCormick Lumber Co., C. R. 

Northwestern Cooperage & 
Lbr. Co., The 


YELLOW PINE POSTS 
AND POLES (Creosoted) 


Ayer & Lord Tie Co. 














PUBLISF 
WHOLE 




















